
BY LISA GUENTHER

Before filling up the 
sprayer, you may want 
to check your water 
quality.

Dr. Les Henry says some farmers 
might not know that hard water 
is affecting herbicides because 
they’re still getting a kill. But it 
may be that the chemical is “a lot 
less zippy than it could be if they 
were using good water.”

Henry is a former University 
of Saskatchewan professor and 
extension specialist and a long-
time Grainews contributor. “The 
big thing is just keep away from 
the hard water,” he says.

Hard water, with high magne-
sium and calcium levels, is com-
mon in Saskatchewan because 
many wells tap into glacial depos-
its. Glyphosate binds to magne-
sium and calcium and becomes 
inactive.

Farmers, custom sprayers and 
crop consultants can purchase 
Hach kits from water well sup-
ply stores to measure hardness 
in well water, dugouts, and 
sloughs. A water well analysis 
should assign a value to hard-
ness as well.

As a guideline, water with 
20 grains per U.S. gallon is too 
hard to use with low glyphosate 
rates, and 40 grains per gal-
lon isn’t recommended for high 
glyphosate rates. Water with 35 
grains per gallon also renders 
2,4-D amine nearly useless. But 
2,4-D ester isn’t affected by 
hard water.

Finding an ideal water source 
to mix with glyphosate isn’t 
always possible. 

“If you have shaky water, 
the less volume you use the 
better. Now, if you’re in some 
kind of situation where cover-
age is important or something 
like that, that might be another 
issue. But the higher volume 
results in more antagonism,” 
says Henry. 

Farmers using hard water 
should not cut glyphosate rates.

WATER AND 
AMMONIUM SULPHATE

Mixing ammonium sulphate 
fertilizer (21-0-0-24) with tank 
water is also an option to neu-
tralize hard water. The ammoni-
um sulphate binds with minerals 
in hard water, allowing glypho-
sate to do its job. Henry says the 
Saskatchewan Wheat Pool used 
to sell ammonium sulphate to use 
in sprayers. But he doesn’t recom-
mend using sulphate fines, as they 
may contain other materials that 
would cause problems.

Henry says the practice doesn’t 
seem to have caught on. 

“It’s another fussy thing to do. 
You’re probably better off to look 
for a better source of water. But if 
you don’t have any of that, that’s 
an option.”  

Ken Sapsford is a research 
assistant at the University of 
Saskatchewan’s department of 
plant Sciences. He says if farmers 

are going to use ammonium sul-
phate, they should add it to the 
water before mixing in glypho-
sate so it can bond with the 
minerals. 

Before glyphosate resistance 
was an issue, farmers were told to 
add more glyphosate to their tank 
mixes. The extra glyphosate tied up 
the minerals, letting the remaining 
active glyphosate do its job.

“And then as the price of 
glyphosate came down, it was 
cheaper just to add more glypho-
sate than to mess around with the 
ammonium sulphate. So therefore 
that basically overcame any issue 

with hard water, by just increasing 
the rate of glyphosate that was in 
the mix,” says Sapsford.

Using ammonium sulphate 
would allow farmers to use less 
glyphosate, but Sapsford cau-
tions that ammonium sulphate 
won’t help with glyphosate-
resistant weeds.

Farmers in the United States rou-
tinely add ammonium sulphate to 

herbicide mixes to break down 
the wax coating on leaves and 
get better herbicide infiltration. 
But Sapsford says these additional 
benefits haven’t been completely 
proven scientifically. 

Some products do require 
ammonium sulphate in the tank 
mix, Sapsford says.

OTHER WATER 
QUALITY ISSUES

Although hard water is one of 
the most common water qual-
ity problems affecting herbicide 
applications, it’s not the only one. 

Wells that tap into bedrock aqui-
fers usually contain soft water, but 
that water might contain bicarbo-
nate. When water contains high 
bicarbonate levels but low levels of 
other anions such as sulphate and 
chloride, it can interfere with the 
following herbicides:

• 2,4-D amine (but not ester)
• Tralkoxydims such as Achieve
• Sethoxydims such as Poast
•  Clethodims such as Select and 

Centurion
Bicarbonate levels as low as 500 
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Publications Mail Agreement Number 40069240

Volume 39, Number 12 | JUNE 3, 2013 $4.25

PRACT ICAL  PRODUCT ION  T I PS  FOR  THE  PRA IR I E  FARMER  www.grainews.ca

You’ve got the sprayer ready and brought the right chemical home. 
Now make sure your water is right for the job

Wheat & Chaff  ..................  2

Features  ............................  5

Crop Advisor’s Casebook   9

Columns  ...........................  11

Machinery & Shop ............  17

Cattleman’s Corner  ..........  36

FarmLife  ............................  44

In This Issue

Tarps versus grain bags
LISA GUENTHER  PAGE 6

Land stewardship benefits
ANGELA LOVELL   PAGE 36

» CONTINUED ON PAGE 4

PHOTO: LEEANN MINOGUE

Rod and Brad Barlow fill the sprayer with water from a long-used dugout near Griffin, Sask. 

“If you have shaky water, 
the less volume you use the better.” 

— Les Henry
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My husband whisked 
me away for a spring 
getaway last week. A 
leisurely, romantic 

drive, then a hotel.
I know. Hard to believe. A grain 

farmer? Away from the farm, over-
night? In the middle of spring 
seeding? Especially this year, with 
such cold weather and a late start. 
And Brad only had 230 acres in 
the ground.

You’re right.
It happened more like this.
“I have to drive all the way 

to &$*# Melfort to pick up the 
parts! Four hours each way! Do 
you know how much canola I 
could get in the ground in four 
hours?”

I volunteered to make the trip 
on my own, so he could do some-
thing else. But since I’ve built a bit 
of a reputation lately for bringing 
home the wrong parts, it probably 
wasn’t the best solution.

WEEKEND GETAWAYS

A few hours earlier, Brad had 
answered his cellphone from the 
tractor cab.

When the caller asked what he 
was up to, he’d said, “I’m watch-
ing the wheel fall right off the air 
seeder.”

Literally. The bolts gave out. 
After we moved the truck and 
auger out to the field so he 
could unload the cart, and then 
moved everything back to the 
yard, Brad realized he needed a 
new rim.

The nearest one was at the 
Bourgault factory, four hours away. 
And the parts department wouldn’t 
open until the next morning. It 
would be well after noon before he 
could start rebuilding, let alone get 
back in the field.

We left our six-year-old with 
Grandma, packed a bag and head-
ed north.

“Damned bolts. Every other 
farmer in the country is out in 
the field.”

This breakdown set seeding 
back at least two days. Not only 
did we need the parts, we needed 
to find someone from a tire shop 
to make a house call to the farm 
in the middle of the May long 
weekend.

About 3-1/2 hours north, we 
saw a sign for Melfort. ‘City of 
Northern Lights,’ it said. “Yeah. 
Right.”

But a few minutes later we 
looked up, and sure enough. 
Lights.

Not the most spectacular north-
ern lights we’ve seen, but definite-
ly the best show we’ve had time to 
enjoy for a while.

“They’re really shaking around 
up there,” Brad said.

Then he stopped the truck, and 
we got out and stood together, 
watching from the side of the 
road. The lights were so beautiful.

Finally, Brad said, “Look, I don’t 
know why you got out of the 
truck, but I only stopped to pee. 
Didn’t want to waste time finding 
a gas station.”

NO GUESTS PLEASE, 
WE’RE FARMERS

Now the wheels are back on. 
Brad’s out in the field again, and 
I’ve had time to check my emails.

The other day I had a message 
from a British friend, telling me 
her mother had died. They’d been 
very close, so I invited my friend 
to come to Canada and stay with 
us for a while this summer, think-
ing a change of scene might take 
her mind off things.

As it turned out, her summer 
was already mostly booked, and 
she couldn’t make the trip from 
London. But that was probably 
for the best. By the time I got her 
email, I realized that our farm 
might not be the best place for a 
city visitor. Not if we wanted to 
make a good impression.

Here are three reasons that we 
may not be ready for urban guests.

1. The unpredictability
Farmers don’t work from 9 to 

5. You just never know what’s 
going to happen next. It’s hard to 
plan a week away — what if next 
Tuesday is a good day for spray-
ing? It’s also hard to plan to stay 
home (see above, about the trip 
to Melfort).

My friend would probably cope 
with this. Maybe she would find 
the surprise parts runs to Weyburn 
entertaining. But I suspect you 
need the right kind of guest to 
make this work.

2. The gunplay
No, not some sort of domestic 

dispute. But every now and then 
my husband will clatter into the 
house, run to the gun cabinet, load 
up a rifle and run back outside. Last 
time, he was dealing with a skunk 
harassing the dog.

Nothing illegal (no people, 
endangered species or out-of-
season animals have been shot 
or even threatened). Just every-
day pests. Nothing that doesn’t 
happen on every Prairie farm. 
But I’m not sure I’d be comfort-
able explaining this to someone 
who’s never been in a building 
with a gun.

3. The dog presents
Some city people have cats. 

Sometimes a house cat will catch 

a bird, or a small mouse out in the 
backyard, and present the dead 
creature as a present to its owner. 
Some owners think this is kind of 
cute. Last week our dog won a bat-
tle with a muskrat.

After the second time I stepped 
over the dead muskrat to get to 
the car (I wasn’t going to touch
it), I started to get used to it. And 
by then I barely noticed the deer 
bone (complete with hoof) that 
the dog hauled home from who 
knows where.

When other farmers visit, they 
don’t even flinch at the sight of 
the deer hoof. But I’m not sure I 
want to explain it to a jet-lagged 
urbanite, fresh off a plane from 
Heathrow.

Maybe it would be better for us 
to have guests in the winter.

Do you have a story about city 
people visiting your farm? I’d like 
to hear it. My email address and 
phone number are on the left side 
of this page.

IN THIS ISSUE

On the cover, you’ll see that our 
Grainews field editor Lisa Guenther 
has put together an interesting 
piece on water quality. That photo 
on the cover is the dugout my 
husband has been using for water 
for his sprayer for years. So far, it 
seems to be doing the trick, but if 
we notice any changes in chemical 
effectiveness, we’ll be sure to have 
the water tested.

The machinery section in this 
issue is all about factory tours 
— John Deere, Agco, Case, New 
Holland. As our machinery edi-
tor, Scott Garvey, puts it in his 
piece about John Deere tours 
(page 22), machinery companies 
are learning that “if you build it, 
they will come.” 

Most companies offer farmers 
some sort of factory tour, whether 
it’s a straight-up tour of the fac-
tory hosted by your local dealer 
or a turnkey tour where you see 
your own new machine on the 
assembly line. You’ll find the story 
of the tour my husband and I took 
to Grand Island, Nebraska so Brad 
could drive his new Case combine 
off the line on pages 18 and 19.

Enjoy this issue!
 Leeann

Wheat & Chaff

Find, read and comment on blog posts 
easily and with a thumbs up!

Like us on Facebook! 
Grainews has a 
Facebook page. 

Find us on Twitter: 
Leeann Minogue is @grainmuse
Lisa Guenther is @LtoG
Lee Hart is @hartattacks 
Scott Garvey is @machineryeditor

HEARTS

Ask for hearts
When you renew your subscription to 
Grainews, be sure to ask for six Please 
Be Careful, We Love You hearts. Then 
stick them onto equipment that you, 
your loved ones and your employees 
operate. That important message could 
save an arm, a leg or a life.

CONTACT US

Write, Email or Fax
SUBSCRIPTION INQUIRIES:

Monday to Friday, 8 a.m. to 4 p.m. (CST) 1-800-665-0502

U.S. subscribers call 1-204-944-5568 
or email: subscription@fbcpublishing.com

If you have story ideas, call us. You can write the article and we’d 
pay you, or we can write it.

Phone Leeann Minogue at 306-861-2678

Fax to 204-944-5416

Email leeann.minogue@fbcpublishing.com

Write to Grainews, 1666 Dublin Ave., Winnipeg, Man. R3H 0H1

“You know that stupid gate nobody could open?”

STAMPEDE BY JERRY PALEN
LEEANN 
MINOGUE

Read about our tour of the CNH combine factory in Nebraska on page 18.
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 Wheat & Chaff

Now that this long winter is finally over, we 
thought you’d want a reminder of what we’ve 
come through.

This is Lachlan McCallum and his barn cat 
Slippers. Lachlan is five. He was taking a break 
from riding the tractor and feeding the cows 
with Dad to help Mom watch the gate and play 
with his cat. 

Lachlan and his brother Cameron live on a small 
beef cattle farm northwest of Camrose, Alberta. 
They love to help their parents, Myrna and Tim 
McCallum with the chores.

If you’d like to see your photo on this page 
and receive $25, send your best shot to leeann.
minogue@fbcpublishing.com. Please send only 
one or two photos at a time and include your 
name and address, the names of anyone in the 
photo, where the photo was taken and a bit about 
what was going on that day. A little write-up about 
your farm is welcome, too. Please ensure that 
images are of high resolution (1 MB is preferred), 
and if the image includes a person, we need to be 
able to see their face clearly.

  — Leeann

GIVE US YOUR 
BEST SHOT

Farm safety

Weather Lore

Agronomy tips… from the field photo contest

seed

You have ever used four-wheel drive to get out of a pothole.

You might be from the Prairies if...

After an unusually late spring, 
many farmers have been thinking 
and rethinking their crop plans. 
Mother Nature likes to throw cur-

veballs. But whether you’ve completed your 
planting or not, don’t let the stress interfere 
with your safety and well-being.

First a reality check. While the season 
is barely underway, already grim stories of 
farmers losing life and limb are beginning 
to appear in news headlines. Since April, 
reports indicate that farmers, farm workers 
and bystanders have died in tractor rollovers, 
machine-related entanglements, falls, crush 
injuries and vehicle collisions. 

Individuals have also suffered severe inju-
ries from auger entanglements and vehicle 
collisions. And these are just the stories 
that make the news. According to Canadian 
Agricultural Injury Reporting fatality trends, 
70 per cent of all fatalities in Canada occur 
from May to October. In other words, most 
of the reports that have been coming in are 
still from the “low season.”

Glen Blahey is a health and safety special-

ist with the Canadian Agricultural Safety 
Association (CASA). “Farm safety isn’t some-
thing to observe only when conditions are 
ideal. It doesn’t work that way. In fact, in 
tough years farmers should be even more 
vigilant about safety, as they are more 
likely to be stressed, and that could lead to 
dangerous shortcuts or human error if they 
aren’t careful,” he says.

This past March, CASA, the Canadian 
Federation of Agriculture (CFA) and Farm 
Credit Canada (FCC) launched Get with the 
Plan!, a farm safety campaign focused on 
encouraging farmers to develop their own 
health and safety plans. 

With the season in full swing, it’s easy to 
overlook the message. But Jaime Beaumont, 
a dairy operator who participated in the 
Ontario launch of Get with the Plan!, says 
more farmers need to understand that they 
are working in an industrial setting with 
real risks. “How many times do we have to 
hear about a tractor rollover in a ditch?” he 
asks, pointing out that many of the recent 
fatalities were entirely preventable

Blahey agrees that planning is 
the key. “Farmers don’t need to 
reinvent the wheel every year. If 
they put systems and policies in 
place to help reduce hazards in 
the workplace, this can go a long 
way to reducing injuries,” he says.

For Beaumont, this planning 
takes the form of limiting hours 
of work for employees, conducting regular 
safety audits, holding annual training ses-
sions, enforcing the use of personal protec-
tive equipment, and creating a staff safety 
representative position. In the middle of 
planting himself, Beaumont knows that 
thanks to unpredictable weather, a three-
week window can shrink to one in bad 
years. But it doesn’t mean farmers should 
take shortcuts. “Plan for breaks and arrange 
for help,” suggests Beaumont. “If they get 
hurt or sick, then nothing will get done.” 

Blahey agrees. He says farmers and farm 
workers should take the time to cultivate 
some good habits along with crops this 
season, such as surveying worksites before 

starting any equipment, fixing equipment 
before it breaks down, taking extra time 
for breaks, carrying a cellphone or two-way 
radio at all times, and taking the few extra 
steps needed to accomplish a task safely. 
“How many times have you reviewed your 
crop plans? Now how many times have you 
looked at your safety plan? Mother Nature 
might up the weather ante, but there’s no 
need to gamble with your safety,” he says.

For information on developing a safety 
plan, visit agsafetyweek.ca. Do you have 
questions about safety? Contact CASA at 
info@casa-acsa.ca.   † 

Canadian Agricultural Safety Association (CASA).

I f crows make much noise; 
And fly round and round: 
a sign of rain

Crows, like all birds, 
have extremely sensitive hear-
ing and can actually hear an 

approaching thunderstorm 
when it is still many miles 
away. Also, the hollow shafts 
of their feathers enable them 
to feel as well as hear low 
frequency sound waves.   †

Crows and rain

Don’t let weather woes 
interfere with safety planning

grainews.ca/DIAGNOSEIT 
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With all the changes to the 
Canadian cereal industry in the 
last year, now might be a good 
time to rethink your storage 

practices. With more marketing freedom, you 
might be keeping cereals longer before they 
go to market. Here are some pointers to help 
ensure grain quality remains high, whether you 
are storing it in bags or bins.

For grain stored in bags:
•  Keep the bags tight and dry. This is necessary 

to protect and maintain the quality of the grain.
•  Be selective when choosing the location 

of grain bags. Be sure to place bags away from 
areas where water is likely to pool, seep into 
the bags and trigger storage diseases. 

•  When storing cereals in grain bags for peri-
ods longer than eight months, monitor regu-
larly. Grain bags need to be almost airtight to 
work properly and they’re susceptible to tears 
caused by mechanical damage and animals. 

•  Avoid storing malt barley in grain bags. 
The airtight nature that makes grain bags ideal 
for the storage of other cereals can contribute 
to poor germination in malt barley.

And here’s a tip for storing cereals for 
extended periods in bins:

•  Aerate grains when storing them in bins. 
Even properly dried cereals can get warm at 
the core of a bin when left for extended peri-
ods. Aerate or turn the grain monthly over the 
winter and twice a month in the summer.   †     

This agronomy tip is brought to you by Aaron Bouchard, agronomic 
service representative for Syngenta Canada Inc. Aaron also farms 
in Saskatchewan and is a certified crop adviser and a P.Ag.

Agrisoma Biosciences Inc. 
has launched Resonance 
AAC A110, the company’s 
highest-yielding  Brassica 

Carinata variety to date. Performance 
trials showed that this variety deliv-
ered an average yield increase of seven 
per cent over the existing Resonance 
Carinata variety, AAC A100. Agrisoma 
is the world leader in commercializing 
carinata, a plant whose oil profile is 
uniquely suited for biojet and biodiesel 
fuel production.

“We have proven the viability of 
Resonance Carinata as a sustainable 

source of biofuel and are now con-
centrating our efforts on increasing 
its yield of uniform, high-quality oil. 
Resonance AAC A110 is a result of this 
focus,” said Patrick Crampton, vice-
president business and product devel-
opment for Agrisoma. 

Trials conducted last year with 
Resonance AAC A110 demonstrated 
yield results as high as 44 bush-
els per acre and an improved meal 
profile, compared to the A100 line. 
Resonance AAC A110 has the same 
seeding rates, crop inputs and costs 
the same to produce, treat, clean 

and deliver to growers as Resonance 
AAC A100.

Resonance Carinata is a vigorous 
crop with a highly branching growth 
pattern and large seed size. It deliv-
ers excellent harvestability with good 
lodging and shatter resistance. As dem-
onstrated by its commercial perform-
ance in the field in 2012, it is an 
extremely resilient crop, performing 
well under a variety of abiotic stresses, 
from drought to excessive moisture. 
Resonance Carinata is ideally suited to 
the semi-arid growing conditions com-
monly found in the brown soil zone 
regions of southern Saskatchewan and 
Alberta.   †
www.agrisoma.com

Longer, safer 
grain storage

Resonance Carinata launched

Shirley Byers’ book, Never Sell Your Hen on a Rainy Day, explores over 100 
weather rhymes and sayings. It is available from McNally Robinson at: www.
mcnallyrobinson.com.



By Lee Hart

Neeralta Manufacturing 
at Neerlandia, north 
of Edmonton, Alta., 
has this year intro-

duced a new grain bag extractor, 
that not only unloads nine- to 
12-foot wide grain bags but also 
wraps and ties the plastic into a 
handy bale for easy disposal — 
all in one easy operation.  

The new extractor is availa-
ble in both trailer and three-
point — hitch models, says John 
Wierenga, who looks after sales 
and marketing for the family 
owned manufacturing business. 

“It is the same machine, but is 
available in two transport models 
depending on a farmer’s needs,” 
he says. “Each unit comes with 
a self-contained hydraulic pump 
and reservoir, so it is easily han-
dled by a 90-horsepower tractor. 
It doesn’t take much power to 
run it.”

The extractor that works with 
nine-, 10- and 12-foot-diameter 
bags can load a truck at up to 
150 bushels per minute. A short 
video on the company website 
at www.neeralta.com shows how 
the machine operates. 

“A unique feature of this 
extractor is the plastic wrapping 
mechanism that is all part of 
the extraction machine,” says 
Wierenga. “You don’t have to 
buy a separate bag wrapper, or 
come back later after a bag is 
empty, and may be all wet and 
muddy. With this machine you 
put the auger into the face of 

the grain of an open bag and as 
the grain is moved into a truck, 
the machine automatically wraps 
the plastic and ties it with baler 
twine.”

Once the plastic is wrapped, 
the hydraulic spool holding the 
bundle opens, the plastic bale 
rolls down a conveyor, gently 
dropping into the bed of a pickup 
truck. “It is a very slick operation 
and there is virtually no cleanup 
afterward,” says Wierenga. “The 
bag is gone and you may have 
four or five pails of grain to pick 
up. It is very clean.”

The extractor and wrapper can 
handle up to a 300-foot-long 
grain bag. Each unit also features 
an auger with adjustable height, 
and the unloading auger has a 
swivel spout. Trailer models also 
feature hydraulic drive wheels 
and hydraulic steering. 

The extractor units, that retail 
for $39,900, compliment the 
Neeralta grain-bagging system 
that was introduced a few years 
ago. The company makes 10- 
and 12-foot-wide grain baggers, 
which feature a self-contained 
14-inch swing auger. Each unit 
has a hopper for unloading a 
combine or grain cart directly 
into the bagger, or the swing 
auger can be rolled out in a 
couple minutes to reach under a 
truck with a hopper bottom.

For more information on the 
extractor or grain-bagging system 
visit the company website.   † 

Lee Hart is a field editor for Grainews in 
Calgary, Contact him at 403-592-1964 or by 
email at lee@fbcpublishing.com.

The large “spool” at the top of the Neeralta grain bag extractor wraps the 
plastic as grain is unloaded.

As grain is picked up by the auger below, the used plastic is rolled up into 
a tight bundle at the top of the extractor.
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parts per million can interfere with 
herbicide effectiveness if herbicide 
rates are low, if it’s applied late, or 
in poor growing conditions.

Farmers who can’t avoid using 
water with more than 500 ppm of 
bicarbonate should use the maxi-
mum rate of herbicide. Herbicide 
should be applied when weeds are 
at the optimum growth stage.

Henry says bicarbonate water is 
rare in Saskatchewan, but there is 
some in the Unity and Judith River 
area. Southeastern Saskatchewan 
has the most bicarbonate wells. 
Manitoba doesn’t have much 
bicarbonate water, either, but wells 
in the Interlake region and south-
ern Manitoba might hit fractured 
shale aquifers with high-bicarbo-
nate water. High-bicarbonate wells 
are common in Alberta.

Slough and dugout issues

Sloughs and dugouts can have 
water quality issues, too.

“The problem with sloughs, 
they can be anything. They can be 
really pristine, or they can be a real 
mineral-laden thing,” says Henry. 

Suspended silt and organic mat-

ter can inactivate several herbi-
cides, including:

• � Diquats such as Reglone and 
Reward

• �� Paraquats such as Gramoxone
•  Glyphosate
Farmers should only use clean 

water when mixing these prod-
ucts. Dust flying up during spray-
ing, and covering plant surfaces, 
can also reduce control.

Dugouts aren’t always filled 
with run-off, either.

“Any time a borrow pit is cut 
below the water table, you’re 
going to have water in the dugout 
that’s groundwater,” Henry says.

Generally, farmers should avoid 
using water from sloughs or dug-
outs ringed by salt. Water with 
nothing growing in it might be too 
salty to use in tank mixes. Water 
bodies that fill up without rain, 
and stay full through the sum-
mer and through dry periods, are 
likely drawing on groundwater and 
should be avoided as well.

Eyeballing a dugout or slough’s 
salinity isn’t an easy task. Water 
that looks fine may be too salty. 
Farmers who rely on crop advisers 
can ask them to measure the elec-
trical conductivity to get an idea 
of salt content. 

Electrical conductivity, meas-
ured in microsiemens per cm, can 
also reveal how hard water is. If 
the water only runs through gla-

cial deposits, dividing the electri-
cal conductivity by two produces 
hardness in parts per million. 
Dividing electrical conductivity by 
35 yields hardness in grains per 
gallon. Water with less than 500 
microsiemens per cm isn’t likely to 
affect any herbicides.

Henry says if a farmer has been 
using a dugout for a while and it’s 
working ok, it probably doesn’t 
need to be tested. 

“But if they’re starting in a new 

dugout, just because it’s clean 
doesn’t mean that it might not 
have a lot of minerals in it.”

For more information, check 
out Saskatchewan Agriculture’s 
Water Quality and Herbicides fact 
sheet, available at agriculture.gov.
sk.ca. This article also references 
Les Henry’s Henry’s Handbook of 
Soil and Water.   †

Lisa Guenther is a field editor with Grainews 
based at Livelong, Sask. Contact her at Lisa.
Guenther@fbcpublishing.com.
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Grain storage

Simple grain bag unloading
Grain bag unloaded, plastic wrapped — all in one easy operation

Sloughs and dugouts can have water quality issues.
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GRAIN STORAGE

Bin installation and insurance
Many empty bins were destroyed by plough winds last summer. 
Not all damage is preventable, but there are steps you can take
BY ANDREA HILDERMAN

Farmers are purchasing 
more and more on-farm 
storage these days. With 
more bins on farms, there 

are also more reports of bin dam-
age due, particularly due to cata-
strophic winds. While some acts 
of God cannot be guarded against, 
farmers can take precautions.

Meridian Manufacturing Inc. is 
the largest bin manufacturer in 
North America. Its head office and 
one of its manufacturing plants are 
at Winkler, Manitoba; Meridian 
also has manufacturing plants in 
Alberta, Saskatchewan and Iowa. 
Meridian has over 1,000 employ-
ees and services a global market.

Although Meridian does not 
sell directly to the public, Henry 
Wiebe, inside sales specialist at 
Winkler says they do advise deal-
ers on bin installation. 

SECURING BINS

“Each bin comes with a skid 
and can be installed on solid, 
compacted ground,” Wiebe says. 
“Earth anchors or skid anchors are 
a recommended option to further 
secure the bin.” He says installa-
tion on concrete pads is also rec-

ommended. In that case the bin 
can be bolted down.

Jason Klassen is the owner 
of Wentworth Ag in Winkler, 
Manitoba. “I recommend our cus-
tomers install their bins on con-
crete pads, if possible, and bolt 
them down,” he says. “However, 
not everyone will do that. In 
that case, we recommend installa-
tion on good, compacted ground 
and using screw-in anchors, espe-
cially if the bins are going to 
be installed in an area that will 
expose them to wind.” Over the 

years, Klassen has seen the wind 
powerful enough to tear bins off 
concrete pads.

Farrell Agencies at Yorkton, 
Saskatchewan is a leading insur-
ance brokerage with an exten-
sive agricultural book, covering 
the Prairies and British Columbia. 
Dave Nussbaumer is a co-owner of 
Farrell Agencies and also farmed 
for 30 years. “Our experience with 
the six or more insurance markets 
we use is, when it comes to bin 
insurance, it ranges from no rules 
necessary to a minimum of four 

anchors per bin, with three-eights 
of a inch to quarter inch cables.” 

Nussbaumer says anchors can 
help to secure a bin, but the wind 
can overcome them. “We saw big 
bin losses in 2012,” he explained. 
“With all the moisture in many 
areas, the ground became saturated 
and the anchors just gave way.”  

Insurance rates on steel bins 
are low enough, many farmers 
don’t think it worthwhile to put 
cement pads down. “If you take 
into consideration deductibles and 
depreciation, over the long term 
the farm might be further ahead 
if the concrete is poured,” he says. 

LIGHTER THAN THEY LOOK

Nussbaumer has seen all sorts of 
bin destruction over the years and 
had some other points to share:

• Engineering improvements 
have made bins lighter and 
stronger and bigger. Now they 
are like big balloons sitting in the 
wind, sticking up 50 to 60 feet or 
sometimes higher.

• Many bins may remain 
upright but will collapse on the 
side facing the wind.

• Placing a row of bins one to 
two feet apart is like creating a 
solid wall to the on-coming wind. 

In those cases, Nussbaumer sees 
the centre bins sustain more wind 
damage, and he sees it every year. 
Placing the bins six, eight or 10 
feet apart will allow the wind to 
blow through and around the bins 
without causing damage, or as 
much damage.

• The majority of bin claims are 
for wind damage on empty bins. 
Even a few hundred bushels left in 
a bin will prevent it blowing over 
in most cases.

“Insurance companies are start-
ing to look at reducing risk on 
their farm book of business,” says 
Nussbaumer. “Up until recently, it 
was tough to try and raise rates as 
farms were just not as profitable. 
Now, rates are creeping up slowly.” 
No one likes having to pay extra 
premium, but by the same token, 
Nussbaumer says farmers have 
expectations of how they want 
to be treated when they have do 
a claim. 

“Ultimately, my advice for 
farmers is to have the proper 
coverage, the right deductible and 
don’t over-insurae but insure to 
value,” says Nussbaumer.   † 

Andrea Hilderman has her master’s degree in 
weed science and is a member of the Manitoba 
Institute of Agrologists. She writes from 
Winnipeg, Man.
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Many Prairie bins were destroyed in 2012, including these bins in 
southeast Saskatchewan. 
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Grain storage

Tarps versus grain bags
For farmers short on storage, tarps or grain bags can be a low short-term  
solution. It’s not risk free, but these five tips can improve your odds

Farmers short on storage 
this year might consider 
tarping grain or using 
grain bags. But neither 

is good for long-term storage or 
high-moisture grain.

Tarping dry grain on the ground 
is okay for a day or a week, Dr. 
Chelladurai Vellaichamy says, but 
not any longer.

Chelladurai Vellaichamy is 
a Ph.D. student in biosystems 
engineering at the University of 
Manitoba. Vellaichamy and his 
colleagues have been researching 
canola storage in grain bags for 
three years, with support from the 
Canola Council of Canada and 
Growing Forward.

Vellaichamy says tarping high 
moisture grain is likely to cause 
mould growth and other problems. 
Humidity can also be high during 
harvest. “So that also makes it a 
difficult case if we just store it after 
harvesting right on to the ground.”

Grain bag results

High-moisture grain can be 
stored in grain bags for a few 
weeks maximum.

Vellaichamy and his colleagues 
stored canola with eight per cent, 
10 per cent, 12 per cent, and 14 
per cent moisture content in grain 
bags. They found canola with eight 
per cent moisture could be stored 
for up to 10 months without com-
promising quality. Canola at 10 per 
cent moisture could be stored for 
six to seven months, and 12 per 
cent about five months. 

But once canola hit 14 per cent, 
it started to deteriorate within 
about a month. Vellaichamy says 
there was mould growth and cak-
ing in 14 per cent canola.

Moisture content in grain bags 
isn’t likely to change over winter 
as long as they remain sealed. 
But once the weather warms, 
condensation can collect at the 
bag’s top.

Even dry grain should be 
unloaded from grain bags before 
the temperature hits 10 C or 15 
C, or it may be downgraded, says 
Vellaichamy. Last year researchers 
unloaded some No. 1 canola in 
late February, and it wasn’t down-
graded. A second batch unloaded 
the first week in May dropped 
one grade, and canola stored in 
grain bags until August fell to feed 
quality.

Grain bags are quite airtight, so 
when grain respires, it increases 
carbon dioxide concentration 
and drops oxygen content. “So 
that creates a condition where… 
insects or pests can’t grow inside,” 
Vellaichamy says. Grain bags can 
be fumigated as well.

Rodents and birds can rip holes 
in bags, making them less airtight. 

Farmers should try to seal any 
holes so the bag remains fairly air 
tight. Vellaichamy says special 
tape provided by the manufac-
turer works best, but it doesn’t 
work well below -5 C or -10 C.

Vellaichamy and his colleagues 
have also tried closing holes with 
duct tape and sealing styrofoam, 
but the special tape works better.

Farmers should make sure they 
can get to the bags at all times. 

“You can’t put those bags in 

the middle of the field where 
(they’re not) accessible to the 
trucks or anything. Because if 
something goes wrong we have 
to unload it right away, even at 
the peak of winter time,” says 
Vellaichamy.

five tips for Ground  
preparation

Ground preparation is an 
important fact for both tarps and 
grain bags, says Vellaichamy. Here 
are five tips:

1. Make sure the site has good 
drainage.

2. Clean the ground, removing 
any sharp objects, such as rocks, 
that might pierce the bag or tarp.

3. Pack the ground really well. 
Pressure needs to be applied while 
loading grain bags, so it won’t 
work well if the ground is soft.

4. Cut grass to keep rodents away.
5. Apply lime to the ground 

before placing the bag, and 
around the bag once it’s in place. 
Vellaichamy says they didn’t see a 
single rodent after using lime.

If tarping grain, make sure the 
tarp is secure. Some companies 
recommend using an aeration fan 
at the bottom to keep the tarp on, 
Vellaichamy says, but he hasn’t 
tried this.

Grain bags and tarps may seem 
low-cost, but farmers should take 
into account costs of a grain bag-
ger and unloader, and any money 
they might lose if grain quality is 
downgraded.

“If you erect a bin in your yard, 
it will last at least 15 (to) 20 years. 
But these bags are one-time use,” 
says Vellaichamy.

Costs of bins versus bags

Mike Pylypchuk, a business 
management  specialist  with 
Saskatchewan Agriculture, ana-
lyzed different grain storage sys-
tem costs in 2012. Using numbers 
provided by Flaman’s in Southey, 
Saskatchewan, he compared the 
cost of using flat bottom bins, 
hoppers, and grain bags to store 
120,000 bushels.

The bottom line is the annual 
cost for grain bags came in at $0.37 
per bushel, while the flat bottom 
bins cost $0.38. Hoppers cost $0.59 
per bushel each year, according to 
Pylypchuk’s calculations.

Pylypchuk assumed the bagging 
system would last 10 years, and 
bins 25 years. He didn’t include 
power costs for operating PTOs 
or power carts. Farmers can use 
a custom rate calculator to figure 
out these costs, which is available 
at www.agriculture.gov.sk.ca/cus-
tom_rental_rate_guide.

Pylypchuk used a two per cent 
spoilage rate in the grain bags, 
and no spoilage in the bins, which 
evened up the costs between 
the grain bags and flat-bottom 
bins. The actual spoilage cost will 
vary with crop prices. Pylypchuk 
encourages farmers to plug their 
own numbers into his spreadsheet. 
To get a copy of the spreadsheet 
with instructions, email him at 
mike.pylypchuk@gov.sk.ca.   †

Lisa Guenther is a field editor with Grainews 
based at Livelong, Sask. Contact her at Lisa.
Guenther@fbcpublishing.com.

Grain bags and tarps may seem low-cost, but take into account the costs of the bagger and unloading, and 
potential loss from downgrading. 

GRAIN STORAGE SYSTEM COST COMPARISONS

STORAGE PURCHASE COSTS

Steel Bins Grain bags
Hopper with

Steel Foundation/Aeration
Flat bottom

Concrete/Aeration
Volume to store 120,000 bu. 120,000 bu. 120,000 bu.
Bin / bag size 5,390 bu. 12,500 bu. 12,500 bu.
No. of bins/bags needed 22.3 9.6 9.6
Cost of bin or bag $19,300 $27,500 $790
Total cost $429,684.60 $264,000 $7,584
Cost per bushel $3.58 $2.20 $0.06
Load-in auger $19,000 $19,000
Unload auger $10,500 $10,500
Bagger $33,200
Unloader $36,900
Grain Cart $34,900
Equipment cost: $29,500 $29,500 $105,000
Total Cost $459,184.60 $293,500 $112,584
Total invest cost/bu $3.83 $2.45 $0.94

ANNUAL STORAGE COSTS

Steel Bins Grain bags
Hopper with

Steel Foundation/Aeration
Flat bottom

Concrete/Aeration
Years of life 25 25 10
Original cost $429,684.60 $264,000 $105,000
Salvage value $42,968.46 $26,400 $10,500
Depreciation $15,468.65 $9,504 $9,450
Opportunity Cost $9,453.06 $5,808 $2,310
Repairs/maintenance $8,593.69 $5,280 $5,250
Interest on investment $30,077.92 $18,480 $7,350
Augers
Years of life 10 10  
Original cost $29,500 $29,500  
Salvage value $2,950 $2,950  
Depreciation $2,655 $2,655  
Opportunity cost $649 $649
Repairs/maintenance $1,475 $1,475
Interest on investment $2,065 $2,065
Total annual costs $70,437.32 $45,916 $24,360
Annual cost/bu. $0.59 $0.38 $0.20
Annual bag cost/bu.   $0.06
Spoilage cost/bu.   $0.11
Total Annual Cost/bu. $0.59 $0.38 $0.37

Tables courtesy of Mike Pylypchuk, Saskatchewan Agriculture

photo: dr. chelladurai vellaichamy, university of manitoba.



CROP DISEASE

Aster yellows: hard to pin down
After heavy losses due to aster yellows in 2012, farmers are nervous. And rightly so
BY ANGELA LOVELL

Aster yellows caused signif-
icant damage and result-
ed in heavy yield losses in 
many canola fields across 

Western Canada in 2012.
With no economic threshold 

established for the disease, and no 
known way to effectively control 
the problem, it’s something that’s 
hard for farmers to get a handle on.

Aster leafhoppers have been 
arriving in Canada earlier and 
earlier every spring for the last 
five years. There is some specula-
tion that drought conditions in 
the U.S. may have contributed to 
higher leafhopper infection rates 
and an increase in the numbers of 
leafhoppers in 2012.

Last year’s aster yellows out-
break, the largest since 2007, coin-
cided with an unseasonably warm 
Prairie spring that followed a mild 
winter. This meant there was more 
vegetation growing earlier in farm-
er’s fields than usual, providing 
lots of food for the hungry adult 
leafhoppers, which arrived in 
record numbers. This year’s coller 
spring may help. 

ASTER YELLOWS THIS YEAR

This year could be a totally dif-
ferent story. It will depend on the 

arrival dates of the leafhoppers, 
their numbers and infectivity, the 
crop stage and weather conditions.

It’s basically a case of wait and 
see, says Dr. Chrystel Olivier, 
Agriculture and Agri-Food Canada 
entomologist and leading aster 
yellows researcher. The only advice 
she can offer farmers as they head 
out to do spring field work is to try 
and keep their fields as weed free 
as possible. “The more weeds you 
have the more food source you are 
providing for the leafhoppers and 
they will have a tendency to stay 
there,” she says.

Olivier is hoping to have a few 
more suggestions in a couple of 
years when new research into 
the effectiveness of seed treat-
ments (funded by SaskCanola) 
determines which, if any, seed 
treatments are effective in pro-
viding protection against the 
leafhoppers. 

“Most canola seed is treated for 
control of flea beetles. We need to 
know whether any of those seed 
treatments are effective in helping 
to prevent leafhopper feeding, and 
to see if this might explain some 
of the differences in aster yel-
lows incidence and severity that 
we saw in different fields,” says 
Olivier. She will test different tem-
peratures and moisture regimes to 
determine if seed treatments used 

to control flea beetles also control 
leafhoppers and reduce aster yel-
lows infection in canola seedlings.

HOW ASTER 
YELLOWS SPREADS

Aster yellows is a bacterial 
infection caused by phytoplasma, 
which lives in plant phloem.

• The aster leafhopper is the 
main vector to spread the disease.

• Leafhoppers feed on infected 

plants and then infect other plants 
when they feed on them.

• Generally only two to three 
per cent of leafhoppers are infected 
when they arrive in Canada from 
the southern U.S.

• Once infected, leafhoppers are 
infected for life.

• There is speculation that aster 
leafhoppers may be able to over-
winter in small numbers in peren-
nial weeds and grasses in some 
areas in the Prairies 

• Migrant leafhoppers are the 
major source of infection. They 
generally arrive in early June.

• Leafhoppers need to feed for 
at least a few hours to infect a 
new plant.

• There is a delay of 10 to 28 
days after a leafhopper becomes 
infected and is able to pass on the 
infection to new plants. 

IDENTIFYING ASTER YELLOWS

Symptoms of aster yellows 
vary depending on the infected 
crop. Infected cereals will have 
a red or purplish discolouration 
and become very erect. The main 
symptom is empty heads. 

In canola and other flowering 
crops, flowers are replaced by 
sterile, leaf-like structures and pods 
are malformed. Plants may turn 
purple or blue-green and leaves will 

develop a red or purple tinge later 
in the season. Flowers and pods 
are malformed. Plants may become 
woody and are often taller than the 
rest of the plant canopy. Symptoms 
may be mistaken for sulphur 
deficiency or herbicide damage. 

IDENTIFYING ASTER 
LEAFHOPPERS

The aster leafhopper is olive-
green or straw coloured with six 
dark markings on the forehead. In 
flight they appear white. 

The abdomen is charcoal and 
the wings are opaque. They fly 
between plants in short bursts and 
may appear to glide.

Nymphs resemble a wingless 
adult but are much smaller, ranging 
in size from 0.6 to 3.0 mm. They 
can be yellow to light brown or a 
pale, greenish-grey in colour. They 
scuttle sideways when disturbed. 

Adult nymphs range from 3.5 
to 4.0 mm. They are poor fliers 
and tend to glide along with wind 
currents. 

The only way to determine 
whether leafhoppers are infected 
with aster yellows is to test their 
DNA.   † 

Angela Lovell is a freelance writer, editor 
and communications specialist living and 
working in Manitoba. Find her online at 
www.angelalovell.ca.

The adult aster leafhopper is olive-
green or straw coloured with six 
dark markings on the forehead. In 
flight they appear white.
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LEE HART

Pretty well everyone was 
on their cell phones in 
the tractor cab when the 
evening call came in from 

Grainews asking about plans for 
the 2013 season. Some farmers 
said the season was late by a week 
or two, others said it just a bit later 
than last year and last year was a 
bit early, and others felt it was just 
about average. 

A farmer in southern Alberta 
said it was getting to the point of 
being too dry in his area, while 
everyone else was dancing around 
some degree of moisture. With 
nice weather and wind in the days 
leading up to May 15, conditions 
were drying out fast and improv-
ing every day. Everyone was look-
ing for another one, two or three 
weeks of good weather to get the 
job done. 

And, again, all contacted said 
they were trying or evaluating 
something new this seeding sea-
son — new varieties, new crops, or 
new technology. 

DALE LEFTWICH 
ESTERHAZY, SASK.

Dale Leftwich was planning to 
start seeding May 15. It had just 
been too wet and cold on his 
farm at Esterhazy in southeast 
Saskatchewan, not far from the 
Manitoba border, to get on the 
land any sooner. 

Leftwich, who along with family 
members crops about 3,800 acres, 
figured he was about two weeks 
behind from where he would be 
most years. 

“There has been snow, and it 
has been cold, and everything 
was wet,” he says. “The weeds 
weren’t even growing. If we can 
just get two or three weeks of 
good weather we will get the 
crop seeded.”

Two years ago because of 
excess moisture he only got half 
the crop seeded, and last year 
he got pretty well everything 
seeded, but that was followed by 
26 inches of rain during May and 
June, which took its toll on plant 
survival and crop yield. With rea-
sonable conditions at hand, he 
was hoping there are no weather 
extremes ahead this year. 

Leftwich, a director of 
SaskCanola, has one field of win-
ter wheat, which appears to be 
pulling through a wet spring. He 
was concerned earlier as there was 
standing water between the drill 
rows, but the water was gone and 
the crop appears to be making a 
good recovery.

This year he planned to 
seed mostly wheat and canola, 
although he is looking for more 
cropping options. He has grown 
oats, barley and peas in the past, 
but notes the weather in recent 
years has reduced his options. He 
is just on the fringe of what he 
considers viable corn and soybean 

country — he’d like to see earlier, 
lower heat-unit varieties.

He is planning to try about 100 
acres of faba beans this year. He is 
growing this field under contract 
so marketing shouldn’t be an issue 
as long as they yield reasonably 
well. He likes having a pulse crop 
in rotation and faba beans may be 
the answer. Also with a few stones 
in his country it is nice to have 
a taller pulse crop that should be 
easier to harvest. 

DUSTIN WILLIAMS 
SOURIS, MANITOBA

Dustin Williams figured he 
was a week to 10 days behind 
in seeding compared to where 
he was last year at this time. By 
May 15, 2012 he had a good 50 
per cent of the crop seeded and 
this year by mid-May he had 
only about 15 to 20 per cent in 
the ground. 

“It was wet, but we’ve had a 
nice drying spring so conditions 
are good at the moment,” he says. 
“Once we get the crop in we prob-
ably could use some rain.”

Williams, who farms at Souris 
in southwest, Manitoba, was 
seeding cereals on May 15, but 
he was soon switching to seed 
an expanded soybean crop. 
Impressed with how 320 acres of 
soybeans had performed in 2012, 
he decided to seed about 800 
acres this year. 

With a lot of wind this spring 

the soil dried out faster than he 
expected. He was planning to 
treat more land this spring with 
a new vertical tillage tool called 
a smart-till. It’s a tool bar with a 
series of rotating spikes that can 
be adjusted to vary the degree 
of tillage. 

“We did treat about 20 per cent 
of our land including some of the 
wetter areas with it last fall and I 
have been really impressed,” he 
said. “It fractures the soil profile 
through the top eight inches, so 
the moisture goes down. We have 
been able to seed through some 
of those wet areas without any 
problem.” He also used the Smart-
Till on some pastureland being 
converted to cropland, and after 
a couple passes with the spikes 
“I’m really happy with the way it 
looks. I don’t think I will need to 
cultivate it before I seed.”

He was planning to smart-till 
more land ahead of the seed-
ing equipment this year, but 
with general drying conditions 
it wasn’t necessary. He will, how-
ever, need to be out with the 
mower to knock down tall stub-
ble before seeding.

Williams is also trying some 
new pre-seeding chemicals on 
soybean acres this year targeting 
Roundup Ready canola volunteers 
and glyphosate-resistant Kochia. 
“And we also like to try the newer 
in-crop herbicides as well, to see 
how well they work,” he says. 

KRIS MAYERLE 
TISDALE, SASK.

It was still pretty wet in the 
Tisdale area of east-central 
Saskatchewan, but Kris Mayerle fig-
ured they were only three or four 
days late in their seeding this year. 

Mayerle who operates KRM 
Farms along with family members, 
said one seeding unit was seeding 
oats, another wheat and a third 
unit was seeding canola. 

“Right now you have to pick 
and choose your fields because 
some areas are still pretty wet,” 
he says. “But it is amazing how 
quickly it is drying up with this 
wind. Last Saturday there was one 
field we couldn’t work in, but by 
Monday we could travel with no 
problem.”

Mayerle is sticking pretty close 
to a usual rotation that includes 
wheat, canola, oats, and barley. He 
did grow some hemp last year and 
will have another field in 2013. 
And he is expanding his faba acres 
this year. He had a 10-acre trial 
field in 2012 and plans to seed 
about 320 acres in 2013. 

“It grew well last year and 
seemed to handle the moisture 
better than some of the soybean 
crops in this area,” he says. “Our 
pea acres are way down and we 
will put more into the faba beans.”

ROBERT SEMENIUK 
SMOKY LAKE, ALTA.

Robert Semeniuk jokes they are 
going in circles in more ways than 
one on his Smoky Lake area farm 
as he pushes ahead with the 2013 
seeding season.

It was cool and wet in their 
area, northeast of Edmonton ear-
lier this year, but he figures they 
aren’t much delayed compared to 
most years. 

“Typically we are seeding by 
May 6 so we may be a couple 
days off, but we aren’t really late 
for this neck of the woods,” says 
Semeniuk who along with his fam-
ily operates RAS Farms. “We’re not 
late, but the season is compressed. 
Conditions are good but we need 
to get it done.”  

The pulse crop was in and he was 
seeding wheat when contacted for 
comments for the Farmer Panel. 
One new wheat variety he is try-
ing this year was a general purpose 
wheat intended for ethanol use.

And It had been an interesting 
day as Semeniuk had just seeded 
his first field using variable rate 
fertilizer technology. 

“We have been working with 
our Agri-Trend coach. He came out 
this morning and got everything 
set, but even so you’re wondering 
‘Is this really going to work?’ But 
all went well,” he says. “It was 
exciting to watch and amazing to 
see how well it all worked. You just 
go and it makes all the decisions.”

Semeniuk applied VRT fertilizer 
to one 130 acre wheat field he 
refers to as his “Field of Dreams” 
in an on-farm trial to see how well 
the technology and concept works. 

His air drill seeding system is 
equipped with three tanks. Prior to 
seeding, he used a floater to apply 
a flat rate of sulphur and potash 
to the field and then at seeding he 
put seed in one tank, nitrogen in 
another and phosphate in the third. 

“It is a different approach because 
you have to keep everything sepa-
rate, so when you refill the drill you 
have to have a truck for seed, then 
another for nitrogen and another 
for phosphate — it takes some get-
ting use to.”

But the technology worked well 
as the pre-programed rate controller 
applied different rates of fertilizer 
over the different zones in the field. 
The first year of its effectiveness will 
be measured at harvest this fall. 

“If I had to predict how well it 
worked, I would say at the very 
least, it makes fertilizer application 
more efficient,” says Semeniuk. 
“We probably didn’t use any less, 
but we applied at rates where it 
would do the most good and we 
weren’t over or under applying 
fertilizer over the field.”   †

Lee Hart is a field editor for Grainews in 
Calgary, Contact him at 403-592-1964 or by 
email at lee@fbcpublishing.com.

FARMER PANEL

Another season begins
Just getting started and almost done, and 
a range in between — that’s how farmers 
described their seeding status in mid-May 

 Features
8  /  grainews.ca   JUNE 3, 2013

Looking for great  
deals on used ag  
equipment?
Start 
here.

Find it fast at

43,000
PIECES OF AGEQUIPMENT!

OVER

Robert Semeniuk and his wife Angela.



BY TERRY MOYER 

A local farmer with an opera-
tion 20 minutes southeast of 
Winnipeg called our office at 
the beginning of July after he 

noticed some significant changes in one 
of his soybean fields over a 2-1/2 week 
period. 

Roger, who farms 5,500 acres of wheat, 
winter wheat, soybeans and sunflowers, 
reported that large yellow patches were 
developing in his soybean field at the R4 
stage, when the pod is three-quarters of an 
inch in the top four nodes.

“My crop is turning yellow,” Roger 
explained. “I think it’s suffering from 
an iron or zinc deficiency, but I’m not 
sure. Could you come out and take a 
look?” 

I arrived at the affected soybean field to 
find Roger standing in the middle of it, in 
a very large and irregular-looking yellow 
patch of plants. “This is getting worse,” he 
said, adding he’d been scouting diligently 
every day for additional signs of the prob-
lem. From my vantage point, things looked 
pretty alarming.

Besides the large, growing yellow patch 
within the field — the plants seemed to 
be suffering from chlorosis — no other 
symptoms jumped out at me upon first 
inspection. I reviewed records of recent 
rain events and temperature readings for 

the area, but there was nothing that I con-
sidered unusual. 

When I asked Roger about his field man-
agement practices, he explained that four 
weeks prior to my visit he had sprayed an 
insecticide to deter any soybean aphids, 
which had been a problem on nearby farms.  

However, Roger was convinced a soil defi-
ciency was to blame, so I agreed to conduct 
a soil test for carbonate and salt levels. I also 
tested for nitrogen and zinc levels within 
the soil strata. At the same time, I also con-
ducted a field test that involved shaking an 
affected plant over a white board. Residue 
from the plant spread all over the board, 
and closer inspection of the plant’s leaf 
revealed it was damaged. It was clear to me 
then that Roger had a big problem in this 
field, and one that was not going to be eas-
ily rectified at this stage of growth.

What is causing the chlorosis or yellowing 
patches in Roger’s soybean field? Send your 
diagnosis to Grainews, Box 9800, Winnipeg, 
MB, R3C 3K7; email leeann.minogue@
fbcpublishing.com or fax 204-944-5416 c/o 
Crop Advisor’s Casebook. Best suggestions 
will be pooled and one winner will be drawn 
for a chance to win a Grainews cap and a 
one-year subscription to the magazine. The 
best answer, along with the reasoning which 
solved the mystery, will appear in the next 
Crop Advisor’s Solution.   †
Terry Moyer is a regional sales agronomist for Richardson 
Pioneer Ltd. at Landmark, Man.
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Terry Moyer

Roger reported large yellow patches developing 
in his soybean field.

The plants seemed to be suffering from chlorosis.
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This issue’s winner was a 
combined entry from 
Geof Backman and Serena 
Giovanoli. Thanks for 

entering! We’ll be renewing your 
Grainews subscription for a year and 
sending you a Grainews cap.   †

Leeann Minogue

CROP PRODUCTION

I SPY WITH MY LITTLE EYE

PHYTOPLASMA CAN TAKE WHEAT’S STRENGTH

CROP ADVISOR’S CASEBOOK

CROP ADVISOR’S SOLUTION

Casebook 
winner

BY JEREMY KENNY

Harvest was just under-
way when I received 
an emergency call 
about some nearby 

wheat fields. Bruce, a local farmer 
who grows canola, spring and 
winter wheat, peas, oats, and soy-
beans on his operation approxi-
mately 20 kilometres south of 
Whitewood, Sask., explained he 
had some major concerns about 
multiple fields of wheat.

“I scout regularly, I don’t 
understand,” said Bruce. “This 

week, I noticed an unusually 
high number of white, empty 
wheat heads. Could you come by 
and offer an opinion as to what 
may be causing this?” 

On my way out to Bruce’s farm, 
I thought about all of the dis-
eases that could be causing the 
symptoms exhibited by the wheat 
plants. At the top of my list was 
take-all. This fungal disease causes 
a bleached appearance in affected 
plants and infects roots, causing 
discolouration. However, after 
examining the affected plants in 
Bruce’s fields, I knew the cause of 

the damage could not be take-all, 
since the white, empty heads were 
present throughout the wheat field 
— areas damaged from take-all 
occur in patches. In addition, the 
roots of the plants were healthy. 

My next theory was that wheat 
stem maggots were causing the 
damage; however, stems did not 
pull out of the sheaths as they 
would when damaged by these 
pests.

I sent samples of the affected 
wheat plants to a laboratory to 
test for other diseases that can 
cause a bleached appearance to 

plant heads, such as aster yel-
lows and fusarium head blight.  
The test results indicated Bruce’s 
wheat field had been infected 
with aster yellows. This disease is 
caused by phytoplasma, a simple, 
virus-like organism that requires 
living plant and insect hosts to 
survive, spread and reproduce.

Unfortunately, there were no 
changes to field management 
that Bruce could have made to 
deter this yield-robbing disease. 
In fact, there are few cropping 
options that are not susceptible 
to phytoplasma.

To help avoid infection of aster 
yellows, it’s recommended that 
farmers try to control perennial 
weeds infected with phytoplasma, 
to prevent it from spreading to 
their crops. There is no evidence 
showing that spraying for the 
aster leafhopper (the insect vector) 
is economical or feasible. Simply 
using good agronomic practices 
to control weeds and early seed-
ing are the only options to help 
minimize the impact of aster yel-
lows.   †

Jeremy Kenny is a sales agronomist for 
Richardson Pioneer Ltd. at Whitewood, Sask.



Crop management

Soybean yields
Saskatchewan soybean growers probably  
shouldn’t expect sky-high yields, but insurance 
coverage has been expanded
By Lisa Guenther

Saskatchewan farmers grow-
ing soybeans this year prob-
ably shouldn’t bank on 
yields higher than 25 bush-

els per acre, says an agronomist.
“Drought and cooler 

temperatures can push that lower, 
whereas moisture and heat can 
push that higher. There are many 
agronomics practices we need to 
put into place before we have 
Saskatchewan growers consistently 
over that 25 bushels per acre 
mark,” says Andrew Chisholm.

Chisholm has been a DEKALB 
agronomist for five years, and has 
worked with corn and soybeans 
for 15 years. He sees heat and 
moisture as the biggest yield limit-
ers in Saskatchewan. 

Fall frost is also a potential prob-
lem, but Chisholm writes the right 
genetics and earlier seeding lessens 
the risk. Chisholm also suggests 
seeding into moisture (between 
0.75 and 1.5 inches). He also sug-
gests a burn down and early weed 
control, between the first and 
third trifoliate. To avoid salt injury, 
potassium and phosphorus should 
be applied the year before instead 
of being seed-applied. Farmers 
should also use inoculants and a 
full seed treatment.

“Those will definitely help the 
grower maximize yield.”

Genetics have improved greatly 
in the last five years, but farmers 
north of Highway 16 should be 
cautious, as they may not have the 
heat needed for maturity. Farmers 
living around Highway 1 and fur-
ther south will likely have the 
heat and moisture to grow soy-
beans successfully. Southwestern 
Saskatchewan has the heat, but 
may not have enough moisture.

“The Sask. Crop Insurance map 
for soybeans is a good spot to 
start looking on whether your 
area is suitable to grow soybeans,” 
Chisholm says.

Insurable zone expands

Initially  Saskatchewan  Crop 
Insurance  Corporation  only 
covered soybeans in southeast 
Saskatchewan. 

“We were aware that there were 
producers trying soybeans outside 
of our insurable area. So based on 
that information we’ve expanded 

to the west part of the province all 
the way up to the Alberta border,” 
says Jeff Morrow, vice president of 
operations.

Each zone has slightly different 
yield coverage. In Zone 1, farm-
ers can insure 21.5 bushels per 
acre. In the second zone, they can 
insure 18 bushels per acre.

“They would pick 50, 60, or 70 
per cent of that yield. Eighteen 
times 70 per cent, for example, 
would be the coverage. And if it’s 
below that yield, we start paying 
out,” Morrow says.

Excess moisture kept insured soy-
bean acres down to 4,400 in 2010, 

and 2,600 in 2011. But in 2012, 
28,000 soybean acres were insured.  
Morrow says Sask. Crop Insurance 
gathers yield history from farmers 
each year and updates the long-
term average yields accordingly.

“The yields in Zone 1 and 2 
were based on actual producer 
historic data, whatever we could 
gather from producers. So that 
yield guarantee in Zone 2 was 
based on what producers had been 
growing and reported to us over 
the last few years.”   †

Lisa Guenther is a field editor with Grainews 
based at Livelong, Sask. Contact her at Lisa.
Guenther@fbcpublishing.com.

Insurable zones for soybeans in 2013. Map courtesy of Saskatchewan 
Crop Insurance Corporation.
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By Brian Wittal

Let’s review types of pricing 
contracts offered by grain 
companies. 

Most grain companies 
have come up with a number 
of variations of price averaging 
contracts, minimum price/options 
contracts, premium plus and tar-
get price contracts. 

These innovations in contract-
ing provide you with many dif-
ferent choices, but along with 
these choices comes more con-
fusion. Choice is always a good 
thing, but you need to under-
stand your options to make good 
decisions for you and your farm-
ing business.

1. �Price averaging  
contracts

Price averaging contracts offer 
you the ability to price your grain 
by taking the average of the daily 
price over a given period of time 
— 30, 60, 90 or 120 days or more.

These types of contracts will 
give you an average price. Some of 
them offer the ability to price out 
your contract on any given day so 
that if you think you have seen 
a market high for your averaging 
period, you can cash out your con-
tract and be done.

In my opinion, price-averaging 
contracts have a tendency of mak-
ing you sell your grain and then 
forget it. For some, this may be 

what you are looking for if you 
don’t have the time to manage the 
operations and do all the market-
ing. But if you want better than 
average returns for your grain, you 
need to pay attention to the market 
and try to lock in a price that will 
be better than the average offered 
under these programs. 

A number of variations of price 
averaging contracts are being 
offered. Do some research and find 
what will work best for you before 
committing to anyone.

2. �Minimum price/options 
contracts

Minimum price/options con-
tracts offer you the ability to 

establish a minimum (or floor) 
price for your grain while remain-
ing in the market, so if futures 
values increase you can lock in 
the higher price. 

These types of contracts have 
very specific time periods, and you 
will pay a premium — either up 
front, as a deduction off your net 
price, or blended into basis. 

There is a cost to these contracts 
because the companies offering 
them hold all of the pricing risk. 
The only way for them to protect 
themselves is by hedging or using 
options contracts, and all of those 
come with a cost.

These types of contracts work 
very well in helping you lock in 
a guaranteed price for your grains 

while leaving you the upside 
potential. But you need to pay 
close attention to what the mar-
kets are doing so you don’t miss 
good pricing opportunities.

3. Premium plus contracts

Premium plus contracts come 
with a few variations. Usually the 
contract offers you a premium 
when you sign up to deliver 
some old crop grain, if you agree 
to sell an equal tonnage of new 
crop grain to them after harvest. 

I have also seen contracts 
where, once you sign one con-
tract, the company will offer you 
a premium to sell them a simi-
lar amount of another crop (like 
canola, barley or  peas) that they 
need at that time.

These types of contracts are a 
good way to make a few extra 
dollars. I believe that if you can-
not deliver the extra grain after 
harvest due to production loss, 
there is usually no buyback. If you 
haven’t pre-priced the grain, you 
just forfeit the premium.

4. Target contracts

Target contracts allow you 
to set a delivery period and a 
price target that the grain com-
pany will monitor for you. If the 
futures and/or basis levels change 
enough to meet your target price, 
the company will automatically 
convert your target contract into 
a priced contract.

You need to make sure you’re 
following any target contracts that 
you have out there. Make sure you 
aren’t double contracting any of 
your tonnes, as two companies 
could trigger a contract on the 
same day, which could mean you 
may have to buy back one of the 
contracts.

Two more tips

This is a very brief and generic 
summary of some of the differ-
ent types of contracts available 
out there in the grain industry. 
Here are two tips that might 
also help.

1.  Don’t over commit. Most of 
these different types of contracts 
offered by the grain companies 
commit you to delivery. You 
need to be very careful not to 
contract too many tonnes; if you 
end up with a production short-
fall at harvest time, you will be 
required to buy back your short-
fall tonnes. 

2.  Know the costs. Some of these 
contracts come with an associated 
cost. Make sure you understand 
the details and the costs before 
you commit to anything

To better understand the details 
of the different contracts offered 
by the various companies, I advise 
you go to their websites and review 
the information. Then call your 
local company rep, or send me an 
email if you have any questions. 

Now you have some homework 
to do on those quiet evenings at 
home.   † 

Brian Wittal has 30 years of grain industry 
experience, and currently offers market 
planning and marketing advice to farmers 
through his company Pro Com Marketing Ltd. 
(www.procommarketingltd.com).

Understanding market bulls and bears

Know your grain contracts
Knowing the ins and out of these four types of grain contracts  
could help you choose the best deal for your business
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While you’re out in 
the field putting 
in your crop, you 
might have some 

time to think about how a free 
charting service called Barchart.
com could help you buy good 
shares low and sell them a lit-
tle higher to lock in a swath of 
profit from the middle. 

There certainly is a lot of 
money out there to be had. We 
just have to learn how to get it 
and keep it. I try to teach read-
ers these two things all the time. 
Some learn faster than others, 
but if you stick with it, odds are 
almost anyone can learn. 

WWW.BARCHART.COM

To get to the free site, enter 
www.barchart.com. Next, on the 
left side of the screen, type in 
the symbol for the stock you 
want to study and click “go.” 
Some days the site seems to 
prefer U.S. stocks; to find a 
Canadian stock type “.to” after 
the stock symbol. 

Next, on the left hand side of 
your screen click on “Barchart 
opinion.” You should see a 
screen full of stuff — find the 
word “trendspotter” and click 
on it. If all goes well you should 
see a blue chart of the daily 
price of your chosen stock and 
below the blue you should see a 
series of black dots that sort of 
follow the price chart most of 
the time, either above or below 
the blue chart. 

From there on it is simple. 
If the blue chart is above the 
black it is a bullish sign and we 
might want to hold the shares 
(and, if we are selling calls, sell 
calls above the price of the day). 
When or if the share price falls 
below the black dots, that’s a 
signal to sell (or sell calls well 
below the price of the day or 
even buy puts). 

If the shares have bottomed 
and poked above the black dots, 

it could be a signal to buy the 
shares. When or if the blue chart 
drops below the black dots it 
might be wise to sell the shares 
or sell calls deep in the money. 

For many stocks I checked, if 
I had bought shares when the 
price jumped above the black 
dots and sold them when the 
price dropped below the black 
dots, I would have made money 
(or at least not lost money). 
Check to see how your stocks 
have behaved on those charts 
over the past year or so.

I did not study the back-
ground of this charting system 
but it seems to match about the 
50 day moving average. That is 
a bit slow, but as I said it does 
take some of the judgment out 
of buying low and selling before 
the price of shares drops too 
much.

SPREADS AND 
COVERED CALLS

I think my education on doing 
bull put credit spreads is paying 
off. Here are a couple of rules 
I’ve set up for myself. One is to 
only do bull put credit spreads 
on rising stocks. If a stock drops 
after I do the spread, I should 
get out of the contracts totally 
or get out and roll them down a 
few notches. 

The other rule is to do spreads 
on stocks that have a low beta. 
Beta on a stock is an indicator 
of how much the shares move 
up or down compared to the 
overall market. If a stock has 
a beta of one it moves more or 
less with the market. If the beta 
is two it would normally move 
twice as much as the market. 
If the beta is less than one the 
shares move up and down less 
than the market. 

Last week I did a bull put 
credit spread on 1,000 shares 
of Home Depot (HD). I sold the 
May put with a strike price of 
$67.50 and bought the May put 
with a strike price of $65. I col-
lected $507 and spent $332 (to 
keep $175). That was on $2,325 
of margin money for three weeks 
— roughly eight per cent return 
for less than a month. The price 
of HD was around $74 and more 

or less rising. I did a bull put 
credit spread well below that 
price, reducing the odds that I 
might have to buy the shares. 

A reader called and we talked 
about doing a spread on Phillip 
Morse (PM), the smokes com-
pany. The price of shares was 
around $95 so I sold the expen-
sive put at $92.50 and collected 
$315, then bought the cheaper 
put for with a $90 strike price 
for May for a cost of $172. I kept 
$143 for two weeks and $2,357 
of margin money — six per cent 
for two weeks. 

HD and PM both have betas 
around 0.86, so neither move 
much unless the market moves 
a lot. 

Finally, I bought 100 shares of 
PotashCorp (POT) for $42.71 per 
share. This is a starter position. 
Ag stocks often go up starting 
in June but we could see some 
downturn for a while, so I fig-
ured 100 shares was a good way 
to start. 

OTHER SHARES

Yamana (YRI): I owned YRI 
stock several years ago when 
shares were trading at $11 to 
$12. I made thousands of dollars 
selling calls around that price, 
then the shares moved up so I 
let them go. YRI went to about 
$22; now they are again around 
$12. I paid around $15 for 1,000 
shares but expect to break even 
over time. I sold a call with a 
strike price of $12 for May; today 
I bought them back and kept 
about $90. Then I sold a call with 
a strike price of $12 for June and 
picked up another $427. 

Disney (DIS): On May 7 I did 
a spread on Disney shares. This 
might be the season for “sell in 
May and go away.” Disney has a 
beta of 1.2, so I did the spread 
well below the price of the day 

— $65. I sold the June $60 and 
bought the June $57.50. I kept 
$75, which on $2,425 of margin 
money is a three per cent return 
for five weeks.

First Majestic (FR) After 
reading FR’s annual report and 
talking to their investor rela-
tions person in Vancouver, I’ve 
determined that their in-house 
cash cost of silver production is 
$5.20 per ounce. There is a big 
difference between the numbers 
used to calculate actual produc-
tion costs, taxation costs and 
costs net of credits. The inves-
tor relations person said that 
FR’s total cost of production was 
likely in the bottom 10 per cent 
of the industry.

FR has recently commissioned 
its latest silver mine, so its fixed 
costs will be spread over more 
ounces. I don’t know if the price 
of silver will drop below $20, 
but if it did, it sounds like FR 
would be a survivor. I own a few 
thousand shares that I bought 
between $18 and $20 per share, 
but by selling calls I’ve brought 
my paper cost down anywhere 
from $2 to $6 per share.

FR’s business strategy is to 
stick to mining in Mexico, 
which is friendly to miners, and 
to stick to finding, mining and 
selling silver.

FR’s investor relations person 
also said that the company has 
$100 million in cash so it can 
withstand a short downturn in 
prices. He agreed with me that 
the price of silver was trashed by 
a series of events which included 
speculative action that triggered 
stop losses on margined silver 
and gold and the price of silver 
was oversold. 

He also said that FR was in a 
position to hold back silver if 
the price dropped too much. 
Some in the industry have sug-
gested companies should not 
sell more silver than necessary 
to keep cash flow going which 
would help drive prices up a lit-
tle sooner. My chat with FR has 
more or less assured me that we 
are on a good track with shares 
of FR and with silver in general. 

My big mistake this winter was 
that I was hoping the price of 
silver would go up as it normally 

does in the early part of the year 
so I didn’t sell calls on all of my 
shares. If I had believed the charts 
on silver and gold and their 
shares, I would have sold calls 
deep in the money or dumped 
the shares. While these commodi-
ties move up and down a lot, I 
don’t think speculators can resist 
playing in this sand box so I look 
forward to believing the charts 
and making money as the shares 
move up and down.

Normally silver prices are 
affected by the seasons and by 
weddings in India, Christmas, 
Valentine’s Day and so on. With 
FR’s low production costs, good 
cash position and lots of silver 
to mine, I might be wise to buy 
more shares at these low prices 
but that might be overdoing it 
with one stock. 

Next time (that famous “next 
time”) when the price of silver 
crosses the 10-day moving aver-
age going down and the price 
of shares drops on the barchart 
I mentioned above, I will either 
sell some shares or sell calls well 
below the price of the day and 
get ahead of the drop.

This has been an interesting 
winter. I learned how to bring in 
cash by doing spreads on some 
select stocks. I figured out a few 
rules to use when doing spreads. 
Plus I proved once again that 
if the price of a commodity or 
stock is dropping we should not 
invest with hope: we should 
take steps to keep losses small 
and or to lock in profits near the 
top. After all it doesn’t matter 
what any expert says or what 
the price of silver will be in five 
months or give years. All that 
really matters is what my stocks 
are doing. Price action really is 
all that matters, not promises 
or hope.

I believe, or at least hope, that 
I have a few thousand opportu-
nities to make money with our 
stocks in my lifetime. If I screw up 
now and then I believe I can work 
my way back to success.   †

Andy Sirski is more or less retired. He plays 
with his granddaughters, travels a bit, gardens 
and manages his own portfolio. He also 
publishes an electronic newsletter called 
StocksTalk where he tells what he does with 
his stocks and why. To read StocksTalk free for 
a month send a note to Andy at sirski@mts.net.

OFF-FARM INVESTING

Free charting service to 
buy and sell stocks
Having more information and knowing how to use it can 
help you make more money with your investments

ANDY
SIRSKI
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GUARDING WEALTH

Risk reduction through global diversification
Offshore accounts and investments can make financial sense if done legally
BY ANDREW ALLENTUCK

One way to increase 
your financial security 
is diversification — 
spreading your assets 

among sectors and markets. That 
way, a single event that injures one 
stock or bond will not crush your 
entire portfolio. 

Farmers usually have almost all 
of their money tied up in their 
land, buildings and equipment. 
Therefore it is a good idea to invest 
off-farm income as far away from 
the farm as possible. That means 
investing in non-agricultural indus-
try, perhaps putting money into 
foreign jurisdictions. Done prop-
erly, such diversification is wise 
and legal. Legality means comply-
ing with Canada Revenue Agency 
procedures. It is easy.

If you have more than US$100,000 
abroad or in property with a situs — 
that is, a base — outside of Canada 
(that includes American and other 
foreign stocks held in Canadian 
accounts), then you must complete 
and file CRA form T1135 each year 
at tax time. 

The Canada Revenue Agency 
document is a tick-off that takes a 
few minutes. It asks what regions of 
the world are involved and provides 
a little set of brackets for tallying up 
amounts. Canadian assets, such as 
mutual funds based in Canada, are 
Canadian and not foreign assets, no 
matter what they are invested in. 

There is nothing wrong with 
having a foreign bank or invest-
ment account. Canadians who 
have winter homes in Florida or 
Arizona can quite reasonably have 
U.S. bank accounts with which 
to pay bills, get money without 
having to be dinged for foreign 
exchange fees and perhaps to make 
U.S. investments. Canadian people 
and companies that do business in 
London quite properly have bank-
ing arrangements there. It facili-
tates trade and can provide other 
benefits such as getting you into 
contact with bankers who know 
the right people.

You don’t need to be where your 
money is to justify having accounts 
outside of Canada. A child may go 
to a university in the United States 
or France. If you and the kid have 
accounts in the foreign country, it 
is easy to shuffle money without 
the bother of having your bank in 
Canada send money via the pri-
vate money transfer network called 
Swift do it — always at a charge, 
of course. 

Privacy is another reason for hav-
ing foreign accounts. Your chartered 
bank or credit union may obey 
Canadian laws pertaining to privacy 
of information, but Swiss banks are 
the champs in the business of say-
ing nothing to anybody, unless they 
are foreign tax authorities. These 
days they comply with requests for 
information from foreign revenue 
agencies, so hiding money in Zurich 
for tax evasion is not a good idea. 

There are other reasons to bank 
in Switzerland. Swiss banks offer 
financial products and services not 
available in Canada. You can get 
a Euro denominated mutual fund 
that invests in Scandinavia, not a 
bad idea if you plan to retire in, 
say, Sweden. If for some reason 
you want a Japanese Yen fund that 
invests in Mexico, it’s available. You 
can’t get such investment products 
in Canada.  

TAX MINIMIZATION

There are, of course, people 
who want to hide money from 
creditors or tax authorities. For 
them, there are many juris-
dictions, scores in fact, where 
banks will be happy to take your 
money. But beware — some are 
one-way operations that will not 
give it back.

In reality, legal tax minimiza-
tion is anything but a free trip. 
Advisors are ready to help, but at 
a charge. You want to keep things 
legal, so you’ll need tax counsel in 
Canada at $300 per hour and up. 
You will need advice and a lawyer 
in the foreign entity. 

Transfers may require trips to 
the foreign country, bags of cash 
that attract attention and may be 
confiscated by customs authorities 

and even payoffs to people who 
find out what’s going on. 

It gets worse. Vanuatu, popula-
tion 225,000, an archipelago in the 
South Pacific east of Australia, is 
said to be a lovely place to visit and 
not a bad place to bank, but on the 
out islands, there continue to be 
rumours of cannibalism. The gov-
ernment of Vanuatu takes pains on 
its official website to deny them, 
but tourist guide books suggest that 
if you do go out from the capital, 
Port Vila, you take plenty of food 
as gifts for the locals. 

There is a division between rea-
sonable diversification of money 
and idiocy. 

Canada is not such a bad place 
to keep money. The banks are hon-
est, you know the law and customs 
and you can pick a province for 
low corporate tax rates or even 

move with your money to low tax 
Alberta. Most of all, we have a rea-
sonable and even generous regime 
of taxes at death. 

In 2012, the U.S. taxed estates 
on a graduated scale in full over 
US$500,000 at rates of 18 to 35 
per cent with about US$5 mil-
lion exemption for U.S. citizens 
(2012 rates) and thus taxes thrift 
as well as the income used to 
build estates. Canada only taxes 
accrued but unrealized gains at 
death. Spouses get a shift of asset 
values, so that postpones tax of 
accrued gains for perhaps a gener-
ation. Canada is a death tax haven 
compared to the U.S.

Geographic diversification can be 
achieved by buying exchange trad-
ed funds that invest in foreign stock 
markets. The MSCI EAFE Index 
which holds stocks of companies in 

Europe, Australasia and the Far East, 
provides a lot of diversification. You 
can buy U.S. stocks or ETFs that rep-
licate the broad index of U.S. large 
cap stocks, the S&P 500 Composite. 

Keeping money abroad can be 
part of the strategy and it works 
well enough as long as you report 
it to CRA and understand the prob-
lems that can arise when you try to 
do business across time zones with 
currencies that change in value. 
If you choose to put money in 
the places that do not report to 
Canadian tax authorities, most of 
which are dodgy and many of 
which provide havens for money 
from unsavoury activities, you are 
adding to risk, not reducing it. May 
the investor beware.   †

Andrew Allentuck’s latest book, “When Can I 
Retire? Planning Your Financial Life After Work,” 
was published in 2011 by Penguin Canada.
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TO SPRAY    NOT TO SPRAY 

The only time you shouldn’t spray is when 
you have a poor looking crop and you are 
not in a fusarium head blight (FHB) area.

If your crop doesn’t look good, but you 
are in an FHB area, a fungicide application 
can still pay for itself and safeguard 
the yield and quality of your grain. 
Do some calculations and if your 
potential disease risk and ROI exceed the 
cost of application – you should protect 
your crop with a fungicide.

If your crop looks good, you will de� nitely 
want to protect your investment with a 
fungicide application. Which product will 
provide the most bang for your buck? 
It depends on crop staging, current 
disease pressure and potential disease 
risks. Here is a quick chart to help make 
your fungicide decision easier.

NONo visible 
disease present

No visible 
disease present

Even when you can’t see disease symptoms, there is no such thing as a disease-free 
crop.  A good crop is worth protecting – consider spraying an application of Folicur® EW 
or Prosaro® applied at head timing to help ensure top grade, quality and yield.

There is no such thing as a disease-free crop. Even in the absence of disease 
symptoms, the mere fact that you are in an FHB area means you need to protect 
your crop. Apply Prosaro at head timing.

Leaf disease damage to upper leaves or the � ag leaf can cause irreparable injury to 
your crop and immediate action is required. Spray Folicur EW and re-assess at head 
timing to determine whether a second fungicide application is required.

Spray Folicur EW and re-assess at head timing to determine whether a second 
fungicide application is required. 

Whenever you are in an FHB area, you should spray Prosaro. However, if leaf 
disease is limited to the lower/mid leaves you have the ability to make your Prosaro 
application at head timing to cover both leaf disease and FHB.

When leaf disease is limited to lower/mid leaves at � ag leaf timing, the damage 
is negligible. Re-assess at head timing and if you still only see leaf disease you 
can spray either Folicur EW or Prosaro.

FHB AREA

FL

AG LEAF TIMING HEAD TIMING

WHAT SHOULD YOU SPRAY? GAIN IN YIELD*

+ 1.8 bu./ac.
Folicur EW full rate, head

+ 3.1 bu./ac.
Prosaro, head

+ 9.8 bu./ac.
Folicur EW 3/4 rate, 	 ag leaf

+ 4.4 bu./ac.
Folicur EW 3/4 rate, 	 ag leaf

+ 8.5 bu./ac.
Prosaro, head

+ 7 bu./ac.
Folicur EW 3/4 rate, 	 ag leaf

+ 7 bu./ac. 
Folicur EW full rate, head

+ 10 bu./ac.
Prosaro full rate, head

+ 5.8 bu./ac.
Folicur EW full rate, head

+ 8.5 bu./ac.
Prosaro, head
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+ 4.6 bu./ac.
Folicur EW 3/4 rate, 	 ag leaf

+ 9.4 bu./ac.
Prosaro, head

OR

OR

OR

OR

OR

YES

NO

YES

NO

YES

No visible 
disease present

Leaf disease only

–

–

Leaf disease only

No visible 
disease present

Leaf disease on upper
leaves and/or � ag leaf

Leaf disease on upper
leaves and/or � ag leaf

Leaf disease only
(lower to mid leaves)

Leaf disease only
(lower to mid leaves)
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TO SPRAY    NOT TO SPRAY 

The only time you shouldn’t spray is when 
you have a poor looking crop and you are 
not in a fusarium head blight (FHB) area.

If your crop doesn’t look good, but you 
are in an FHB area, a fungicide application 
can still pay for itself and safeguard 
the yield and quality of your grain. 
Do some calculations and if your 
potential disease risk and ROI exceed the 
cost of application – you should protect 
your crop with a fungicide.

If your crop looks good, you will de� nitely 
want to protect your investment with a 
fungicide application. Which product will 
provide the most bang for your buck? 
It depends on crop staging, current 
disease pressure and potential disease 
risks. Here is a quick chart to help make 
your fungicide decision easier.

NONo visible 
disease present

No visible 
disease present

Even when you can’t see disease symptoms, there is no such thing as a disease-free 
crop.  A good crop is worth protecting – consider spraying an application of Folicur® EW 
or Prosaro® applied at head timing to help ensure top grade, quality and yield.

There is no such thing as a disease-free crop. Even in the absence of disease 
symptoms, the mere fact that you are in an FHB area means you need to protect 
your crop. Apply Prosaro at head timing.

Leaf disease damage to upper leaves or the � ag leaf can cause irreparable injury to 
your crop and immediate action is required. Spray Folicur EW and re-assess at head 
timing to determine whether a second fungicide application is required.

Spray Folicur EW and re-assess at head timing to determine whether a second 
fungicide application is required. 

Whenever you are in an FHB area, you should spray Prosaro. However, if leaf 
disease is limited to the lower/mid leaves you have the ability to make your Prosaro 
application at head timing to cover both leaf disease and FHB.

When leaf disease is limited to lower/mid leaves at � ag leaf timing, the damage 
is negligible. Re-assess at head timing and if you still only see leaf disease you 
can spray either Folicur EW or Prosaro.

FHB AREA

FL

AG LEAF TIMING HEAD TIMING

WHAT SHOULD YOU SPRAY? GAIN IN YIELD*

+ 1.8 bu./ac.
Folicur EW full rate, head

+ 3.1 bu./ac.
Prosaro, head

+ 9.8 bu./ac.
Folicur EW 3/4 rate, 	 ag leaf

+ 4.4 bu./ac.
Folicur EW 3/4 rate, 	 ag leaf

+ 8.5 bu./ac.
Prosaro, head

+ 7 bu./ac.
Folicur EW 3/4 rate, 	 ag leaf

+ 7 bu./ac. 
Folicur EW full rate, head

+ 10 bu./ac.
Prosaro full rate, head

+ 5.8 bu./ac.
Folicur EW full rate, head

+ 8.5 bu./ac.
Prosaro, head
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+ 4.6 bu./ac.
Folicur EW 3/4 rate, 	 ag leaf

+ 9.4 bu./ac.
Prosaro, head

OR

OR

OR

OR

OR

YES

NO

YES

NO

YES

No visible 
disease present

Leaf disease only

–

–

Leaf disease only

No visible 
disease present

Leaf disease on upper
leaves and/or � ag leaf

Leaf disease on upper
leaves and/or � ag leaf

Leaf disease only
(lower to mid leaves)

Leaf disease only
(lower to mid leaves)
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FOOD, WATER and ENERGY 
for a HUNGRY WORLD

The world’s agricultural biotechnology leaders are  
gathering in Calgary. Join them as they give a glimpse  
into what the future of this technology might hold.

Hear international producers, industry leaders and 
researchers discuss the current and future impact of  
ag biotech on grain, fertilizer, seed and energy. It’s  
3 days of insightful discussion. Don’t miss a minute! 

Register today at abic.ca/abic2013September 15-18, 2013   Calgary, Alberta
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CAN’T TAKE THE FARM FROM THE BOY

Side benefits of farming
New neighbours — eight baby foxes — are binding 
Toban Dyck and his wife more tightly to the farm

It’s busy on the farm now. 
My fingernails are outlined 
by what seems to be a per-
manent, u-shaped bead of 

grease. It feels right. 
We’ve been here now closing 

in on 10 months. This farming 
season will be my first — from 
seeding to harvest — in many, 
many years. I’m excited. My wife’s 
excited. But who wouldn’t be, 
waking up to a big summer sky, 
spending evenings sitting outside 
listening to the symphony that 
is a forest alive and well? The 
frogs are loud, soothing, and the 
diversity of birds feasting at our 
feeder is best observed with a 
book: Manitoba Birds. 

My wife was not expecting to 
find baby foxes living between 
our home and the cresting Dead 
Horse Creek. It took a bit to iden-
tify them as kits, and only after 
some Google image searches and 
much deliberation. It’s hard to 

distinguish features when animals 
are so young. 

FINDING THE FOXES

Our dog had been suspiciously 
interested in a mound of earth 
and large, broken-up concrete 
slabs a few metres from the creek, 
a very industrial looking hill, 
especially for eight baby, heart-
melting foxes.

The babies came out when 
our dog would come near. At 
first, we only saw three kits, 
yet unconfident on their legs, 
but fuzzy and open-eyed. One 
crawled right over my rubber 
boot, making a sound resem-
bling what you’d imagine a 
whimper, meow, chirp and bark 
to sound in one noise. And it’s 
a sound that makes you want to 
take the little ones home. 

Our dog is big — a St. Bernard-
Boxer cross, and we feared the 
worst. It would have been very 
sad. It would have been devastat-
ing for my parents, too, as in all 
their years on the farm, they had 
never before seen baby foxes on 
the property. 

Our dog turned what I know 

of farm dogs on its head. From 
what we could see, our massive 
dog wanted to mother these 
tiny creatures. And, they wanted 
to be mothered by her. It was, 
perhaps, the most adorable 
cross-species encounter I have 
ever seen. Our dog sniffed, then 
licked, then did the same to 
each baby fox. We called the 
neighbours over. 

The next day, our dog buried 
her torso in the den and teased out 
five more kits. This time her moth-
ering instincts seemed ramped up. 
Each kit got a little more attention 
from her. 

The three brown, furry 
clumps my wife saw laying on 
the crushed rock inches from 
our house when she got home 
from work the next day caused 
her heart to skip a beat. Those 
clumps are baby foxes, and they 
are dead, she thought. A big 
dog can do bad things to small 
things without intending to. 

They were very much alive. My 
wife walked towards them, heavy-
hearted, and the little bundles 
perked up and started scurrying 
around. They were sunning them-
selves. But they were away from 

their den, and away from their 
mother. The woods can be a cruel 
place. Mothers will desert their 
litter for fraternizing with other 
species. We wore gloves.

This happened a few times, our 
dog bringing the kits back to our 
deck and yard, and us returning 
them to the den. The most cal-
loused among us would have felt 
the same heaviness we felt. 

The forest is still singing with 
frogs, birds and other things we 
haven’t discovered yet. And the 
fox den has matured enough to 

be of little interest to our dog. The 
mother is still with them, and the 
creek, which, for a day or two, 
left the kits marooned on their 
mound, is now at normal levels. 

It was a nice distraction from 
a winter that didn’t seem to end, 
and a seeding season that couldn’t 
start soon enough.

We still hear the kits when 
we walk by. They are alive and 
well.   † 

Toban Dyck is a freelance writer and a new 
farmer on an old farm. Follow him on Twitter 
@tobandyck or email tobandyck@gmail.com.

Toban and his wife were not expecting to find baby foxes so close to 
their farm.

TOBAN 
DYCK
TOBAN 
DYCKDYCK

SOILS AND CROPS

Rain and roots: not always simple
It is not really true that crops need dry weather to force their roots down

When we experience a 
wet May you often 
hear someone say, 
“the crop will be 

shallow rooted because the mois-
ture is near the surface and the crop 
doesn’t have to root down.” 

With a soil probe, I’ve seen 
for many years that a crop roots 
down very nicely in soil at the 
field capacity moisture content. In 
2010 we had 11 inches of rain by 
July 1 and another three inches in 
July. Probing showed wheat roots 
down three feet or more. At the 
end of July the moisture was half 
gone in the top foot, but still at 
field capacity below that.

In 2010, folks at the Agriculture 
and Agri-Food Canada Scott 
Research Farm used a much more 
sophisticated technique to study 
rooting of several crops. They 
installed plastic tubes where a soil 
core had been removed and got 
actual pictures of the root. Despite 
14 inches of rain, they found very 
deep rooting in July — sometimes 
deeper than the one metre soil 
depth they were studying. 

So, roots grow down quite well 
in field capacity soil despite good 
rain early in the growing season. 
However, crop roots do not grow 
down through dry soil.

ROOTS IN DRY SOIL

If a soil is only moist to two 
feet or less at seeding and bone 
dry below that, early season 
rain can keep the crop growing 
nicely. But if July rains fail and 

the crop has depleted the soil 
moisture, then it is all over but 
the shouting in a few hot days. 
That circumstance led to the 
“old wives tale” of early rains 
resulting in shallow rooted 
crops.

If a crop hangs on despite July 
drought, it is because of lots of 
deep soil moisture. The roots find 
it just fine, thank you very much!

Often an inch of rain in late 
July is credited with “saving” a 
crop. I remember a good rain 
many years ago on the weekend 
of the Craven Jamboree in late 
July. (If you have not heard of 
Craven jamboree you must live 
on the moon. Google it.).

That fall, my soil moisture 
probing for the Stubble Soil 
Moisture Map showed that the 
July rain was still resting com-
fortably in the top six inches or 
so. By the time the rain came 

the crop was past the high water 
use stage. 

All this talk of dry soil may 
have you thinking that this old 
fossil must be on the moon. 
Doesn’t he know we’ve had a 
string of wet years?

That brings me to another sce-
nario: The soil is at field capacity 
moisture at seeding time and 
the water table is within six feet 
or so of the soil surface. Then 
there are buckets and buckets 
more rain. When a soil is at field 
capacity moisture and more rain 
falls, the result is a rise in the 
water table. In a clay soil, an 
extra inch of rain will bring the 
water table up a foot. Less in 
medium or sandy soils.

That might mean that the water 
table is now two feet or less from 
the soil surface. Now, roots do 
say whoa. They will not root into 
the water table. Now you have a 

shallow rooted crop that will do 
very poorly.

If you see water gathering in the 
ruts of the sprayer, you know the 
water table is right there and crops 
will indeed be waterlogged.

THE BOTTOM LINE

The take home message is this: 
A crop does not need a dry spell to 
“force” the roots down.

A crop will root down very 
nicely in a moist soil. The roots are 
then in place to deliver the water 
to the plant in a dry spell.   †
J.L.(Les) Henry is a former professor and 
extension specialist at the University of 
Saskatchewan. He farms at Dundurn, Sask. 
He recently finished a second printing of 
“Henry’s Handbook of Soil and Water,” a book 
that mixes the basics and practical aspects of 
soil, fertilizer and farming. Les will cover the 
shipping and GST for Grainews readers. Send 
a cheque for $50 to Henry Perspectives, 143 
Tucker Cres, Saskatoon, SK, S7H 3H7, and he 
will dispatch a signed book.

LES
HENRY



By Scott Garvey

There’s a lot more interest now (from 
customers who want to see their 
combine being built),” says Jim 
Moellenbernadt, the marketing spe-

cialist manager who oversees the customer 
drive-off program for New Holland combines 
at CNH’s Grand Island, Nebraska, assembly 
plant. “We’ve actually done a lot more (cus-
tomer visits) this year because of the later 
spring. Farmers should be in the fields, but 
because of the weather they can’t be.”

New Holland, like all the other major 
brands, offers farmers who buy one of 
its rotary combines the chance to be a 
VIP for the day; they can see their own 
machine being built and get an exclusive 
tour through the Grand Island plant, where 
nearly all the CR Series combines bound for 
North American farms are assembled.

Through their local dealer, farmers can 
arrange to be at the factory on the day their 
combine rolls off the line. According to 
Moellenberndt, the brand wants that expe-
rience to be well worth the trip. So custom-
ers aren’t restricted to just standing on the 
sidelines and watching, they actually get 
involved in the process.

“We like to have (the customer) there 
before the engine is started for the first 
time,” he says “He’ll be the one to turn the 
key and start the engine for the first time. 
Then he gets to sit in the seat with the tech-
nician as it goes through its dyno checks. 
He’ll also have the opportunity then to 

watch the final check at the end of the line 
and drive the combine off the end of the 
line. If the combine has GPS on it, he actu-
ally goes out and drives the combine to set 
the A-B lines with the operator.”

“We’re currently in the process of pro-
moting this program,” says Mike Kizis, cash 
crop marketing specialist at NH. “We want 
people to come and do it. We’re making 
it easier for our customers and dealers to 
arrange these visits.”

Taking the tour

Any combine customer who visits the 
plant will also leave with a good under-
standing of how combines are built. The 
customer, and anyone who arrives with 
him, will get a personal tour guide to 
show them around the entire facility. “We 
have a tour guide who takes just this cus-
tomer and anyone who comes with him,” 
says Moellenberndt. “They’ll get a complete 
plant tour; it’s about two hours.”

And NH wants their customers to get up 
close and personal with the people working 
on the assembly line. “They’ll get a chance 
to go into the individual areas and talk to 
the operators that are putting these com-
bines together,” he adds. 

“The opportunity to tour our plant is 
very unique, because you can go right up 
to the line and talk to the workers,” says 
Kizis. “You can go right up and see things. 
We don’t stage you in a lane and make you 
watch from afar. At Grand Island we want 

you to bring your camera and we want you 
to talk to the employees.”

“There are a lot of employees that will 
actually go over and thank the customer 
and shake his hand,” adds Moellenberndt. 
“That’s kind of a nice special touch that 
happens at the Grand Island plant.”

And Moellenberndt says whenever pos-
sible the plant staff will try and accomodate 
special requests. “We had one customer that 
had several people from the plant sign the 
side sheet of the combine,” he explains. 
“Then, they had that side sheet clear coated 
to preserve those signatures.”

Would staff do that again if other custom-
ers requested it? “Sure,” says Moellenberndt.

While NH doesn’t charge combine cus-
tomers anything to visit the plant, travel 
costs and arrangements will be the farmer’s 
responsibility — unless the dealer decides to 
pick up the tab. NH will, however, provide 
you with some tips to help make the trip go 
smoothly. And, they have arranged special 
room rates with a couple of hotels near the 
plant to help farmers keep costs down. “We 
have hotels both at Grand Island and up at 
Racine that we work with that have special 
rates,” he says.

If you buy one of NH’s CX Series con-
ventional models, though, they are built 
in Belgium. Seeing those combines built 
involves a lot more effort, but it is possible. “It 
isn’t that they can’t go to Belgium to see the 
CX being made, it’s just that it’s a long way to 
go for a four-hour tour,” says Moellenberndt. 

Each year NH arranges for tour groups 

from North America to travel to its Belgium 
plant and take part in a two-day arranged 
visit, but it isn’t part of the drive-off pro-
gram where customers can see their own 
machines being built. “We usually offer 
tours in Belgium during the January, 
February time frame,” Moellenberndt adds. 
“If we have a customer that is in that tour 
that happens to be there at that time (when 
their machine is on the line), they can see 
their combine being built.”

“We’ve done the Belgium tour now every 
year for 19 years,” explains Kizis.”   †
Scott Garvey is machinery editor for Grainews. Contact him at 
scott.garvey@fbcpublishing.com.
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Factory tours

Driving a New Holland combine off the line
Anyone buying a CR Series combine can make the trip to Grand Island, 
Nebraska, and be the first one to start their own machine

Two customers pose with their new combine 
and a company representative at the end 
of the assembly line at CNH’s Grand Island, 
Nebraska, assembly plant. Both Case IH and 
New Holland rotary combines are built there. 

“

photo: jim moellenberndt
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Factory tours

Driving it off the lot
When their new combine was at the end of the assembly line, Leeann Minogue 
and her husband took a tour of CNH’s Nebraska plant
By Leeann Minogue

My   h u s b a n d   h a d 
known  fo r   yea r s 
that when you buy a 
new combine, if you 

show up at the combine plant on 
the right day, you can drive it off 
the assembly line yourself. Brad 
had always wanted to do this, but 
when he found out our new Case 
IH combine was scheduled to roll 
off the line in April, he didn’t 
imagine he’d be able to get away 
from the farm. 

But when we still had six-foot 
snowbanks in the front yard in 
late March, Brad realized that the 
trip might be possible. He bought 
plane tickets, booked a hotel and 
worked out the logistics with our 
Case IH dealer. 

Welcome to Nebraska

We flew in to Lincoln, Nebraska 
the night before our combine was 
scheduled to be finished. Lincoln 
is the closest airport to the factory 
in Grand Island — a city of about 
50,000 people, 90 minutes west 
of Lincoln.

The next morning, we turned up 
at the plant at 10:00 a.m., to find 
out that our combine would be the 
last one off the line that day. We’d 
get to see as much of our combine’s 
“build” as possible in one day.

We had been a little worried about 
that. Who would have guessed that 
a corporation that puts together as 
many combines as Case IH could 
accurately predict when one specific 
combine would be finished, three 
weeks in advance?

But not only were they finish-
ing our combine on the right day, 
they had a private tour guide wait-
ing for us in the visitor’s area.

John Rasmussen spent the whole 
day with us. After 40 years as an 
engineer with CNH, Rasmussen 
seven years ago. Now he works 
part-time, leading factory tours. 
On average, one owner drives 
their new machine off the line 
every day. “Our record was seven 
in one day,” Rasmussen said. He 
told us Case IH provides a guide 
for all buyers who come to Grand 
Island to see their own combine to 
completion. “We’ll do everything 
we can to make this day special for 
you,” Rasmussen said. 

The first part of making our 
day special was outfitting us with 
hardhats, protective eye wear, 
and steel-toed shoe covers. Then, 
Rasmussen led us into the huge, 
high-ceiling factory area (900,000 
square feet). He told us there were 
1,110 workers in the shop, and 
another 130 in admin offices in 
the next building. And this is only 
one of CNH’s three manufacturing 
buildings in Grand Island. 

“Try to stay on this track,” he 
told us, pointing to a pedestrian 
zone marked with white paint. 
Generally, forklifts, electrical carts 
and other machines try to keep 
out of this walkway, to avoid hit-
ting guests and staff. 

It’s a good thing there was a safe 
track. There was a lot of stuff going 
on in this factor. With all the peo-
ple, carts, and forklifts zooming 
around from place to place in the 
building, I was relieved that they 

don’t allow kids under 12 on these 
tours. It wouldn’t have taken long 
for our curious kindergartener to 
find a way to get hurt.

On the line

As you might expect, there are 
several assembly stations in the 
plant. When things are running 
according to plan, every combine 
stops at each of 31 different sta-
tions for 15 minutes. 

Above each station, a large digital 
sign counts down the seconds to 
the end of the 15-minute cycle. The 
signs shows how many combines 
have been finished already, how 
many are left to finish today and 
what time they should be finished. 
If there are delays, workers will stay 
longer to finish the job. Generally, 
when the combines scheduled for 
the day are built, these non-union-
ized workers can go home. 

These days, Rasmussen says, 
they’re building 29 combines a 
day at Grand Island, most days. 
But, as he reminds us, “These are 
good times.” 

We got to the plant just in time to 
see the “marriage” of our machine 
— the big moment when the cab 
is attached to the frame for the first 
time. This is done by remote con-
trol, with hoists. This is the point 
where our combine begins to look 
like a combine for the first time — a 
perfect time for us to arrive.

I expected a combine factory to 
look like something from an old 
Charlie Chaplin movie, with each 
worker having a job like “attach 
Part B to Part A by turning wrench 

six times.” But it was nothing like 
that. 

For one thing, there’s more 
than one type of combine going 
through the plant.

Years ago, assembly lines 
would turn out rows of identical 
machines. End user options would 
be added on later. 

But the Grand Island plant is 
a “mixed model manufacturer.” 
Not only do they make both Case 
IH and New Holland brand com-
bines in this plant, they make 
several different sizes of machine. 
Customer options are installed 
right on the factory floor. 

The combine moving along the 
line behind ours was a yellow 
New Holland machine. The one 
in front was headed for Europe. 
It left the line with special EU 
road warning stickers. Lots of 
machines need special modifica-
tion to meet foreign regulations 
— this is one of only two Case IH 
combine manufacturing plants in 
the world (the other is in Brazil). 
Combines built here ship to 34 
different countries.

Rasmussen told us that all of the 
combines that come off this line 
are “complete when they go out 
the door.” This make the process 
more interesting for assembly line 
workers, but it also makes things 
more complicated. Staff need more 
skills, and need to work together 
as teams at each station. The serial 
number on each machine is used 
to track all of the options requested 
for the machine. 

To get each combine right, work-
ers use a “shopping list” to fill up 

a “kit cart” with the parts needed 
for each individual combine. One 
of these carts travels down the line 
with each combine. 

There are a lot of parts to track. 
“If it wasn’t for computers, of 
course, there wouldn’t be a chance,” 
Rasmussen said.

Starting the machine

Soon it was time for the part 
Brad had been most excited about. 
Fairly soon after we got there, he 
got to start the new combine for 
the first time.

Rasmussen warned Brad not to 
be alarmed by the noise when he 
first turned the key. The air had 
to bleed out of the hydraulics. 
“There will be a lot of growling,” 
Rasmussen said. 

I was nervous. What if we came 
all this way and it wouldn’t start?

On average, Rasmussen said, 
there are 18,000 parts in a com-
bine. To make each machine start 
properly, Rasmussen said, “a lot of 
things have got to go right.” 

Brad climbed the ladder and got 
into the cab. He turned the key. It 
started right up. Whew.

Brad stayed in the cab with the 
technician while they ran some 
basic tests. I waited with Rasmussen, 
watching from a semi-soundproofed 
area where we could see the same 
test results screen Brad and the tech-
nician were watching from the cab.

Brad’s ear-to-ear grin faded when 
the machine didn’t pass one of the 
tests. The screen was telling them 
to move the engine to high idle, 
but the results were showing 98.8 

per cent instead of 100. Red lights 
on the screen were blinking “FAIL.” 

The technician shut the combine 
off and tried again. Again: “FAIL.” 

With so many moving parts, 
it seems quite possible that occa-
sionally, a machine wouldn’t start. 
I wondered how often it happened 
to visiting customers. Rasmussen 
didn’t really answer my question, 
but he did say that problems or 
irregularities are noted electroni-
cally, and combines are always 
taken from the assembly line 
to another shop for fine-tuning 
before they’re shipped. 

Brad looked really nervous 
when they tried the test for the 
third time. But finally the number 
reached 100 per cent and the red 
“FAIL” switched to a green “PASS.” 
Brad started smiling again.

Putting the parts  
together

Since our combine’s next 
few stops on the assembly line 
weren’t very interesting to watch, 
Rasmussen took us for some lunch, 
and then on a walk-around of the 
rest of the plant.

On the other side of the build-
ing, staff were using computer-
programed laser cutters to custom-
make combine parts out of steel. 
Expensive computerized machines 
allow staff to change the set up 
quickly to make different parts. 
The parts section doesn’t run on 
the same assembly line mode as 
the final assembly area. Here, dif-
ferent shift work seven days a 
week, 24 hours a day.

Assembly line workers at CNH’s plant in Grand Island used remote 
control hoists to “marry” the cab to the frame of the combine.

Retired CNH engineer John 
Rasmussen now works part-
time touring “special guests” 
through the CNH factory in 
Grand Island.

Brad watched them attach the feeder house to the new combine.

This was the big moment. Brad drove the combine out the door, and into a grey Nebraska day.

photos: leeann minogue
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Wh e n   J o h n 
Rasmussen was 
explaining the 
importance of 

getting the options right for 
each owner, we thought of 
an example. “I suppose you 
wouldn’t want to ship a com-
bine with a seat heater down 
to Southern California.” 

But no. 
CNH sells lots of com-

bines with factory-installed 
seat heaters to California rice 
growers. “As many farmers get 
older,” Rasmussen explained, 
“they’re finding they have 
back problems.” Having a 
bit of warmth on their lower 
backs can keep owners and 
employees more comfortable 
on the job, making the work 
seem that much easier.   †

Leeann Minogue 

For our North American-
built tractors we do 
offer tours through our 
marketing group for 

the North American facilities,” 
says Ryan Schaefer, Case IH high 
horsepower tractor marketing 
manager. 

Currently, the North American-
built tractors include the Magnum 
line, which are built in Racine, 
Wisconsin, near the site of the 
original J.I. Case assembly plant. 
And the Steiger four-wheel drives, 
which are born in Fargo, North 
Dakota. 

Case IH dealers can arrange 
for their customers to visit 
either of those two CNH facili-
ties as part of a group tour or as 
individuals to see their tractor 
come down the line. For those 
who visit the plant to see their 

tractor built, Case IH will allow 
customers to get involved near 
the end of the assembly proc-
ess. Just like combine buyers 
who visit the Grand Island 

plant, tractor customers can 
turn the key for the first time 
on their Steiger or Magnum.

“The customer has the oppor-
tunity to start the tractor up and 

run it through the initial stages, 
the quality and reliability tests,” 
explains Schaefer. “Then we’ll 
take the customer’s picture with 
the tractor.”

If, however, you’ve opted 
to purchase one of Case IH’s 
Maxxum or Puma tractors, 
which are built in the UK, see-
ing your tractor go down the 
line isn’t completely out of the 
question. “For the customer that 
is interested in travelling over-
seas and will be in the area 
of one of our European facili-
ties, we do offer plant tours 
and customer experiences at our 
facilities in Basildon England 
and St. Valentine Austria,” adds 
Schaefer. “The Maxxum and 
Puma tractors for North America 
are built in Basildon.”   †
Scott Garvey

Magnum and Steiger customer tours
“

Customers on a VIP factory tour pose in front of their new, Silver 
Anniversary Magnum tractor at the Racine, Wisconsin, assembly plant. 

photo: case ih

Heat in 
the seat

They make most combine parts 
right here, but not all of them. 
Transmissions are shipped in from 
Racine, Wisconsin. Fiat engines 
come from France. Tires are deliv-
ered continuously to the factory 
door during the day.

Every month, Rasmussen tells us, 
four to six million pounds of steel 
are delivered to the plant. They use 
a million pounds of welding wire 
a year. “That’s enough wire to go 
around the world almost twice,” 
Rasmussen said.

End of the line

We went back to the assembly 
line just in time to seem them 
attach the tires. “We only put 
one of the duals on,” Rasmussen 
says, “so they can move around 
the plant.” The rest of the tires, or 
tracks, are assembled at the end 
location, to cut shipping costs. 

Then it was the side panels. 
We noticed that the Case IH 
panels were plastic, but the New 
Holland machines were getting 
metal side panels. 

Rasmussen told us that our side 
panels are made of soybean-based 
plastic. “There’s about two bushels 
of soybeans in every combine,” 
Rasmussen said. “I tell custom-
ers that some of their own beans 
might be going home with them.”

The decals came next. This is 
just the decoration on the cake, 
but Rasmussen says some factory 
staff say this is the most difficult 
part. Nobody wants a crooked 
decal. The woman at this station 
ran a roller over our decal to glue 
it across the side of the combine. 

“Looks pretty good, don’t it?” 
Rasmussen said. Brad said, “yup.”

Finally, six hours after the start of 
our tour, we were at the end of the 
line. They opened the factory door.

Brad climbed up into the cab. It 
was snowing and miserable, but I 
followed Rasmussen outside any-
way. Why come this far and not 
get a photo of the final drive out?

Brad drove his new combine 
out of the plant, then across the 
lot. When he got out he was still 
grinning. 

“How does it ride?” I asked. 
“Great,” he said. 
Let’s hope it runs this well when 

we get it into the field.   †

Leeann Minogue is the editor of Grainews.



Early last summer AGCO 
opened the Intivity 
Center at its Jackson, 
Minnesota, tractor and 

sprayer assembly plant, which 
gives visitors to the facility a 
look at some of the history 
of the machines built there. 
Executives at AGCO said, at 
that time, the new Center was 
just one part of an overall plan 
to make visiting the company’s 
main North American assembly 
plants a memorable experience. 
And, they hinted, there was 
more to come.

This year, the plant is in the 
early stages of a US$42 million 
expansion project that will sig-
nificantly increase its produc-
tion capacity to keep pace with 
demand for machines.

Currently, customers who pur-
chase new mid- or high-horse-
power AGCO tractors or sprayers 
can get their dealer to arrange a 
visit to the Jackson plant so they 
can see their personal machine 
on the assembly line.

“We have our theatre where 
we show a short introduction 
movie welcoming the custom-
ers and visitors,” says Jay Mulso, 
manager of visitor services at 
Jackson. “Then they go into the 
plant tour, which takes about 
two hours. The Intivity Center 
is basically the last thing they 
see on the tour.”

Plant staff will accompany 
customers throughout the tour 
and take photos for them. Later, 

BY SCOTT GARVEY

This is a big thing for me,” 
says Kevin Bien, AGCO’s 
brand marketing man-
ager for Gleaner, referring 

to the company’s customer fac-
tory visit program for combines. 
“I started thinking, if a customer 
wants to come to our plant to see 
his combine built, what could I do 
to make it special. We want this to 

be a really neat occasion. They’ve 
made a $400,000 investment, so 
when they come I want this to be 
a special and fulfilling event.”

Bein calls the program he 
created the Silver Medallion 
Customer VIP Experience. To 
help make customers feel like a 
VIP right from the start, the first 
thing they see on entering the 
plant’s driveway is a personal-
ized sign or banner welcoming 

them by name, which they get to 
take home with them at the end 
of the tour. “You can’t believe 
how many people over the years 
have hung these up in their steel 
building or other places,” says 
Bien, who notes it’s something 
many customers really appreciate 
having as a souvenir. “We’ve had 
people asking many of us to sign 
the banners,” he adds.

The banner isn’t the only souve-

FACTORY VISITS

AGCO’s Hesston 
experience
AGCO’s Hesston, Kansas, combine assembly 
plant gives customers a special welcome when 
they come to see their machine built

Customers arriving at the AGCO combine assembly plant can expect to 
find a personalized sign or banner welcoming them to the facility.

“

New visitor 
program 
coming soon 
to AGCO’s 
Jackson plant
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Drive-over HopperConventional Auger Conventional Auger - Feterl Original

Backsaver Auger - Feterl Original 12/14

Backsaver Auger - Feterl Original 12

Backsaver Auger 10/13/16

Utility Auger / Unloading Auger Rollermill / Hammermill

Grain Vac - PTO Model Grain Vac - Diesel Model

Grain Cleaner

Crucial details connecting  
your combine to the market

Visit www.farm-king.com to find a 
dealer near you.

©2013 Buhler Trading Inc. | info@buhler.com | www.farm-king.com

Higher input costs and tighter margins require a complete grain management 
system to make your operation as profitable as possible. The complete line of 
Farm King grain handling equipment ensures you get top dollar for your crop. 
With decades of grain handling experience, Farm King offers everything you 
need to get your grain to market after it leaves the combine. 

www.farm-king.com

Grain Cart - 1060/1360

 Machinery & Shop Machinery & Shop

PHOTOS: KEVIN BIEN

“This is a big 
thing for me.” 

— Kevin Bien, AGCO



customers get to log into a spe-
cial section of the Jackson plant’s 
online website with a password 
to download those images.

The plant builds 7600 and 8600 
Series Massey Ferguson tractors, 
MT500 and MT600 Challengers, 
tracked MT700 and MT800 mod-
els and articulated MT900 trac-
tors along with RoGator and 
TerraGator sprayers.

“There’s a small window of 
time they can see their tractor 
(or sprayer) on the line,” explains 
Mulso. “It’s not on there long. 
Usually we can coordinate and get 
them (customers) here at the time 
its just coming off the line. We’ll 
move it out to the test track and 
they’ll get a chance to actually 
drive their tractor.”

Even though staff at the 
Jackson plant have been accom-
modating visitors and custom-
ers at the plant for a while 
now, there is something new on 
the horizon. AGCO is getting 
ready to introduce an updated 
customer visit program at the 
facility, the details of what the 
enhanced visit will include arde 
due to be released soon. And 
Mulso isn’t giving too many 
details away just yet.

“There’s more to come on 
that,” he says. “There is going 
to be a more formal experience 
we’re getting ready to roll out 
this summer.   †

Scott Garvey

nir customers will be taking home 
with them. Bien or one of the 
other plant staff will present them 
with a Leeds embossed key fob, 
money clip and pen set at the end 
of the assembly line. And a profes-
sional photographer will be fol-
lowing them around during their 
visit. A selection of images will be 
burned onto a DVD and given to 
each customer.

Driving off the line

But a visit to Hesston will 
be more than just a photo op. 
Customers will get to drive their 
machine off the line and watch 
as it gets put through its paces 
in the factory’s new dyno testing 
station and 120 step final inspec-
tion process.

Customers can also choose 
between 90 minute or a 2-1/2 hour 
private, guided tour of the Hesston 
plant — a very large facility that 
builds haying equipment as well. 
Bien says customers often bring 
a larger group of friends and tour 

several AGCO plants before arriv-
ing at the Hesston facility.

“We get a lot of customers that 
want to go to one of our other 
plants (too),” he explains. “I’ve 
had groups come down with a 
bus. Depending on where they’re 
from, they’ll stop in Jackson 
(Minnesota), go down to Beloit 
(Kansas) and then come over to 
Hesston. So they actually see three 
plants.”

In the last year, AGCO has 
made investments in updat-
ing its manufacturing plants, 
including the Hesston facility. 
“We’ve just added a $45 million 
upgraded painting system,” says 
Bien. Along with that the plant 
employs new robotic welders that 
fabricate combine rotors. And 
much of the basic machining 
required to create components 
from raw stock also takes place 
in Hesston. “It’s a very vertically 
integrated plant,” he adds. “It’s a 
fun plant to go through.”   †
Scott Garvey is machinery editor for Grainews. 
Contact him at scott.garvey@fbcpublishing.com.

Customers, friends and family gather around their newly-built combine outside the assembly plant at 
Hesston, Kansas. 

If you want to see your “baby” 
born on the assembly line, AGCO’s 
Jackson, Minnesota, assembly 
plant will soon implement an 
improved customer visits program 
to make that an even more 
memorable experience. 
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Come see us at 
Canada’s Farm Progress Show
Regina, SK  June 19-21, 2013

Booths: 70128 & 70130
Credit Union EventPlex and

8304 - Lot D
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photos: scott garvey



BY SCOTT GARVEY

If you’ve just written a 
cheque to cement the deal 
on any new ag machine 
from John Deere, odds 

are you can arrange to go to 
the appropriate factory and see 
it built. The green brand first 
introduced its Gold Key pro-
gram, which arranges for spe-
cial customer factory visits, in 
1995, but it originally applied 
to just tractors and combines. 
Since then, the program has 
been expanded to include most 
of Deere’s U.S. assembly plants, 
providing opportunities for 
buyers of a pretty wide variety 
of ag equipment to see their 
machines being built.

“We have the best tour pro-
gram in the industry,” says Barry 
Nelson, Deere’s North American 
media relations manager.

In all, the program will now 
get you inside operations at 
Deere’s Waterloo, Iowa, trac-
tor plant, the Moline, Illinois, 
Harvester Works, the Ottumwa, 
Iowa, factory that builds round 
balers, mower conditioners 
and self-propelled windrowers, 
the Des Moines, Iowa, Works 
that builds sprayers and the 
Commercial Products facility in 
Augusta, Georgia, that churns 
out utility tractors.

Apparently Deere believes if 
you build it, they will come. 
And so far they (meaning farm-
ers) have been coming. These 
customer visit programs are 
gaining popularity with farmers 
across all the brands, according 
to marketing managers.

Here’s how Deere described its 
program to us in a written sum-
mary: “During their visit, Gold 
Key customers are escorted by a 
friendly and knowledgeable tour 
guide for an exclusive ‘behind-
the-scenes’ factory tour, meet and 
interact with the John Deere fac-
tory employees, enjoy a compli-
mentary catered meal as well as 
a group photo, a certificate of 
recognition, a John Deere hat and 
a ‘Gold Key’... all at no cost to the 
customer.”

As usual, your dealer needs 
to arrange the visit for you. If 
you can’t be at the plant on the 
day your machine is built, Deere 
will arrange for a similar tour on 
a date within 60 days of your 
machine going down the line, 
during which they will provide 
you with a similar experience, 
even if you won’t get to see your 
particular machine.

Additionally, Gold Key custom-
ers visiting John Deere Harvester 
Works also receive a tour and 
catered meal at the Deere and 
Company World Headquarters 
and are encouraged to explore 
both the John Deere Pavilion 
and the John Deere Store in 
downtown Moline.

Basic factory tours for the 
general public are also available 
and can be arranged through 
John Deere Guest Services by 
calling 800-765-9588.   †
Scott Garvey is machinery editor for Grainews. 
Contact him at scott.garvey@fbcpublishing.com.
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Introducing the newest member of our family – the GrainCart 1322XR by Brandt.
The biggest grain-handling lineup in the world just got a whole lot bigger. The new Brandt GrainCart 1322XR combines the extra 
reach Brandt is known for, with the higher capacity that your farm operation needs. This new addition to the Brandt GrainCart 
line-up partners a large 1300 bushel tank with the technology of a 22” HP auger for fast unloading speeds – up to 620 bu/min. 
Factor in our premium build quality and renowned durability, and you’ve got one powerful reason to move up to Brandt.  
That’s powerful value, delivered.

For product details and dealer  
locations, call 1-866-4BRANDT  
or visit www.brandt.ca

BigBigBigbrother.
$1000 Rebate on GrainCarts

On Models 1020XR, 1322XR. Some restrictions apply. 
Offer valid May 1, 2013 - July 31, 2013

 Machinery & Shop Machinery & Shop
FACTORY VISITS

Deere watching
John Deere’s Gold Key customer tour 
program now applies to a range of products 
built in five of the company’s U.S. plants

Customers participating in John Deere’s Gold Key program can visit 
the factory on the day their machine is being built and interact with the 
workers on the assembly line, as these farmers are doing.

Customers pose for a photo with their machine near the end of the 
assembly line.
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Theodore Kipp (1880-1941) Engineer
Born at Peoria, Illinois in 1880, he was educated at public school and Bradley Polytechnic. He came 
to Canada in 1908 and was Chief Engineer successively for the Tillson Company at Tillsonburg, Ontario, 
Robin Hood Mills Limited, and Ogilvie Flour Mills Company. In 1913 he organized the Kipp-Kelly Company 
in partnership with G. H. Kelly where he was Vice- President and Managing Director.

George H. Kelly (1860-1940) Engineer
Born at St. Germain, Cornwall, England on 29 August 1860, he immigrated to Canada at the age  
of 7 and settled at Glencoe, Ontario. He worked in flour mills before coming to Manitoba in 1879, where 
he operated an elevator at Brandon. He came to Winnipeg in 1881 and operated the Ogilvie Flour 
Mills. In 1886 he joined the Lake of the Woods Milling Company at Keewatin, Ontario as General  
Superintendent. He rejoined the Ogilvie Flour Mills in 1912 as General Superintendent. After building  
a large mill at Medicine Hat, Alberta, he left the company in 1913 to establish the engineering firm  
of Kipp-Kelly, in partnership with Theodore Kipp.

THE FOUNDERS

Come visit us at:  www.arrowcorp-grain-cleaning.com

ArrowCorp Inc.
61 Airport Road 
Winnipeg, Manitoba R3H 0V5
Phone 204.632.1000     
Fax 204.632.0643
Toll Free (CDA) 1.800.661.5500

Premier Grain Cleaner Co.
50 Cleveland Avenue S.W. 
New Brighton, Minnesota 55112 
Phone 651.636.7323     
Fax 651.636.8466 
Toll Free (US) 1.877.336.7323

MANUFACTURERS OF:

PRE-CLEANERS

OAT CUTTERS

DEBEARDERS

ASPIRATORS

GRADERS

SCALPERS

THRESHERS

DESTONERS

GRAVITY TABLES

LENGTH GRADERS

Kipp-Kelly started building relationships 100 years ago. We are honored to continue that tradition today.

See us at the Western Canadian Farm Progress Show in Regina, June 19-21, 2013, Booth #80203-05.

1 0 0  YE A R  A N N I V E R S A R Y   1 9 1 3 - 2 0 1 3

MB & SE SK – 204-269-7616
SK – 306-244-1144
S AB – 403-393-2662
N AB – 780-539-4344
www.wallgrain.com

WHETHER IT’S STORAGE, HANDLING, 
OR CONDITIONING, WALL GRAIN IS 
READY TO HELP YOU BUILD THE GRAIN 
HANDLING AND MANAGEMENT  
SYSTEM THAT FITS YOUR NEEDS.

STORAGE
Our HIGH CAPACITY, low labour intensive grain storage systems will 
save you time and headaches. Move your auger less, unload you bin 
faster, spend more time doing the things you’d rather be doing!

HANDLING
Using the best components on the market, we can help you take your 
storage and handling system to the next level. Our experienced team 
of estimators, drafters, and millwrights can take the stress out of 
system design, giving you a hassle-free expansion experience.

CONDITIONING
From GRAIN DRYING to REHYDRATION, Wall Grain has the expertise 
and experience to help you MAKE MORE MONEY. Whether building a 
new system or converting an existing one, we can make it happen!

STORAGE  
SOLUTIONS

FARM PROGRESS SHOW 
booth # 70118,70120 Event Plex,  
8614, 8615 Lot D – Outside

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK
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See your farm like never before
Introducing the FM PRO Mobile app

Combined with your existing Field Manager PRO or 360 desktop software, FM PRO Mobile revolutionizes how, 
where and when you manage your farm data. Download FM PRO Mobile and create and share all your field 
records from your iPhone and iPad.

1-800-667-7893 | fccsoftware.ca

PERFECT DITCHES IN LESS 
THAN HALF THE TIME!
THE NEW IMPROVED 2013 WOLVERINE EXTREME 
NOW MOVES UP TO 1000 YARDS PER HOUR.
The Wolverine scrapes and spreads the soil in a
single operation, creating and maintaining ditches
faster and more effi ciently than a scraper.

• works in heavy clay soils
• reduces fi eld compaction compared to using a scraper
•  creates smooth ditches that allow fi eld equipment to 

pass through with ease (no ridges or barrel cuts)
• can be used virtually throughout the growing season
• eliminates the operation of leveling dirt piles left behind by a scraper

Dynamic Ditchers Inc.
Box 299, Dugald, MB R0E 0K0
Phone: 204-853-2075 or 306-540-6968
E-mail: sales@dynamicditchers.com

See our website for a dealer near you!!!

www.dynamicditchers.com

12 questions you should ask 
before buying a ditcher???

See our website

Ask about our two day free trial.

NEW AUTO 
CLUTCH, 
NO MORE 

SHEAR PINS

We have put about 750 hours on our Wolverine since 2009.
We like how fast it cleans out our ditches compared to a 

scraper and there are no piles to bother with after. 
Philip Muir: Muir Farms,

Hallock, ND

The Wolverine Delivers!

Outstanding Quality, 
Durability and Performance!

Paddles now sweep right 
over the cutting blade!

Super HD

Hydraulic 
Reverser

New slimmer 
chain case

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK
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BANNER HALL

FERTILIZER

“WE’RE CATCHING ON”

BOOTH # 80207 & 80209

COME SEE US AT THE 
FARM PROGRESS SHOW IN REGINA
WWW.POWERRICH.COM  •  1-800-663-4769

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK
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          1805 HOPPER BIN 
FEATURES  DARMANI WESTEEL 
Lid Opening Size 52”  33-52” 
Wall Corrugation 4” 4” 
Galvanizing G115 G115 
Roof Stregnth #5000 #4-5000 
Roof Slope 30 deg 30 deg. 
Ladders Std. Std. 
Cone slope  35 deg, 35 deg, 
# legs 9 9 
Leg thickness .125  .188 
Rack and pinion Yes Yes 
Painted inside/out Yes Yes 
        AVAILABLE UPTO 10,500 BUSHELS 

      FLAT BOTTOM BINS     (AIR) 
FEATURES  DARMANI WESTEEL 
Lid Opening Size 52”  33-52” 
Wall Corrugation 4” 4” 
Galvanizing G115 G115 
Roof Stregnth #5000 #4-5000 
Roof Slope 30 deg 30 deg. 
Ladders Std. Std. 
Swing Air option YES No 
Full floor option YES YES 
UNLOAD SYSTEM option YES YES 
Available steel floor YES NO 
Available Seal Form YES YES 
        BINS  AVAILABLE UPTO 40,000 BUSHELS   

      FLAT BOTTOM BINS  (NO AIR) 
FEATURES  DARMANI WESTEEL 
Lid Opening Size 52”  33-52” 
Wall Corrugation 4” 4” 
Galvanizing G115 G115 
Roof Stregnth #5000 #4-5000 
Roof Slope 30 deg 30 deg. 
Ladders Std. Std. 
Door (inner panels) No Yes 
Door (canola panel) Yes No 
Door (Vertical lift) Yes NO 
Available Steel floor YES NO 
Available Seal Form YES YES 
     DOOR UNLOAD UP TO 10,000 BUSHELS  

 DARMANI  GRAIN STORAGE         Building Better Bins  
 
                       From START to FINISH we get it done 
 
 
 
 
 
 
 
 
 
 
 

  
dGRAIN STORAGE 
    

Simply put—DARMANI offers the best value in Grain storage.  DARMANI assures customers that they are receiving the best product at the best price.  DARMANI offers 
everything for on farm grain storage. Located in Western Canada                    DARMANI offers all services including manufacture, 
delivery, on farm set up, ready to move bins, financing and after       sale service.  FACTORY DIRECT allows DARMANI  
to be able to supply everything with one simple phone call.                                   www.darmani.ca  

Hopper bottom    Flat Bottom 
Large Diameter  Steel Floor/ Cement 
 

  
 

     BOOK NOW –ask about our NO PAYMENTS         Till after Harvest Program           

       SAVE 10-30%  
     From competitors    

        AVAILABLE  
 Air fans 
 SKY-LIFT  
 Temp monitoring 
 Extension Tiers 
 Retro-fit steel floors 
 Retro-fit Doors and lids 

   
 

10600 Bushel Package  
   (Grain bin , Hopper Cone, SKID ) 

      $2.07/bushel 
       *Setup and freight and Air  extra  

9200 Bushel Package  
(Grain bin, Easy access Door, Steel floor) 

      $1.15/bushel 
*Setup and freight extra  
 

19106 Bushel Package  
(Grain bin , AIR SYSTEM, Steel floor) 

      $1.10/bushel  
     *Setup and freight  extra  

 

Stop by our 
booth to see our 
GRAIN BIN 
SOLUTIONS  

FARM PROGRESS 
SHOW BOOTH #
8525-Lot D   

   BETTER 
    Features 
 
   BETTER 
      Priced 
   BETTER  
      Value  

1-866-665-6677 
www.darmani.ca 
 

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK

MacDon: Testimonial – Bill Aulie (FD Series for Combines) (CDN) 
Grainews: 10.25" x 7.75", CMYK, June/2013

Publication

“With our previous flex-head we would try to maintain 
  100% engine load, but we were always down in the 50%, 60%, 70% 

range. Now with the FlexDraper we’re not only able to attain 100%,  
we are also cutting 3 to 4 MPH (4.8 to 6.4 km/h) faster, and 4' (1.2 m) 
wider with each pass.”

FD
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n n n n Fits most current model combines

Cut
half

almost
“We’ve bill aulie, rouleau, sK

owns an FD series FlexDraper® Header 
mounted on a CnH Combinealmost

our harvest 
time iN

With the 
flexdraper.”®

MacDon owners are talking…  
read and watch what they are saying  
at macdon.com. (204) 885-5590

Trademarks of products are the marks of their respective manufacturers and/or distributors. MF22818-0513

22818 MacDon Testimonial Bill Aulie 4C GrNe.indd   1 05-17-13   4:20 PM
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Make a good 
crop great with 
ALPINE®

 foliar 
nutrition.

■ Foliar efficiency 
- fast crop response

■ Tank mix with most 
pesticides - save 
time and money

■ Custom fertility 
mixes - apply 
what your crop needs

■ Crop and foliage safe
■ Not corrosive to sprayer
■ Low application rates 

Call your Alpine DSM 
today and let ALPINE®  
create a Phazed 
Nutrition Program for 
your farm.

ALPINE® foliar nutrition - a sure 
sign of success for every crop.

Visit us at Canada’s Farm Progress Show in the Credit Union EventPlex

Make a good
great with 

foliar 

- fast crop response
Tank mix with most

what your crop needs
Crop and foliage safe
Not corrosive to sprayer
Low application rates 

Call your Alpine DSM
today and let ALPINE

Nutrition Program for 

Make a good
great with 

foliar 

- fast crop response
Tank mix with most

what your crop needs
Crop and foliage safe
Not corrosive to sprayer
Low application rates 

Call your Alpine DSM
today and let ALPINE®

Nutrition Program for 

www.alpinepfl.com© 2013. ALPINE PLANT FOODS CORPORATION. ALL RIGHTS RESERVED. “ALPINE”, 
“ALPINE K-Thio”, “ALPINE CRN-B”, “ALPINE CRN-S”, “ ALPINE G22”, “ALPINE 
HKW18”, “ALPINE N-Rage” are trademarks of ALPINE PLANT FOODS CORPORATION.

Blake Weatherald 306.441.5779
Western Saskatchewan DSM

Chad Wonchulanko 306.570.9317
Central Saskatchewan DSM

Patrick Schultz 306.327.8173
Eastern Saskatchewan DSM

Chris Cox 204.851.5403
Southeastern Saskatchewan & 
Western Manitoba DSM

Shane Falk 204.823.4667
Eastern Manitoba DSM

Contact your local 
Alpine DSM:
Keith Anderson 403.399.8099

Southern Alberta DSM

Neil Olsen 780.265.3650
Central Alberta DSM

Leo Lutz 403.393.0312
Northern Alberta DSM

Aaron Fahselt 306.297.7595
Southern Saskatchewan DSM

ALPINE® – your trusted Western Canadian supplier and manufacturer 
of high-quality liquid nutrition, and sound fertility programs. 

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK
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Call the factory to find your local dealer.RENN Mill Center Inc.
RR#4 Lacombe, AB T4L 2N4

TEL: 403-784-3518
www.rennmill.com

RENN 1218CD Grain Bag Unloader

Bigger Capacity. Better Plastic Management.

See the

1218CD

outside at Booth 8427 

in Lot D at Canada’s Farm 

Progress Show

RENN 1218 Unloader standard features:
•  Volumetrically balanced grain transfer box 

ensures efficient grain flow
• Unloads 9’, 10’, and 12’ diameter bags  
• Minimum horsepower requirement – 100 HP 
• Discharge auger with RENN center drive CV joint
• 1000 PTO with shear bolt protection
• Left hand or Right hand discharge
• 18” High capacity Lift Auger
• 10” sweep auger

The RENN Onboard Recycle-Ready Plastic Management System uses RENN’s unique hydraulic ratchet system to wind the spent 
bag onto spools keeping the plastic clean and out of the way. The plastic is rewound into a recycle- ready package after 
unloading has been completed. The 1218 has been designed to process and carry an entire 12’ x 500’ grain bag.

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK

® Vertical Tillage at 
42 Acres Per Hour.

785-738-6613
www.landoll.com/ag

Introducing the Landoll 5-Section Vertical  
Tillage Machine. The Landoll 5-Section 
VTplus gives you the ability to anchor 
residue in shallow working depths, mix 
more soil and improve weed kill up to 49' 
9" wide in a single pass. It is the next level 
of productivity in Vertical Tillage.

The Landoll 5-Section VTplus is the 
ideal machine for the larger producer 
looking for the benefits of vertical tillage 
in a highly productive machine. Contact 

Landoll today to learn more about the 
5-Section VTplus, or visit us online at 
www.Landoll.com

5-Section 

TeeJay Johnston
(403) 556-0910

Covering BC, AB and Western SK

Todd Botterill
(204) 871-5004

Covering MB, and Eastern SK

Ask About The 1632  
Grader/Box Scraper

Land-141A.indd   1 5/16/13   11:41 AM

COME SEE US AT THE FARM PROGRESS SHOW

BOOTHS: 6108 & 6109 LOT L
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 *  All power levels are stated gross horsepower per SAE J1940 as rated Briggs & Stratton. 
 **  All power levels are stated gross horsepower per SAE J2723 as rated by Kawasaki.

 ^  Power levels rated by engine manufacturer. 
 †  All loans subject to approval. Tax, set-up, and delivery fees not included. Models subject to change 

without notice.

FERRIS® patented suspension technology
zero-turns provide comfort, speed and maximum productivity!

•  24/20 gross hp^ Yanmar™ 3-Cylinder 
in-line diesel engine

•  Available in 61” or 52” cutting widths
•  iCD™ cutting system with stripe kit

•  Ground speed up to 10 mph and 
mows up to 5 acres per hour, based 
on 80% efficiency

•  32 gross hp* Vanguard™ BIG BLOCK™

•  30/28 gross hp* Briggs & Stratton® 
Commercial Turf Series™ engine

•  29 gross hp^ Kohler® ECV749 
Command Pro EFI engine (is capable 
of saving up to 25% in fuel over 
similar-size carburetor engines)

•  61” cutting widths available
•  iCD™ cutting system with stripe kit
•  Ground speed up to 10 mph and 

mows up to 5 acres per hour, based 
on 80% efficiency

IS® 2500Z
diesel power

IS® 2000Z
maximum value

•  28 gross hp* Vanguard™ BIG BLOCK™ 
engine

•  28 gross hp* Briggs & Stratton® 
Commercial Turf Series™ engine

• 23/23.5 gross hp** Kawasaki® engines
• Available in 61” or 52” cutting widths
• iCD™ Cutting System with striping kit

•  27 gross hp* Briggs & Stratton® 
Professional Series™ engine

•  18.5 gross hp** Kawasaki® engine

•  Available in 48” or 44” cutting widths
•  iCD™ Cutting System with striping kit

IS® 700Z
power and performance compact value

IS® 600Z

YETMAN’S LTD.  
949 Jarvis Avenue, Winnipeg, Manitoba  •  (204) 586-8046 

 *  All power levels are stated gross horsepower per SAE J1940 as rated Briggs & Stratton. 
 **  All power levels are stated gross horsepower per SAE J2723 as rated by Kawasaki.

 ^  Power levels rated by engine manufacturer. 
 †  All loans subject to approval. Tax, set-up, and delivery fees not included. Models subject to change 

without notice.

FERRIS® patented suspension technology
zero-turns provide comfort, speed and maximum productivity!

•  24/20 gross hp^ Yanmar™ 3-Cylinder 
in-line diesel engine

•  Available in 61” or 52” cutting widths
•  iCD™ cutting system with stripe kit

•  Ground speed up to 10 mph and 
mows up to 5 acres per hour, based 
on 80% efficiency

•  32 gross hp* Vanguard™ BIG BLOCK™

•  30/28 gross hp* Briggs & Stratton® 
Commercial Turf Series™ engine

•  29 gross hp^ Kohler® ECV749 
Command Pro EFI engine (is capable 
of saving up to 25% in fuel over 
similar-size carburetor engines)

•  61” cutting widths available
•  iCD™ cutting system with stripe kit
•  Ground speed up to 10 mph and 

mows up to 5 acres per hour, based 
on 80% efficiency

IS® 2500Z
diesel power

IS® 2000Z
maximum value

•  28 gross hp* Vanguard™ BIG BLOCK™ 
engine

•  28 gross hp* Briggs & Stratton® 
Commercial Turf Series™ engine

• 23/23.5 gross hp** Kawasaki® engines
• Available in 61” or 52” cutting widths
• iCD™ Cutting System with striping kit

•  27 gross hp* Briggs & Stratton® 
Professional Series™ engine

•  18.5 gross hp** Kawasaki® engine

•  Available in 48” or 44” cutting widths
•  iCD™ Cutting System with striping kit

IS® 700Z
power and performance compact value

IS® 600Z

YETMAN’S LTD.  
949 Jarvis Avenue, Winnipeg, Manitoba  •  (204) 586-8046 

 *  All power levels are stated gross horsepower per SAE J1940 as rated Briggs & Stratton. 
 **  All power levels are stated gross horsepower per SAE J2723 as rated by Kawasaki.

 ^  Power levels rated by engine manufacturer. 
 †  All loans subject to approval. Tax, set-up, and delivery fees not included. Models subject to change 

without notice.

FERRIS® patented suspension technology
zero-turns provide comfort, speed and maximum productivity!

•  24/20 gross hp^ Yanmar™ 3-Cylinder 
in-line diesel engine

•  Available in 61” or 52” cutting widths
•  iCD™ cutting system with stripe kit

•  Ground speed up to 10 mph and 
mows up to 5 acres per hour, based 
on 80% efficiency

•  32 gross hp* Vanguard™ BIG BLOCK™

•  30/28 gross hp* Briggs & Stratton® 
Commercial Turf Series™ engine

•  29 gross hp^ Kohler® ECV749 
Command Pro EFI engine (is capable 
of saving up to 25% in fuel over 
similar-size carburetor engines)

•  61” cutting widths available
•  iCD™ cutting system with stripe kit
•  Ground speed up to 10 mph and 

mows up to 5 acres per hour, based 
on 80% efficiency

IS® 2500Z
diesel power

IS® 2000Z
maximum value

•  28 gross hp* Vanguard™ BIG BLOCK™ 
engine

•  28 gross hp* Briggs & Stratton® 
Commercial Turf Series™ engine

• 23/23.5 gross hp** Kawasaki® engines
• Available in 61” or 52” cutting widths
• iCD™ Cutting System with striping kit

•  27 gross hp* Briggs & Stratton® 
Professional Series™ engine

•  18.5 gross hp** Kawasaki® engine

•  Available in 48” or 44” cutting widths
•  iCD™ Cutting System with striping kit

IS® 700Z
power and performance compact value

IS® 600Z

*  All power levels are stated gross horsepower per SAE J1940 as rated Briggs & Stratton.   All power levels are stated gross horsepower per SAE J1940 as rated Briggs & Stratton.   
**  All power levels are stated gross horsepower per SAE J2723 as rated by Kawasaki.  All power levels are stated gross horsepower per SAE J2723 as rated by Kawasaki.  

^  Power levels rated by engine manufacturer. 
†  All loans subject to approval. Tax, set-up, and delivery fees not included. Models subject to change   All loans subject to approval. Tax, set-up, and delivery fees not included. Models subject to change   

without notice.

YETMAN’S LTD.  
949 Jarvis Avenue, Winnipeg, Manitoba  •  (204) 586-8046 

FERRIS® patented suspension 
technology zero-turns provide comfort, 

speed and maximum productivity!

For A Ferris Dealer You Contact:

1-800-665-8623 or Dealer Locator www.yetmans.mb.ca

70095 70096 70097 70098 70099 70100 CREDIT UNION EVENT PLEX
COME SEE US AT CANADA’S FARM PROGRESS SHOW

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK
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Monosem Secondary Air System
There have been a large number of farmers in Western Canada beginning to 
use row crop planters to plant their canola in the past few years.  Planters 
have always proven themselves to be the most accurate seeding system 
available, in both metering and singulation of seed and in consistent seed 
placement.  By using planters farmers have been able to signifi cantly 
reduce seeding rates while maintaining the same emergence rates due 
to the gentler handling of the seed and less competition of the 

plants due to proper 
and consistent spacing 
in the row.

Monosem Sync-Row® Twin Row System
Twin Row planting of corn has been gaining in popularity throughout the 
Mid-Western US and now into Canada.  Many studies are showing that 
the further north you grow corn, the higher the benefi t of using a tighter 
spacing in corn rows.  By using a narrower row spacing you actually space 
the plants out more, reducing competition between the plants for nutrients 
and for sunlight.  The drawback with most narrow row systems though 

is the lack of equipment for harvesting narrower rows, forcing 
farmers to buy newer 
and more expensive 
equipment.

Monosem 4 row, twin 
row, planter comes with 
liquid and dry fertilizer 
application

SPECIALIZING IN NEW & USED 
SHORTLINE AGRICULTURAL EQUIPMENT

#5 Great Plains Industrial Drive West 
Emerald Park, Saskatchewan S4L 1C5

Box 68 - RR2, Regina, Saskatchewan S4P 2Z2

MB: (204) 871-5004 SK: (306) 586-1603 
AB: (403) 308-6099 TF: 1-877-581-1603

Lemken Heliodor 26’, 33’, 40’; 
Rubin 20’, 26’, 40’.

More Lemken products  
coming for spring time.

Landoll VT+ 26’, 33’, 44’, 
6230 disc 33’

Brillion Pulverizer; Smart-Till 20’, 30’; Icon graders 
and scrapers: 1632, 1205; Ag 10, 821.

Salford 2010 RTS Standard 50’. 

CrustBuster 2010: 1075 grain 
cart 240 bushel seed tender 
comes with trailer, pro box 
tender comes with trailer, drive 
over pit

Blu-Jet Subtiller 4’s: 4- 7 shank, 9 shank

Units in stock and new ones arriving daily

NEW AND USED EQUIPMENT AVAILABLE

Monosem 4 row, twin 
row, planter comes with 
liquid and dry fertilizer 
application

SPECIALIZING IN NEW & USED 
SHORTLINE AGRICULTURAL EQUIPMENT

#5 Great Plains Industrial Drive West 
Emerald Park, Saskatchewan S4L 1C5

Box 68 - RR2, Regina, Saskatchewan S4P 2Z2

MB: (204) 871-5004 SK: (306) 586-1603 
AB: (403) 308-6099 TF: 1-877-581-1603

Lemken Heliodor 26’, 33’, 40’; 
Rubin 20’, 26’, 40’.

More Lemken products  
coming for spring time.

Landoll VT+ 26’, 33’, 44’, 
6230 disc 33’

Brillion Pulverizer; Smart-Till 20’, 30’; Icon graders 
and scrapers: 1632, 1205; Ag 10, 821.

Salford 2010 RTS Standard 50’. 

CrustBuster 2010: 1075 grain 
cart 240 bushel seed tender 
comes with trailer, pro box 
tender comes with trailer, drive 
over pit

Blu-Jet Subtiller 4’s: 4- 7 shank, 9 shank

Units in stock and new ones arriving daily

NEW AND USED EQUIPMENT AVAILABLE

DEUTZ-FAHR 
TRACTORS 
ARE NOW 
AVAILABLE IN 
SASKATCHEWAN!

Tri Star Farm Services Ltd. has been awarded the Deutz-Fahr Tractor 
line, becoming the fi rst offi cial Deutz-Fahr dealer in all of Saskatchewan! 
The Deutz-Fahr product line includes the Agroclimber, Agrofarm, Agrolux, 
Agroplus and Agrotron tractors, designed to provide farmers with practical 
solutions which enable them to achieve profi ts with the lowest possible 
operating costs and costs per hectare. The Agrotron 7250 TTV has been      
awarded the 2013 Tractor of the Year in Europe.

SPECIALIZING IN NEW & USED
SHORTLINE AGRICULTURAL EQUIPMENT

#5 Great Plains Industrial Drive, 
Emerald Park, SK. S4L 1C6

SK: (306) 586-1603  •  TF: 1-877-581-1603

SEE US AT THE FARM PROGRESS 
SHOW BOOTH # 60204 & 6100

Exclusive in-line auger features 

the lightning-fast unloading 

times of a double 

auger grain cart with  

fewer wearing parts.

Experience Lightning-Fast Unloading GRAIN CARTS

The Parker 1048 and 1348 models — holding 1,025 and 1,325
bushels, respectively — feature:

•  Unloading times of more than 8 bushels 
per second for model 1048 and 
12 bushels per second for 1348!

• Exclusive in-line auger with linear  
sump for fastest unloading

• Engineered for less starting torque  
with fewer moving parts

• Greater reach for unloading ease

High-flotation single wheels, walking-
tandem dual wheels or track 
system also available. Other 
options include roll-over 
tarp and scale package.

Visit your local Parker 
dealer today or visit our 
website at parkerequip.com. P.O. Box 357 • Kalida, Ohio 45853

(419) 532.3121 • 1.800.322.6301 
unverferth.com

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK
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Box 908  Altona, MB, Canada  R0G 0B0  •  Box 357  Neche, ND, USA  58265
TEL  204.324.6263  •  FAX  204.324.6729  •  EMAIL  info@elmersmfg.com  •  WEB  www.elmersmfg.com

MaxiMaxiMMaxiMMaxi izing Mizing M
Your Your return return r throughhroughthrought
InnovatInnovatIInnovatIInnovat on & on & Ion & I
DesDesIDesIDes gnIgnI

• The ultimate in floatation, 
construction and design

• Largest track and most 
efficient undercarriage on 
the market

• Low profile wheel carts also 
available in high flotation 
and standard tire options

Come see us at 

Canada’s Farm 
Progress Show

Booth 9439 Lot M

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK

We are hosting a meet and greet  at Arena Arena 6 at the Innovations Booth #60210 

Stop by and say hello to members of our editorial team…

 PRACT ICAL  PRODUCT ION  T I PS  FOR  THE  PRA IR I E  FARMER  www.grainews.ca

MEET & GREET THE GRAINEWS EDITORIAL  
TEAM AT THE FARM PROGRESS SHOW

WEDNESDAY (1:30 -3pm) : Leeann Minogue – Editor Grainews

THURSDAY (1:30 -3pm) : Lee Hart – Editor of Cattlemen’s Corner and field editor for Grainews

FRIDAY (1:30 -3pm) : Scott Garvey – Machinery editor Grainews

June 19 to June 21, 2013
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Take advantage of the strong dollar and  
your u.s. buying power

•  We hold three regularly scheduled equipment & truck auctions in nearby 
Grand Forks, ND each year, in addition to numerous on-farm single 
seller events annually 

•  Major auctions offer simulcast online bidding and most units move easily  
across the border

•  We have qualified experience in handling large Canadian  
equipment packages

•  We have enjoyed many strong relationships with Canadian buyers and  
sellers alike and welcome your future business

ATTENTION CANADIAN 
CUSTOMERS

to buy or sell equipment or to join our direct mail program
find us on the web at www.resourceauction.com

Call 701-757-4015 
or e-mail us at info@resourceauction.com

N

INC.

EXPERTS IN STAINLESS STEEL STORAGE
• Lower Long Term Costs
• High Residual Value
• Excellent Corrosion Resistance

• Professionally Engineered
• CWB Certifi ed (Canadian Welding Bureau)
• No Paint, No Rust, No Epoxy

BUILT TO ENDURE
190 2nd Avenue, Rosenort Industrial Park, Box 101, Rosenort MB, R0G 1W0 www.novid.ca (204) 74NOVID (746-6843) info@novid.ca

DRY FERTILIZER BINS
INTRODUCING A NEW LEVEL OF DURABILITY
Novid’s stainless steel dry fertilizer bins are the longest lasting and most durable,

maintenance free bins on the market today. An up-front investment in stainless

steel, guarantees a long term ROI for the farm.

TRAILER TANKS
STRENGTH AND STABILITY TOGETHER

SS Liquid Storage Tanks
• Butt-welded for superior strength
• Reduced maintenance costs
• From 5,300 to 88,200 imp. gallons
• Environmentally friendly
• Custom built to meet your needs

SS Dry Fertilizer Bins
• 45 degree cone
• SS Pokehole and Slidegate
• Reduced maintenance costs

SS Liquid Trailer Tanks
• Low center of gravity
• Solid, welded, baffl es
• No algae growth

COME SEE US AT 
CANADA’S FARM PROGRESS SHOW

BOOTH 8418 LOT D

MANUFACTURING

 Premium Line of Hopper Bins
Multi-purpose, Grain, and Commercial Bins   

Full Range of Sizes and Models
805 - 5720 Bushel Range

Powder Coated for Durability

Morris, MB 
Toll Free: (877) 746-8833
Email: info@norstarmfg.com

www.norstarmfg.com

Hopper Bottom Bins Designed 
   For Your Speci c Storage Needs

See us at The Farm Progress Show - Booth # 8419

Contact Us
for Custom 

Options

Delivery Available To:
MB, SK, AB, ON, ND,  

SD and MT

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK

Make Every Job An Ideal Installation Start With Ideal Pipe
Any Job, Any Size
From farm fi elds to parking lots. From roadways to 
golf courses and recreational turf, Ideal Pipe is your 
ideal choice for complete sourcing of pipe and fi ttings.

Fast, Easy Installation
Ideal specializes in fl exible, lightweight, easy to
handle HDPE pipe.

Reliable Delivery
With over 25 years as a Canadian
leader in plastic pipe, Ideal is the source
to depend on.

A Flexible Partner
Talk to us today about the products
best suited to your business needs.

Box 970 • Carman, MB
Ph: (204) 745-6151 • Fax: (204) 745-6578 • www.idealpipe.ca • idealgu@mts.net

Quality Pipe Manufactured in Manitoba

For Ideal Results On The Surface,
You Need Ideal Pipe
Underground

SEE US AT THE 
FARM PROGRESS SHOW

BOOTH # 60126
ARENA 6

Search ag news 
and stories from 
the sources 
you trust.

NetworkNetwork SEARCH

HERD HEALTH CHECKS · BEEF WATCH · SPECIAL EVENT KEYS

How the legal space 
words describe  12

Watkins Park  
Cattle Key Words  12

Technology & Mico 
Tracking Info  16

How One Rancher 
Words End   36

Ranch

Details
Deal

APRIL 2012  $3.00  WWW.CANADIANCATTLEMEN.CA

Publications Mail Agreement Number 40069420  PAP Registration Number 7611

T H E  B E E F  M A G A Z I N E

Publications Mail Agreement Number 40069420  PAP Registration Number 7611
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The Leader in Overlap Control
SeedMaster now offers Auto Zone Command™ & FLIP™ (Full Last Implement Pass) 
as standard features on its on-board and tow-behind tanks.

™The Leader. By Design.™

1.888.721.3001    www.seedmaster.ca

Visit us East of the EventPlex at
Canada’s Farm Progress Show

FLIP VIRTUAL PASS - LAST SEEDED PASS

FIRST SEEDED PASS

3200 sq. ft. 320 sq. ft.

NO OVERLAP
CONTROL

10 ZONES OF OVERLAP CONTROL

Auto Zone Command prevents costly input overlap by 
instantly stopping product flow in up to 10 metering zones. 
The more zones you control, the more money you will save.

FLIP is SeedMaster’s patented mapping software that 
activates Auto Zone Command and halts product flow the 
first time openers pass through an overlap area. Product is 
then applied on the last pass, preventing double seed and 
fertilizer from being applied, and avoiding any seedbed 
disturbance.

The Big Payback – Savings using a 10 zone, 80 ft. drill

For more information on SeedMaster’s Auto Zone Command or FLIP 
contact your local SeedMaster dealer or call 1.888.721.3001.

The diagram illustrates how SeedMaster’s Auto Zone Command 
turns off seed and fertilizer to each zone during headland passes. 
Without Auto Zone Command, the large area in red would receive 
double inputs, wasting considerable dollars.

Year Acres

Overlap%-
No Zone 
Command

Overlap%-
Auto Zone 
Command

Savings 
per Acre

Cost 
Savings/ 
Total Acres

1 5,000 7.30% 1.20% $6.38 $31,903

$6.38 Cost Savings/Acre/Year x 5000 Acres 
Based on $104.60 /Acre Average Input Cost 

= $31,903 Input Savings/Year

4 5,000 7.30% 1.20% $6.38 $31,903

5 5,000 7.30% 1.20% $6.38 $31,903

TOTAL 5 YEAR SAVINGS = $159,515

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK
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Our Professional Agronomy Network delivers 
PRS CropCast™ using the biologically 
meaningful Plant Root Simulator (PRS™) 
Technology. A complete crop selection, 
nutrition and yield forecasting service,  
PRS CropCast has been applied to millions  
of acres and has empowered farmers with the 
knowledge to Grow More Profit.

Visit us at Farm Progress Show  
in Regina.

Grow Your Farm’s Future

westernag.ca
(888) 978.0373

™ PRS and PRS CropCast are trademarks of the  
Western Ag Group of Companies. 13039. 05.13

INDEPENDENT SERIES 
Conservation and Conventional Tillage

525 & AC3000 High Speed, Precision Disc Air Drills

 Call your Salford Dealer today, or visit www.salfordmachine.com	 Ontario,	Canada			•			1-866-442-1293www.salfordmachine.comwww.salfordmachine.com

Built for your Soil Productivity

INDEPENDENT SERIES
Conservation and Conventional Tillage

 Call your Salford Dealer today, or visit  Call your Salford Dealer today, or visit www.salfordmachine.comwww.salfordmachine.com

Built for 

Manage Residue and put 
Moisture in its Place 
Independently mounted, spring loaded 
coulters loosen compaction and drive 
cracks into the ground that allow 
moisture and root systems to 
penetrate deeper.  Get water 
off the surface while you warm 
the soil and  create a seedbed 
that will improve seeding 
performance. 

525 & AC3000High Speed, Precision Disc Air Drills

Ontario, Canada			•			1-866-442-1293

 Soil Productivity Soil Productivity Soil Productivity Soil Productivity Soil Productivity

Seed  Accurately, Seed Faster 

SALFORD  Precision Double Disc Air Drills 
accurately meter and place seed at 6 to 7 
mph using maintenance free Double Disc 

openers. 525 TBT/TBH models 
range from 30’ to 70’. Air carts have 
up to four plastic tanks with up 
to 725bu. Salford’s unique meters 
handle any size product at virtually 
any rate.

PRE-SEASON
ORDER PROGRAM
See us at Western Canada’s 
Farm Progress Show for 
the Best Deals of the Year!

SOil PRODuCtivity
Built for Your

See us at the Western Canadian Farm Progress Show in Regina, June 19-21, 2013, Booth #7304 Lot H

Special event Section Canada’s farm progress show
June 19 - 21, 2013, regina, sK
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Network S E A R C H

Search Canada’s 
top agriculture  
publications 
with just a click.

Nobody has more daily news and  
up-to-the-minute ag information  
than the AgCanada Network.

Our respected titles cover all aspects 
of the industry, with award-winning, 
in-depth local, national and  
international coverage. 

Weather you’re looking for a  
comprehensive article on a specific 
crop, or a recipe for muffins, start your  
search at the AgCanada Network.

AgCanada.com Network Search
Search news. Read stories. Find insight. 

Look for the AgCanada Network 
Search button on the top right of 
the AgCanada.com homepage



PASTURE MANAGEMENT 

THE MARKETS

Society needs to 
value good land 
stewardship

Consumer demand boosting cattle market

Proper land management benefits the beef 
producer, but also produces benefits the public 
needs to appreciate too

(EDITORS NOTE: This is part 
two of a three-part series with three 
Manitoba beef producers discussing 
what they consider important to the 
future viability of their ranches.)

BY ANGELA LOVELL

It’s high time society prop-
erly recognizes the contribu-
tion made by farms like her’s, 
says cow-calf producer Myna 

Cryderman.
“I believe society either has to 

get used to paying more for food, 
closer to the cost of production, or 
else society has to pay for the eco-
logical goods and services that we 
(farmers and ranchers) are provid-
ing,” says Cryderman, who runs 
a 100-head cow-calf operation on 
a section of land in the Turtle 
Mountains near Boissevain, Man.

Cryderman can appreciate the 
issue from both sides of the con-
sumer-producer fence. Originally 
from Brandon, the first-generation 
farmer formerly worked in a medi-
cal rehabilitation facility. But the 
outdoors always beckoned.

“I lived on an acreage and had 
horses for many years — way 
before I had the farm — and 
always enjoyed working out-
doors,” she says. “I loved the work 
I was doing, but I didn’t like being 
indoors all that much and always 
wanted to own a farm.”

WILLING TO LEARN

After deciding that raising 
livestock would be her career, 
Cryderman took as many courses 

as she could, including ones on 
operating a low-cost cattle opera-
tion and holistic management. 
She also picked up tips and infor-
mation from her neighbours and 
peers in the agricultural industry.

Interestingly, she found her lack 
of knowledge wasn’t a disadvan-
tage because she wasn’t hampered 
by any pre-conceived notions.

“Having no paradigms about 
how things should be done was 
actually an advantage,” she says. 
“A lot of people said, ‘How would 
you presume to do that without a 
farming background?’

“But instead of doing things the 
way they have always been done, 
I would go to a course and look at 
different techniques and practices, 
and decide how I wanted to do it.”

One of the most important 
practices Cryderman adopted is 
planned rotational grazing, in 
which pastures are divided into 
paddocks and grazed in sequence. 
She makes a point of not overgraz-
ing each paddock, ensuring ade-
quate plant material is left behind 
to allow for faster re-growth over a 
rest period before the next grazing. 

“Some times of the year the 
pastures are dormant,” says 
Cryderman. “I don’t think it hurts 
then to take it down pretty severely 
when they are dormant, as long as 
the plants have good root reserves. 
I don’t want the plants using up 
root reserves when they do begin 
to grow. Once the growing season 
ends, I don’t believe you need to 
leave that much grass.”

It’s a different story during the 
growing season.

“I like to see at least six inches 
left when cattle are moved and I 
don’t like to leave them so long (in 
one paddock) that they are grazing 
re-growth,” she says.

She says that becomes a balanc-
ing act because it depends on the 
weather and moisture, and notes 
cattle prefer tender re-growth to 
more mature grass.

TIMING WILL VARY

The time allotted for both 
grazing and the rest period 
depends on each producer’s 
situation, resources and goals. 
Many producers are reluctant 
to try the system because they 
are afraid of not getting it right, 
says Cryderman, who is a graz-
ing mentor with the Manitoba 
Forage Council and assists other 
producers to set up their grazing 
systems.

“I don’t think there’s any wrong 
way to do it,” she says. “Rotational 
grazing can increase your produc-
tivity and the health of the land so 
much that it’s the most important 
element in the management of 
your farm.”

Cryderman’s beef herd calves in 
late spring, which is less stressful 
for her and the cows, and at the 
same time makes the best use of 
resources.

“By calving in May and June, 
the way nature intended, you 
are matching the nutritional 
needs (of the cows and calves) 
to what is being produced on 
the land. In my view, it is the 
least-cost strategy.”

Another key to productivity 
is an effective watering system. 
The farm is situated at the head-
waters of the Pembina River and 
is fed by year-round springs 
found all over the property. 
A shallow buried pipeline pro-
vides water to pastures in the 
summer. The pipeline is sup-
plied from a remote watering 
system that uses a solar panel to 
pump water from the creek and/
or fenced-off dugouts fed by 
the flowing springs. This system 
not only keeps cattle away from 
sensitive riparian areas, but also 
solved a predation problem on 
the farm. 

“Before (we installed the water 
system) we had quite a predator 
problem because we calve on 
the pasture in May and June. 
The cows were going too far for 
water, leaving newborn calves 
behind, and that made the calves 
vulnerable,” says Cryderman, 
who lost nine calves in one year 
to coyotes.

She hasn’t lost any since the 
pipeline was installed 10 years ago.

MANAGING FOR WILDLIFE

Wildlife continues to be an 
important factor on the farm 

and has prompted some man-
agement changes over the years. 
Cryderman had to quit swath 
grazing because of the elk popu-
lation, which has exploded in 
recent years. There were so many 
elk helping themselves to the 
fields and the hay, she finally had 
an elk fence installed around a 
hay yard a few years ago.

“If it wasn’t for that fence I 
don’t think we could have stayed 
in business because the elk would 
just stay there and eat all your hay 
until it was gone,” she says.

It’s not easy to make a go of 
it on a small cattle operation, 
says Cryderman, adding that’s 
why society needs to recognize 
the benefits that such farms can 
bring in terms of environmental 
stewardship.

“If we lose our cattle industry, 
it isn’t just the loss of beef on 
the plate, it’s the loss of these 
kind of farms that were marginal 
and should only be grazed in the 
correct way,” she says. “Society 
needs to start to value that kind 
of operation and start paying for 
it in ecological goods or services 
or pay a heck of a lot more for 
food.”   †
Angela Lovell is a freelance writer based in 
Manitou, Manitoba.

Fed and feeder cattle 
prices have been ratch-
eting higher in May as 
wholesale choice beef 

prices reached all-time highs. 
It appears after a long winter, 
consumer demand is stepping 
forward more aggressively on 
the retail and restaurant level.

Alberta fed cattle prices made 
yearly highs in May reaching up 
to $121/cwt, which is the first 
time feedlot margins have been 
in positive territory since last 
summer. Renewed optimism in 
the feeding sector has resulted 
in solid demand for replacement 
cattle. Pasture conditions are 
excellent across Western Canada 
and the market for featherlight 

calves is also starting to perco-
late higher. The key factor mov-
ing forward will be consumer 
expenditures and the economy 
in general. While retail beef 
prices continue to trend higher, 
the increase in beef tenderloins 
earlier in spring was inflation-
related due to higher costs 
for labour and transportation. 
However, we now find wholesale 
beef prices also moving higher, 
which is a positive signal for the 
overall beef complex. 

U.S. feedlot inventories have 
been running five per cent 
below year-ago levels but first-
quarter beef production was 
only marginally lower than last 
year. Feedlot placements dur-
ing March were up six per cent 
over March of 2012 as cattle 
moved off small grain pasture. 
However, the industry is pro-
jecting a sharper year-over-year 
drop in feedlot placements in 
the latter half of 2013, which 

will translate into lower overall 
beef production. 

The USDA also released its 
forecast for 2014 on its May 
WASDE report. The 2014 beef 
production is projected to be 
down over one billion pounds 
in comparison to 2013 and 
down nearly 1.8 billion pounds 
relative to 2012. This has seri-
ous implications for the con-
sumer as the market will func-
tion to ration demand through 
higher prices. The market will 
have to move high enough to 
slow consumer consumption — 
therefore, average income lev-
els need to be watched closely 
moving forward. 

From January 1 through May 
4, Canadian cattle slaughter was 
885,000 head, down nine per 
cent from 2012. Total beef out-
put was 333,000 tonnes for the 
same time frame, which reflects 
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Fed and feeder cattle 

Consumer demand boosting cattle market
JERRY 
KLASSEN

MARKET 
UPDATE

U.S. QUARTERLY BEEF PRODUCTION (million pounds)
QUARTER 2010 2011 2012 EST 2013 EST 2014

1 6251 6411 6283 6172 5795
2 6547 6559 6475 6430 6200
3 6768 6737 6584 6390 6250
4 6741 6492 6571 6115 5860

Total 26307 26199 25913 25107 24105

U.S. Wholesale Beef Prices Jan 
2012 to May 2013 Monthly Average
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Plenty of grass in the paddocks and the hay yard is protected by an elk 
fence, allowing for multi-purpose use of the land. 
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Proper implants lead to improved profits 

Here are several 
noteworthy dates 
over the next few 
weeks involving 

conferences, speakers and 
field days that may be well 
worth attending.

SASK STOCK GROWERS 
ANNIVERSARY

The Saskatchewan Stock 
Growers Association is mark-
ing the 100th anniversary of its 
founding this coming weekend, 
June 9-11, with special events 
during its annual meeting in 
Moose Jaw, Sask. 

Based on the theme “Riding 
for the Brand,” the event kicks 
off Sunday with a ranch rodeo, 
barbecue, and old-fashioned 

barn dance. The business ses-
sions begin Monday, June 10, 
with a strong lineup of speakers 
on a wide range of topics. For 
more information or to register 
visit the SSGA website at: www.
skstockgrowers.com

WBDC FIELDDAY AT LANIGAN

And if you happen to be 
in Saskatchewan for Canada’s 
Farm Progress Show June 19-21 
at the exhibition grounds in 
Regina, you may want to stay 
on a couple of extra days and 
attend the 15th annual Western 
Beef Development Centre field 
day at the Termuende Research 
Ranch at Lanigan, Sask. 

The one-day event begins with 
registration at 9 a.m. There will 
be a number of displays; several 
speakers on beef production, for-
age and grazing topics; and tours 
and demonstrations. Wrapping 
up the day is a steak supper. 
For more details visit the WBDC 
website at www.wbdc.sk.ca.

The practice of implant-
ing cattle to improve 
rates of gain has been 
around since the 1950s 

but today’s myriad of protocols 
and combinations of products can 
make it difficult to decide which 
combination to use. So it is impor-
tant to clarify some points about 
implanting, as well as highlight 
new developments with implant 
manufacture.

Despite the fact implants have 
a return on investment of about 
25:1, they are very much under-uti-
lized in the cow-calf sector. Feedlot 
operators use implants to a far 
greater degree as they’re keenly 
aware of how increased gains and 
improved feed efficiency boosts 
profits. (Unless, of course, they’re 
producing hormone-free or organic 
beef, as those programs don’t allow 
implants.)

IMPLANT BASICS

Implants should definitely be 
considered as calves are processed 

prior to going to pasture. One 
cannot implant any bull calves 
intended to be raised for breeding 
purposes as it will affect their fer-
tility and make castration at a later 
date more difficult.

Heifers can be implanted if they 
are not being kept for breeding. A 
couple of implants are approved 
for heifers to be retained for breed-
ing as long as they are within a 
specific age range. But definitely 
do not re-implant these heifers as 
open rates the following breed-
ing season will be very high. I 
personally have seen open rates 
in the order of 40 per cent when 
heifers are implanted twice before 
breeding. For replacement heif-
ers, reduce the risk, and do not 
implant.

Implanted steers will grow near 
the equivalent of bull calves. My 
recommendation is to castrate 
bulls at as young as possible and 
then implant. With this approach, 
you avoid the much greater risk 
of infection or blood loss when 
they are castrated at a much older 
age. The problem of ‘riding’ is also 
greatly reduced when castration is 
performed at a younger age. 

Most implants now contain 
TBA, which lays down more lean 
meat (muscle). Although grading 
is something feedlots really focus 

on, by increasing the gain you 
make up for any losses a grad-
ing penalty costs. Nowadays over-
weight carcasses are almost a thing 
of the past — it is all about pounds 
of meat.

PROPER PROCEDURE

Animals need to be properly 
restrained during implanting. 
Hydraulic chutes or the shoul-
der restraint device on some 
chutes keeps the head still so 
implanting is easier. Crushing 
the implant capsule itself leads 
to improper absorption and 
bullers can result from these 
crushed implants. 

When implanting, insert the 
needle and then pull back on the 
gun just a little bit so the implant 
will slide into the space created. 
Keep the gun and needle clean, 
disinfect between calves, and don’t 
implant through manure or dirt 
on the ear. Producers should use 
a tray holding a disinfectant. The 
gun is then pushed through roll-
ers immersed in the disinfectant. 
Abscesses and/or infection can 
make it possible for the implant 
pellets to fall out, or the area may 
be walled off and scarred, which 
greatly minimizes absorption.

Make sure the implant guns 

are compatible with the implant 
being used. Each company has a 
different gun and they do wear out 
and get stiff. If there is any prob-
lem, get a new gun. Ralgro has 
the smallest needle and guns for 
the Revalor series of implants. The 
gun is designed with a metal hoop 
that pushes the ear away from the 
gun as the implant is dispensed, 
and this makes crushing almost 
impossible. Others have retract-
able needles. Many implants can 
now be given to both heifers and 
steers but producers need to pay 
attention to the labels to make 
sure they are using the proper 
product. They also need to be 
aware of how long the implant 
lasts, so they know when the next 
implant should be given.

As with all equipment, keep 
needles of the implant gun sharp 
and have spares. Start with clean 
equipment and keep swabbing the 
needle through the disinfectant 
tray after every use. Implant in 
the middle of the ribs at the back 
of the ear on whichever side there 
are the least tags. Tags have a ten-
dency to be placed in the same 
ideal place as implants and now 
with lot tags, individual identifi-
cation tags and RFID tags, many 
prime locations for implanting 
have been taken. Your next ideal 

place is over the top of the ear half 
way out from the head.

DIFFERENT STRATEGIES

Every time calves are processed, 
keep in mind there are many dif-
ferent implant strategies. So work 
out one with your herd veterinar-
ian that best matches your type of 
cattle, feeding regimen, and when 
you are most likely to handle your 
calves with adequate restraint to 
make implanting easy. With the 
proper program, you can capital-
ize on the extra gains calves will 
produce. If feeding or background-
ing, a second or sometimes a third 
implant can be made. You may 
need to use both ears and different 
locations each time you implant.   

In the cattle industry today 
there is nothing safer (zero with-
drawal) and has a better return 
on investment than implanting.  
I will describe the implant audits 
that are performed and where the 
main mistakes are made implant-
ing in a later issue. For now, 
happy implanting and take care 
to do it properly. The returns are 
worth it.   †

Roy Lewis is a Westock, Alberta-based 
veterinarian specializing in large-animal 
practice. He is also a part-time technical 
services vet for Merck Animal Health. 
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Important 
events ahead for 
livestock industry BY SYLVAIN CHARLEBOIS  

Most would agree that 
the ‘mad cow’ event 
of May 20th, 2003, 
following the discov-

ery of our country’s first native 
bovine spongiform encephalop-
athy (BSE) case, wasn’t really a 
food safety-centric crisis, at least in 
Canada. In retrospect, it was prima-
rily a trade crisis.

As domestic demand for beef 
shattered records in Canada that 
year, 35 countries, including the 
U.S. and Japan, overnight issued 
an embargo on Canadian cattle 
and beef. Since half of Canada’s 
$7 billion beef industry was based 
on exports, the embargo was a 
catastrophe. Despite billions in 
compensation, many farmers 
went under, and livelihoods were 
destroyed. The BSE crisis was very 
real to the cattle industry, and a 
passing worry for Canadian con-
sumers. But most importantly, it 
was a crisis that could have been 
prevented.

For the world at large, the mad 
cow crisis began on what is now 
known as “Black Wednesday” 
— March 20, 1996 — the day 
the British government admit-
ted there was a probable link 
between exposure to infected 
meat and Creutzfeldt-Jakob’s dis-
ease (vCJD), the human variant 
of BSE. The admission resulted in 
the culling of millions of animals 
in an effort to control the disease. 
Unfortunately, this did not pre-

vent the death of more than 200 
people from vCJD.

The only significant regulatory 
change in Canada before 2003 
came in 1997 with the ban of the 
practice of rendering ruminants 
for cattle feed. However, ruminant 
feed was still readily available on 
the market, and violations of the 
ban were reported.

With the establishment of 
the Canadian Food Inspection 
Agency (CIFA) in 1996, the post-
May 20, 2003 era brought further 
policy changes. 

This move was long overdue. 
Indeed, some argued it was several 
years too late. Implementing such 
a policy earlier could have resulted 
in significant advances in detec-
tion and preventative technology. 
Diagnosis of BSE continues to be a 
challenge, as the incubation period 
can last years without a cow show-
ing any symptoms. There is virtu-
ally no way to detect the disease 
without examining brain tissue 
post mortem, using neuropatho-
logical methods. Since 2003, we 
have discovered new methods to 
detect BSE in living cattle, but none 
are commercially available.

Most damaging for the CFIA, 
proud of its science-based herit-
age, was its unfounded assump-
tions throughout the 2003 
ordeal, significantly affecting 
its credibility. For example, the 
agency stated time and again 
that animals under the age of 
30 months could not develop 
BSE. In Japan, which has dis-

covered more than 30 BSE cases 
since 2001, and where BSE test-
ing is compulsory, two of the 
country’s mad cow cases were in 
21-month-old and 23-month-old 
animals. The CFIA seemed only 
concerned about the politics of 
food safety, which severely limit-
ed its understanding of the scope 
of the crisis that was unfolding. 
Food safety, after all, is first and 
foremost a public health issue.

Communicating food-safety 
risks to the Canadian public was 
also a challenge for the CFIA dur-
ing the crisis, a challenge that the 
federal regulator faces to this day.

Looking back a decade later, it 
is somewhat reassuring to see the 
CFIA has matured into a learn-
ing, open organization that is 
still committed to evidence-based 
rigor. Looking at food safety from 
a scientific perspective, the regu-
lator has shown it can proac-
tively balance the economics of 
food safety with the concerns 
that modern Canadian consum-
ers have regarding food systems 
in general. The 2003 mad cow 
crisis made the federal regulator 
more efficiently attuned with the 
realities of modern food-safety 
practices. However, when con-
sidering the XL Foods scandal 
that began in September 2012, 
there is still room for improve-
ment.   †

Dr. Sylvain Charlebois is Associate Dean of 
the College of Management and Economics at 
the University of Guelph. Column courtesy of 
Troy Media at: www.troymedia.com.

Mad cows was 
really a trade issue

ILC IN CALGARY

Coming up in early July is the Beef 2013: the International 
Livestock Congress at the Deerfoot Inn in Calgary. Two of the key 
speakers during the day will be Darren Bevans, general manager of 
Deseret Ranches of Raymond, Alta., and Stuart Thiessen, manager 
of Namaka Farms, (major cattle feeders) from Strathmore just east 
of Calgary. For more details and a look at the full program, visit the 
conference website at: www.ilccalgary.com.



SMART, EFFECTIVE, SAFE 
If you could look back and describe range and 
pasture weed control efforts this year, those 
would be good things to aim for.

Cattle producers have some significantly 
improved products for weed and brush control 
on range and pasture. Under the Verified Beef 
Production (VBP) program, producers are 
responsible for managing all products of this 
nature to avoid contamination of feed, water or 
anything that directly affects animals.

THINK STEWARDSHIP
The math for using these pasture weed control 
products is straightforward, says Candice 
Manshreck of Dow AgroSciences, the company 
that has taken the lead with products for this 
market. “Weeds and brush take moisture, sunlight 
and nutrients and if you remove that competition 
the result is like a fertilizer boost for grass.”

The big advantage of the main products 
being used is the sustained control over two, 
three or even four years. Each comes with 
specific tips to maximize effectiveness, and 
producers should make sure they understand 
product label information.

Producers receive a stewardship fact sheet 
outlining all of the key precautions, says 
Manshreck. While these products do not have 
a lot of restrictions, like any crop protection 
product, they are best treated with respect. 

Watch trees, like shelterbelts or desirable trees 
in pasture. “With Restore II and Reclaim you can 
spray right up to the tree drip line. With Grazon 
and Tordon 22K stay back 1-1/2 times the height 
of the tree,” she says. 

Understand the restrictions around water 
bodies. Water flowing off your land is considered 
public and needs a minimum of a 30 m buffer 
(some provinces require more). 

There are no grazing restrictions for beef cattle. 
“I usually advise people to pull cattle off the pasture 
when you spray, but as soon as the product dries 
they can go back on,” says Manshreck. “Withdraw 
animals three days prior to slaughter.”

There are some restrictions on cutting and 
removing forage from treated areas. As well the 
active ingredient will remain in the manure, so if 
cattle are moved from a pasture treated with these 
products to a legume, allow three days grazing on 
an untreated field to clear the animal’s system.  

Because they offer long-acting control, the 
active ingredient will remain in the soil surface. 
Newly seeded grass can be affected. Grasses 
can be seeded up to 10 months following an 
application, but legume re-establishment may be 
affected for up to five years. 

HANDLING AND STORAGE
Keep things simple when handling and storing 
these products, says Manshreck. 

Mix up only what you need. If you get rained 
out, the mixed product will last in the tank for 
a few days, but it may break down in sunlight, 
so throw a tarp over your sprayer. If you do 
have concentrate product left over, store it in a 
container with a lid to contain spills.

Sprayers can be cleaned with water. Triple rinse 
jugs and dispose of according to industry standards. 
If there are questions related to products, the Dow 
toll-free number is 1-800-667-3852.

PRODUCER RESPONSIBILITIES
VBP requires that products are used according 
to label recommendations and that records 
such as date, product used and location are 
kept. If potential cattle exposure of any product 
occurs an expert should be contacted for 
recommended procedures or actions. Actions 
taken should be recorded.Leafy spurge
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GET THE MOST FROM PASTURE 
AND RANGE WEED CONTROL

Protect your business, your land and your industry

The profitable weigh.

Every Ralgro implant has the potential to add up  
to 23 extra pounds* to a suckling calf.

*Data on file. **Rate of return may vary depending on market conditions.

® Registered trademark of Schering-Plough Animal Health Corporation. Used under license. 

Merck Animal Health, operating in Canada as Intervet Canada Corp., a subsidiary of Merck & Co., Inc., Whitehouse Station, NJ, USA.
MERCK is a trademark of Merck Sharp & Dohme Corp., a subsidiary of Merck & Co., Inc., Whitehouse Station, NJ, USA.
Copyright © 2011 Intervet International B.V., a subsidiary of Merck & Co., Inc., Whitehouse Station, NJ, USA. All rights reserved.
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APRIL 23

Last Wednesday, Lilly Ann 
finally calved. We were 
glad the calf was normal 
and healthy, after her seri-

ous illness and high fever three 
weeks ago. He was small, but 
strong and lively.

The next morning when Lynn 
and I were feeding cows, we 
noticed a group of cows and calves 
coming down the road above our 
place. We got the four-wheeler and 
roared up the road to head them 
off before they got to our lane 
and into our haystack. We herded 

them back up to the neighbour’s 
place where a gate had been left 
open, and put them back into 
their own field. 

Magrat finally started calving 
Sunday morning. She’s never 
calved in a barn; her first three 
calves were born outdoors. 
However, the weather this year 
has been so miserable we were 
afraid we might have to put her in 
the barn. She’s a huge, tall cow — 
capable of jumping over the divi-
sion panel between the stalls and 
smashing it. In preparation for 
possible barn calving, Andrea and 
I put her and Buffalo Girl in the 
barn for a trial run last week, in 
adjacent stalls so Magrat wouldn’t 
be by herself. She didn’t mind 
being in the barn. This is much 
different, however, than being 
in labour — in pain and upset. 
That’s when most cows get fran-

tic and try to “climb the walls” 
and get out. So a few days ago 
Andrea and I tied a pole across 
the low spot, above the panel, so 
it would be impossible for her to 
jump over.

Even though the weather was 
nice Sunday morning, by the time 
Magrat was in serious labour the 
wind was blowing and it was start-
ing to rain. So we put her in the 
barn, again with Buffalo Girl for 
company. Magrat didn’t try to 
jump out, and she had a nice 
bull calf. A few hours later, in the 
middle of the night, Buffalo Girl 
started calving, and we put her 
back in the barn. We are finally 
done calving! 

APRIL 30 

Last week Michael helped us 
tag and band the last bull calf, 

and then helped Lynn take the 
post pounder off our smallest 
tractor, and put the blade on, 
to start cleaning ditches. Andrea 
and I hadn’t taken time to work 
with the fillies for a while or 
ride Sprout, so on Thursday we 
caught the fillies, and then rode 
Ed and Sprout on a fast ride five 
miles up the creek and back. We 
hurried home so Andrea could 
get to town to take the little girls 
to dance practice after school.

Friday we checked on the 
cows and calves and discovered 
that one of the youngest calves 
(Maggeruete’s calf) was sick with 
scours. He was fine that morning, 
but by 6 p.m. had watery diarrhea, 
very weak, and was not nursing 
his mother. We brought the pair 
in from the field and put them in 
a pen by the barn, and gave the 
calf 1-1/2 quarts of warm water 

and electrolytes (with a liquid 
oral antibiotic and kaolin/pectin 
mixed in) via nasogastric tube.

We gave him more fluids/
medication by tube in the middle 
of the night (at 1 a.m.). Andrea 
and Dani came down to help, 
and Dani held the flashlight for 
us. He seemed a little better by 
morning and was nursing his 
mother but by late morning had 
diarrhea and was very weak again. 
We realized he needed fluid more 
frequently to keep from becoming 
dehydrated. During this stormy 
weather we’re glad we have 
the secondary barn for shelter. 
Maggeruete’s calf is finally doing 
better after four days of intensive 
care. Yesterday I gave him a dose 
of probiotics paste containing 
some of the “gut bugs” he needs 
— in case the antibiotics killed 
the natural flora in his digestive 
tract. He has finally “graduated” 
and no longer needs fluids. 

MAY 7

Last Wednesday, Michael and 
Carolyn moved their cows and 
new babies to the field above 
the upper corral, where they 
won’t have access to the creek. 
Where they’ve been crossing the 
creek from the Wild Meadow to 
Gopher Meadow, there is risk 
for calves being swept away and 
drowning now that warmer days 
have resulted in high water. 
That morning they also found 
a freshly-killed deer along the 
road, with most of it eaten. It 
looks like a wolf kill.

MAY 17 

Nick drove home from Iowa 
(William Penn University) last 
week. He and Michael took a few 
little bales up for their horses — 
for Lynn to feed when he did 
their chores. We were the “battery 
backup” for all the chores last 
weekend, with everyone gone.

Thursday afternoon, Charlie 
sang a solo in his school program, 
and then Andrea and kids drove 
to Utah for Sam’s national dance 
competition (and her group got 
second place!). 

We fixed a place in our barn 
for the calf where he could go 
in and out of the grassy pen in 
front of the barn. He gets a bottle 
three times a day — early morning 
before chores, again at 2 p.m., and 
last thing before bedtime.

We attended the annual Spring 
Concert at the high school. 
Charlie’s fifth-grade band played 
several pieces (and Charlie had a 
trombone solo), and Emily’s high 
school choir sang (and Em had a 
short solo). We are proud of both 
kids. Em has been too shy to sing 
a solo before now, and Charlie 
just started playing trombone in 
mid-January. We are glad that 
they both enjoy music.   †

Heather Smith Thomas ranches with her 
husband Lynn near Salmon, Idaho. Contact 
her at 208-756-2841.

RANCHER DIARY

Last calf of season hits the ground
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www.simmental.com
Canadian Simmental Association....  

leading the industry through 
genomic research initiatives

For a complete agenda and further details 
please visit www.simmentalinnovations.com 

or www.simmental.com
or call 403-250-7979 

JULY 15 & 16, 2013 
CALGARY, AB

Agenda will include leading genomic researchers 
from Canada, Australia, Ireland & the United States 
along with cutting-edge sector representatives who 

are utilizing genomic technologies in their business.

BEEF INNOVATIONS 

HEATHER
SMITH
THOMAS



Spring is barely here and 
many producers across 
the prairies are seeing an 
increased incidence of foo-

trot in beef cowherds.
For some, this year’s footrot 

might be traced back to the harsh 
winter or compromised herd 
health status. Others have not seen 
much footrot for many years, and 
then all of a sudden it strikes with 
a vengeance. In either case, quick 
medical treatment can get most 
limping cows back on their feet, 
but preventing this common hoof 
disease with good management 
and nutrition is the best medicine. 

Most experienced beef produc-
ers know about three-quarters of 
all pasture diagnosis of lame cattle 
are valid footrot infections. An 
afflicted animal might be seen 
favouring one hind leg, while 
another cow could be limping and 
in visible pain. In checking an ani-
mal in a chute, chances are good 
the space between their claws 
(inter-digital space) is inflamed. 
Such progressive footrot infections 
tend to separate the hoof claws, 
and the skin between the toes is 
likely cracked and dying tissue is 
present. The classic smell of rot-
ting flesh is also evident, which 
gives footrot, its name. 

BROKEN SKIN

Serious footrot infection starts 
with a deep scrape, cut, or punc-
ture wound around the inter-digital 
space (space between the claws) of 
the hoof. This opens the hoof to 
anaerobic (lives without oxygen) 
bacteria called Fusobacterium nec-
rophorum, but also may include 
other invaders such as strep- and 
staph-organisms. All are found in 
soil, manure and sometimes even in 
the rumen of the cows themselves.

Since footrot cannot go through 
unbroken hoof tissue, it usually 
takes a significant penetration or 
abrasion from stubble, rocks, and 
stones in mud to cause the physi-
cal injury to hooves and expose 
them to invasion by footrot bac-
teria. It also seems cattle are more 
vulnerable to footrot when hooves 
are particularly pliable, such as 
when constantly standing in wet 
pastures. However, cattle raised 
under even the driest conditions 
can also be affected by footrot as 
the skin of their hooves become 
chapped and cracked. 

It is also well documented that 
footrot is a contagious cattle dis-
ease. Pus and discharge from swol-
len feet will contaminate muddy 
ground or water and other cat-
tle can become infected within a 
day. Several environmental studies 
have shown footrot bacteria can 
live a year in unfrozen ground, 
mud or manure.

TREAT EARLY

Regardless of how a cow 
becomes infected with footrot, 
immediate antibiotic treatment 
is always warranted. Footrot is 
a progressive disease and, if left 
neglected, the infection will travel 
to the pastern area below the 
dewclaws and upward to the point 
between the animal’s ankle and 

the hock. Its spread can encompass 
the soft tissues of this area, which 
includes the muscles and tendons. 
If footrot affects the fetlock joint, 
an endemic arthritis may result. 
Fortunately, it is relatively easy to 
control if the infection is caught 
early. Antibiotic treatments upon 
the advice of a veterinarian can 
get cows back on their “feet” 
within three to four days. There 
are vaccines available to control 
footrot, but at this time, they are 
not routinely used.

Despite the relative ease of treat-
ing one or two cows with foot-
rot, any therapy is still costly and 
time-consuming. Therefore, pre-
vention of footrot is good medi-
cine. Preventing footrot can be 
accomplished in two major ways 
— drylot/pasture management 
and nutrition. 

To start, anywhere cattle hooves 
can be injured such as on stubble-

grazed fields or in drylots with 
abrasive rocks or rough concrete 
pads is an opportunity for the 
footrot organisms to take up resi-
dence in the ground. Alternative 
grazing areas might be considered 
in place of stony fields where past 
injuries or footrot infections have 
been significant. 

Since footrot is a soil-borne 
organism, it is equally important 
to manage pastures, particularly 
those fields with poor drainage, 
because increased moisture of the 
cows’ hooves results in a loss of 
integrity and increased rate of hoof 
wear. Under wet weather condi-
tions, it is a good idea to imple-
ment more frequent movement 
of cattle, especially in rotational 
grazing programs and reducing 
the stocking rate wherever practi-
cal. Large areas that are constantly 
under water might be fenced off or 
possibly drained. 

MINERALS IMPORTANT

Nutrition is the other method 
used to combat footrot in many 
cattle herds. Of the many essential 
nutrients that play important role 
in the production of good hoof 
horn (re: protein, fat, minerals 
and vitamins), zinc fed to cattle 
in its “chelated form” (a zinc mol-
ecule attached to an amino acid) is 
thought to reduce the incidence of 
footrot in the cowherd. 

Organic zinc can strengthen 
hoof horn walls, and therefore 
make them less susceptible to 
invading Fusobacterium necro-
phorum organisms. For example, 
the University of Illinois demon-
strated when zinc-methionine was 
fed to a group of heifers for 75 days, 
they had significantly stronger 
hooves, which was thought to be 
a good barrier against pathogenic 
bacteria. 

From a different angle, copper, 
selenium and vitamin E are also 
believed to improve hoof health. 
These nutrients are involved with 
supporting good cell integrity and 
health within the hoof. They are 
also essential for a strong immune 
system, which directly fights the 
actual footrot infection. 

Keep in mind good footrot pre-
vention through sound manage-
ment and nutrition does not elimi-
nate all footrot from most cattle 
herds, but are effective means of 
reducing the number of cows limp-
ing around. For individual cows 
seen limping with footrot, it is a 
matter of treating them early for 
effective control. Nobody wants 
footrot to get a “toe-hold” in their 
herd, and in their pocketbook.   †

Peter Vitti is an independent livestock 
nutritionist and consultant based in Winnipeg. 
To reach him call 204-254-7497 or by email at 
vitti@mts.net .

BETTER BUNKS AND PASTURES 

Prevention is the best footrot medicine 
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GRAZING MANAGEMENT 

Savory Grazing System
may not be that great

LIVESTOCK PRODUCTIVITY 
AND ECONOMIC RETURNS 

Supporters say the Savory 
Grazing Method is the 
ideal way for a producer 
to maximize livestock pro-

duction and economic returns. 
However, the research conducted 
in Africa, the U.S., and Canada 
does not necessarily support this 
conclusion.

Research clearly shows that 
as stocking rates increase, 
individual animal production 
will increase, peak and then 
decline. Animal production/
unit area follows this same rule. 
Therefore, at stocking rates that 
maximize individual animal 
production, the animal produc-
tion/unit area is relatively low 
and vice versa. However, stock-
ing rates that create high levels 
of animal production/unit area 
are ecologically unstable.

Net return also follows the 
same pattern. As stocking rates 
increase, net return rises, peaks 
and then falls. Research in the 
United States shows net return 
for most ranches peak at stocking 
rates 10 to 30 per cent above the 
stocking rates recommended by 
government agencies. However, 
similar research shows individu-
al livestock production peaks at 
stocking rates below those stock-
ing rates recommended by gov-
ernment agencies. Thus, although 

the Savory Grazing Method may 
maximize animal production and 
economic return per unit area, it 
does so at the expense of indi-
vidual animal production.  

NATURAL ECOLOGICAL 
PROCESSES 

Allan Savory used observations 
of natural ecosystems to create 
a working model that he later 
applied at the ranch level, i.e., the 
Savory Grazing Method. At first 
glance, this seems an appropriate 
way to create a grazing philoso-
phy. However, subsequent research 
in North America and Africa has 
shown his ideas oversimplify the 
interactions taking place in these 
complex ecosystems. Nevertheless, 
Savory then commits a number 
of serious errors. He assumes the 
ecological processes associated with 
African ecosystems also apply to 
North American ecosystems. He 
believes herbivores control the eco-
logical processes associated with 
arid and semi-arid ecosystems. He 
assumes it is possible to control a 
large number of ecological vari-
ables on a small scale using holistic 
management. 

ECOLOGICAL AND ECONOMIC 
SUSTAINABILITY

Savory claims the Savory 
Grazing Method has superiority 
over conventional grazing (con-
ventional rotation grazing and 
continuous grazing) in terms of 
both ecological sustainability and 
economic performance. However, 
a number of studies conducted in 
Africa and North America refute 
this position. 

In 1972, using a short-dura-
tion grazing system designed by 
Allan Savory, the Liebig’s Ranch 
was stocked at 100 per cent of 
the recommended rate. From 
1972 to 1980, the ranch expe-
rienced above-normal precipi-
tation rates and forage yields. 
Although the ranch experienced 
an improvement in range condi-
tion without any compromise 
to livestock performance, less 
intensively managed ranches 
also showed similar improve-
ments in range health.

However, for the next two years 
precipitation fell to normal lev-
els causing animal performance 
and range condition to deterio-
rate, and forcing the owners to 
reduce cattle numbers. A drought 
then forced the ranch owners 
to remove all of the livestock 
from the ranch due to the lack 
of forage. Some range specialists 
noted those ranchers who utilized 
a more conservative approach to 
stocking fared much better during 
the drought and did not have to 
destock as severely.

It is important to note this 
same series of events have taken 
place in North America. Ranchers 
using the Savory Grazing Method 
have stocked their ranches at 
high stocking rates during times 
of above normal precipitation, 
only to drastically reduce the 
stocking rate or by forage during 
a drought due to forage shortages. 
Invariably, this has created con-

siderable economic hardship for 
those ranchers.

In 1969, Savory played a major 
role in implementing the Charter 
Estate Trials to evaluate two short-
duration grazing systems against 
a control grazing system. Despite 
the relatively small increases in 
economic returns, researchers 
concluded short-duration grazing 
tended to reduce individual ani-
mal performance and an increase 
production per acre. Nevertheless, 
this trial did not show there 
was any appreciable difference 
between short-duration grazing 
and conventional grazing systems 
when plant species composition 
or basal plant cover were mea-
sured.

FINAL THOUGHTS

There has been a considerable 
amount of research conducted on 
North American grasslands over 
the past 30 years. The purpose of 
much of this research was to test 
Allan Savory’s grazing hypoth-
esis. The conclusions reached by 
researchers on the research con-
ducted on the arid and semi-
arid native grasslands of North 
America and Africa include:

No evidence showing an 
improvement in water infiltra-
tion, seed establishment, nutrient 
cycling, improved litter accumu-
lation or defecation rates at the 
stocking rates recommended by 
Allen Savory. 

Significant deterioration in 
range health, and an increase in 
soil erosion, at the stocking rates 
recommended by Savory.

That it is not possible 
to halt patch grazing and 
simultaneously improve animal 
performance using the stocking 
rates recommended by Savory.

The best way to restore range 
health is to reduce stocking rates 
and improve livestock distribution.

At moderate stocking rates, the 
Savory Grazing Method does not 
offer any special advantage over 
conventional rotation grazing sys-
tems or continuous season-long 
grazing.

It is the stocking rate and the 
rancher’s management capability, 
not the grazing system, which 
determines the effectiveness of a 
grazing strategy. 

Stocking rates 10 to 30 per cent 
above the recommended stock-
ing rates tend to maximize ranch 
income. Some researchers feel this 
is sustainable with rotation graz-
ing, with adequate management, 
on rangeland in healthy condition 
and under normal precipitation 
conditions. 

The high stocking rates and 
grazing practices, as recommended 
by Savory, are ecologically and 
economically unsustainable.   †
Hyland Armstrong is a consultant and retired 
rancher from the Cypress Hills, Alta. with a 
long educational and career background in 
animal science and range management. He 
can be reached at lightningbutte@hotmail.
com or 403 528 4798.

an eight per cent year-over-year 
decline. Lower beef production 
has resulted in lower beef prod-
uct exports, with a whopping 
24 per cent drop to the U.S. as 
a larger percentage of produc-
tion is being consumed in the 
Canadian market.

Looking at the demand struc-
ture, choice wholesale beef 
prices reached an all-time high 
just over $205/cwt in early May. 
The market always struggled to 

move above the magical $200 
level, but we now find some 
breathing room to the upside. 
Consumer confidence climbed 
to 68.1 in April, up from 61.9 in 
March and only 58.4 in January. 
Strength in the housing market 
is a positive signal because small 
business financing comes from 
home equity and credit cards. 
Approximately 60 per cent of all 
jobs are from small business, so 
this is needed to bring down the 
U.S. unemployment rate longer 
term. Unemployment continues 
to trend lower, dropping to 7.5 
per cent in April, while GDP is 
now solidly above 2.5 per cent, 
which is also needed to bring 

down unemployment and main-
tain growth. Positive economic 
data bodes well to sustain the 
higher beef market. 

FEED GRAINS UNCERTAIN 

Fed cattle prices may come 
under some pressure during the 
summer. Seasonally, beef pro-
duction increases in June and 
July and consumer spending is 
expected to remain constant. 
Prices for Alberta slaughter cat-
tle are expected to slowly perco-
late higher into the fourth quar-
ter and readily trade in the range 
of $125/cwt to $130/cwt. I’m 
factoring in a bias for a weaker 

Canadian dollar, which will also 
enhance fed values. 

Feeder cattle prices have stabi-
lized now that feeding margins 
are hovering near break-even. 
However, feedgrain prices will 
remain historically high until the 
harvest season. Pressure on the 
fed market will limit the upside 
on replacement cattle until late 
July. In August, feedlot opera-
tors will start factoring in lower 
feedgrain costs and higher fed 
prices for the fall and winter 
period. This will cause yearlings 
to slowly trend higher and when 
the bulk of the calves come on 
stream in October and November, 
feeder cattle prices are expected 

to be $10/cwt to $15/cwt above 
current levels. It is important to 
note the market needs favour-
able crop development in order 
for this projection to material-
ize. The later-seeded U.S. corn 
crop will pollinate during season-
ally hot temperatures and timely 
rains are needed throughout the 
growing season. I don’t expect 
major upside to develop in the 
feeder market until the Canadian 
barley and U.S. corn crops are 
more certain.   † 

Gerald Klassen analyzes cattle and hog markets 
in Winnipeg and also maintains an interest in 
the family feedlot in Southern Alberta. For 
comments or speaking engagements, he can 
be reached at gklassen7@hotmail.com or call  
204 899 8268.

Does research support the sustainability of the Savory Grazing Method?
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PART 2

Editor’s Note: After reviewing the research, Grainews columnist Hyland 
Armstrong presents, in this two-part column, a contrary view of the claims made 
by the popular Savory Grazing Method. Whether you agree or not, before you 
shoot the messenger, Armstrong has compiled a long list of the reference material 
supporting his view. For a copy of this list please email the Cattleman’s Corner 
editor — lee@fbcpublishing.com — and read before you speak.

When asked his opinion of the Savory Grazing Method, Armstrong always 
has the same reply. “I usually take the time to go over the research conducted 
in North America and Africa to give the person an idea of just how complex 
the issue is,” he says. “It is during this discussion I point out there is very little 
scientific evidence supporting the ecological and economic assumptions of the 
grazing hypothesis as proposed by Allan Savory. Finally, to drive my point 
home, I usually conclude, by adopting this grazing hypothesis, they would be 
placing the economic and ecological well being of their ranch in jeopardy.” Part 
2 of this column presents his thoughts on livestock productivity, the economics, 
and sustainability of the Savory Grazing Method.

HYLAND
ARMSTRONG

» CONTINUED FROM PAGE 36
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SEEDS OF ENCOURAGEMENT

Give Dad reasonable expectations
Have a clear understanding of what’s needed to succeed

Another teary-eyed 
father sits in my coach-
ing session rubbing his 
face, trying to hide his 

disappointment. He really wants 
to get things sorted out with his 
son, but his emotions are keep-
ing him stuck. When I suggest 
that all he really wants is to be 
respected and appreciated for all 
he and his wife have done, he 
nods in agreement.

Father’s Day on farms is a mixed 
bag of celebration, avoidance and 
“let’s get back to work!” This year 
we will all be pressing hard to get 
the crop in, and hope that nature 
has a way of compensating delayed 
seeding. Delays in farm family con-
versations that embrace the need 
for affirmation and realistic expec-
tations are not so forgiving.

According to the Best of the 
Family Business Advisor journal 
from Family Enterprise Publishers, 
part of succession… and person-
al maturity is “letting go” of the 
expectations one has towards one’s 
parents. When successors take hold 
of these four beliefs, they can let go 
of problematic expectations.

Adult farm successors, heed this:
1. Appreciate that your par-

ents are not perfect, and they 
have made some mistakes in 
judgment. “Cut them some 
slack” and model forgiveness.

2. Accept parents for who they 
are… with respect… and love. I 
am amazed at what I learn about 
dads in tears when they tell me 
about difficult sibling partnerships, 
and addicted fathers, and so on. 
Everyone’s life experience has a 
back story that gives clues to their 
fears, dreams, and disappointments.

3. Understand that life is not 
fair. The cancer, strokes, divorce, 
heart attacks, and accidents that 
changed your farm’s direction 
are part of the journey of life. 
Instead of bitterness, how do you 
choose to make better decisions, 
and count your blessings?

4. Assume personal responsibil-
ity for your own life, security and 
identity. It is not the role of par-
ents to make all of their children 
economically equal. What actions 
are you taking to be emotionally 
and financially mature? You can 
change you. You get the behaviour 
from others that you accept. What 
do you need and want to do dif-
ferently?

The Family Business Advisor 
found that parents’ ability to let 
go of power correlates with the 
next generation’s ability to let go 

of emotional expectations of their 
parents. When farm parents see 
their adult children take personal 
responsibility for who they are, 
and their own success, the parents 
can’t wait to support the next 
generation. “The parents seem to 
draw on my strength. It helps 
them,” says one successor.

Some gifts to give Dad this year:
Grow up. Show up to the conver-

sation as an adult, not an “entitled 
child.” Work on being more self-
reliant, competent, and eager to 
assume farm business leadership.

Be respectful. Treat others the 
way you would like to be treated 
and stop yelling at each other.

Make repair of the relationship 
with reconciliation. Forgive the 
past mistakes, and clean the slate 
to make better plans together.

Show verbal appreciation. Speak 
words of affirmation to each other.

Take time for fun together. 
Parents are not usually best friends 
with their kids, but it does help the 
emotional bank account of the fam-
ily to have fun together. What is fun 
for you? Find the fishing rods, the 
canoe, the horse tack, or the bikes. 
Life will pass by very quickly and 
you will never regret the intentional 
time you take to rally reasonable 
expectations for being a family, who 
happens to farm together.

Unreasonable expectations are 
the shortcut to discontent.

Let go of expecting perfection. 
Embrace the courageous conver-
sations.

Enjoy a clearer understanding 
of what Dad and you both need 
to succeed.

Being a dad in 2013 is a basket-
ful of roles.

Honour each other.
Happy Father’s Day!   †

Elaine Froese, CAFA, CHICoach farms near 
Boissevain, Manitoba where she Skype 
coaches North American farm families across 
time zones, and watches the Prairie sky. Book 
her expertise for your fall farm conferences. 
Buy her books at www.elainefroese.com/
store. Call 1-866-848-8311.
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Another teary-eyed 
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June 9 - 15
Sunny aside from scattered
showers or thunderstorms. Highs
will be in the upper teens and
20’s. Often windy.

June 16 - 22
Sunshine prevails, but expect
showers or heavier thunderstorms
on a couple of occasions.
Warmer.

June 23 - 29
Sunny. Highs in the 20’s, but
hotter days trigger heavy
thunderstorms in a few localities.

June 30 - July 6
Warm to hot. Sunny, but with
isolated thunderstorms, possibly
severe in places.

Peace River Region
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NEAR
NORMAL

June 9 - 15
Sunny, but expect scattered
showers or thunderstorms. Highs
will be in the upper teens and
20’s. Brisk winds are forecast.

June 16 - 22
Sunshine prevails, but expect
showers or heavier thunderstorms
to develop on a couple of days.
Warmer.

June 23 - 29
Sunny. Highs in the 20’s, but
hotter days trigger heavy
thunderstorms in a few regions.

June 30 - July 6
Warm to hot. Sunny, but with
isolated thunderstorms, possibly
severe in places.

June 9 - 15
Sunny, but showers or heavier
thunderstorms on a couple of
days. Highs often in the 20’s.

June 16 - 22
Sunny. Seasonal. Humid, warmer
days set off thunderstorms, some
heavy with gusty winds and hail.

June 23 - 29
Warm and sunny most days apart
from scattered heavier
thunderstorms on a couple of hot
days.

June 30 - July 6
Sunshine. Seasonable. A couple
of hotter, humid days trigger
thunderstorms, some heavy.

June 9 - 15
Sunny. Highs in the upper teens
and  20’s. Showers or
thunderstorms on 2 or 3 days,
chance of heavy in places.

June 16 - 22
Sunny. Seasonal. A few showers
or heavy thunderstorms on a
couple of humid, warmer days.

June 23 - 29
Warm under sunshine, but
showers or heavier thunderstorms
occur on 2 or 3 more humid days.

June 30 - July 6
Sunny. Highs near normal. One
or two hotter, humid days trigger
thunderstorms, some heavy.

BELOW
NORMAL

BELOW
NORMAL

Tundra



The value of a father’s 
influence while growing 
up is often not apparent 
till the child starts to look 

back on their life. Usually that 
doesn’t occur till a separation of 
some kind, hopefully not a per-
manent one, and the child realizes 
how much their father is a part 
of them. For a lot of dads, work 
makes enjoying their children’s 
growing-up years hard to manage, 
but it is definitely worth the effort.

I grew up in the city and 
although a city job is not the 
same as a farm, jobs still make life 
complicated. When we visited the 
farm I was jealous of all the time 
that the children could spend just 
working with their dad. Country 
life just seemed so much more 
uncomplicated for family time.

Hard farming years have caused 
a lot more farmers to take off-
farm jobs as well as trying to keep 
up with their farms, so having a 
quality family life is getting even 
more complicated. But even in 
the city we were always short on 
time. My dad worked six days a 
week and we had lots to catch 
up on, on Sunday. That was his 
day to cut grass or do whatever 
other repairs my mom and I had 
lined up, but every Sunday we 
saw my grandparents. When they 
didn’t drive anymore we would 
pick them up and bring them 
over. My grandfather would work 
along with my dad or just take 
us kids to the park. My grandma 
would help my mom with her 
work and we had a day together. 
The only time we didn’t have a 
Sunday family dinner was if my 
grandparents were travelling to 
visit other relatives. During our 
teenage years my brother and I 
would try and go out but that was 
never allowed. Sunday was for 
family — period. 

Thinking about Father’s Day 
this year made me realize how 
much things had changed. Sunday 
dinner with family is very rare 
and taking time for relaxation and 
spending time with our adult chil-
dren is very difficult with every-
one’s schedules. I’m sure that we 
aren’t the only farm family that 
has found the last few years more 
than a little trying. We might not 
be able to control the weather 
but we can certainly control our 
reactions to the stress that non-co-
operative weather can cause. For 
us it has certainly restricted our 
quality family time and I would 
like that to change.

When our children were little, 
we were still in the city, and my 
husband used to love to barbecue. 
His favourite dish was barbecued 
chicken. Instead of baked pota-
toes he would chop up potatoes, 
onions, carrots and garlic onto a 
piece of tinfoil, add butter, salt 
and pepper and cook for about an 
hour once the chicken was almost 
cooked. When we were reminisc-
ing about this I discovered our 
youngest doesn’t even remember 
these fun times. So that has to 
change. Father’s Day is a great 
place to start, to put the men in 
our families back into the place, 
head of the family, that they right-

ly deserve to be and spend some 
time with them to show them we 
do appreciate their efforts.

One of the keys to changing is 
planning. I read that if you want 
to develop a new habit or get rid of 
an old one it takes 21 days. So, the 
key to more quality family time is 
planning it. Pick something, like a 
barbecue once a month, and make 
a date. Tell all the people about a 
month ahead to put it on their day 
planners/BlackBerrys or whatever 
they are using and remind them 
once a week. This would be Mom’s 
job. I learned quickly when our 
first son moved out that dads need 
their wife to keep up with the kids. 
He was always telling our son to 
make sure he called home because 
I worry but it was Dad who asked 
every day if I had talked to our son 
and what was happening.

Keep plans in the conversations. 

Make it an event. It doesn’t have 
to be anything more than an hour 
with a cup of tea but it has to be a 
commitment. It really isn’t a lack 
of wanting to be together, it is a 
lack of keeping it in the forefront 
of priorities.

My mother-in-law taught us 
how to have successful chicken 
or pork (anything fatty) on the 
barbecue — parboiling. Boil a large 
pot of water with a pinch of salt in 
it and add meat. Boil till it changes 
colour but not till cooked. Chicken 
legs would take approximately five 
minutes. This removes the fat and 
blood and eliminates a lot of the 
flash fires in the barbecue. Reserve 
the water to make soup.

Place the hot meat in a metal 
bowl and cover with enough bar-
becue sauce to saturate it. During 
the cooking time more fresh sauce 
could be brushed on if desired. 

This recipe is enough for about 10 
pounds of chicken.

ZINGY BARBECUE SAUCE 
(FROM IN THE KITCHEN WITH HEDI)

1/4 c. oil
1 c. finely chopped onion
2 tbsp. brown sugar 
1/4 c. vinegar
1/4 c. lemon juice
2 c. ketchup
3 tbsp. Worcestershire sauce
2 tbsp. prepared mustard
1 clove garlic, crushed 
1/4 tsp. hot sauce
1/2 bay leaf 
3/4 tsp. chili powder

Sauté but do not brown onion in 
hot oil. Add remaining ingredients. 
Bring to boil. Simmer uncovered 
for 20 minutes. Cool. Pour into 
jar with tight cover. Store in refrig-

erator. Makes 2-1/3 cups for beef, 
poultry, and pork.

Family closeness is a project 
worth working on. Even if being 
together physically isn’t going to 
happen it is still important to com-
municate. A friend of mine shared 
that when her mother passed away 
in February it was the good-night 
call she missed the most. She works 
a night shift and she was always 
comforted that at least one per-
son always knew she had made 
it home. My own grandparents 
used to talk with us every day till 
they passed. This Father’s Day will 
be a year since my husband’s dad 
passed and there isn’t a day that 
goes by that he isn’t remembered, 
especially when we could really use 
a mechanic. It is very important for 
family to make time for each other 
before it is too late.    †
Debbie Chikousky farms at Narcisse, Man.
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I don’t have a tattoo, but at 
the ripe old age of 38, pardon 
me, 27, I’d like to get the fol-
lowing quote inked on my 

body. (My mother will faint. But 
not before issuing an oral disserta-
tion on how silly a tattoo will look 
when I’m 80. P.S. Mom, if I make 
it to 80, I’m going to get a tattoo 
AND start smoking again. P.P.S. I 
love Jesus.)

“Men are haunted by the vastness 
of eternity. And so we ask ourselves, 
will our actions echo across the cen-
turies? Will strangers hear our names 
long after we’re gone and wonder who 
we were? How bravely we fought… 
how fiercely we loved…”

       — from Homer’s Odyssey 

As for my children, I won’t be 
here to witness their entire jour-
ney, or see how their story ends. 
This is as it should be — I can only 
pray I’ll be gone long before them. 
But I hope they never forget how 
deeply they were loved. Because 
in the end, all ego-related issues 
will be laid to waste; our pride, our 
quest to be perfect, our shame, our 
attempts to hide our weaknesses, 
our fears, our sadness, our pain. 
In the end, we’ll come to realize 
that if only we had shared more 
openly along the way, then we 
could’ve helped ourselves, and in 
doing so, we would have helped 
others. As the saying goes, he who 
saves the life of one man, saves 
the world. This is what will mat-
ter. How bravely we fought, how 
fiercely we loved.

Here forthwith, are the remain-
ing topics you think we should 
talk about more often. Part 3

Marriage, and how hard it is. 
Why do marriages fall apart? Why 
do some stay together? And not just 
stay together, but truly want to stay 

together. Let’s face it, “till death do 
us part” is a really long time.

How we really feel. I’m not 
talking so much at work, but at 
home. I know I’m not open (not 
sure why) with my husband about 
my insecurities, self-esteem, how 
some things he may do, or not do, 
make me feel, and that’s really a 
shame. I do encourage my children 
to talk to me about things even 
though I can’t. I don’t want them 
to not open up. So far, it’s working. 
People are often shocked at the 
honest conversations my daughter 
has with us. We encourage it and 
always have. If we didn’t encourage 
her from a very young age, there is 
no way she’d be talking to us now 
as a teenager!

Equality. I used to bring it up all 
the time, however, a lot of my fam-
ily is very closed minded (slightly 
racist and definitely homophobic) 
and they change the subject as 
quickly as humanly possible. I think 
the more we talk about equal rights 
for all, regardless of face, social sta-
tus and sexual orientation, it even-
tually won’t be that big of a deal.

Right now in public schools 
they’re talking about sexual dif-
ferences, and how everyone 
should fit in a public school. 
Ever try to be different in a small 
town? No fun. Ever try to be dif-
ferent in a small Catholic town? 
Impossible! Although I have my 
own personal (religious) views on 
this, I think that it’s critical to 
teach kids (and adults) that we 
need to be respectful and tolerant 
and considerate of others, even if 
their choice is different than ours. 
I want that for my kids. Getting 
the guts up to address this in 
my small Catholic community is 
something else altogether.

I want to talk about having fam-
ily night more often.

Sharing how we really feel. The 
good and the bad.

Health and society’s lack of, 
should be talked about more open-
ly! People need to be accountable 
and take responsibility for their 
actions. It’s just too easy for people 
to be dependent on government, 
doctors and health care for their 
wellness.

My husband and I pretty well 
discuss everything.

I feel like society should be more 
willing to talk about the fact that 
whether we like it or not, the chil-
dren that we’re raising today are 
our future.

Integrity, accountability, hubris, 
materialism and constant label-
ling that create division in soci-
ety. For example, the increase in 
obesity and inability to differenti-
ate between needs and wants in 
increasing public debt loads.

God.

What we really want out of life.

Inequalities in the world.

What it means to move off the 
farm and down the road a bit… 
we’re doing this at the age of 77 
and 79.

Openly talk to children about 
sex and their bodies, and how 
their health problems are some-
times due to their eating and 
drinking habits. As a grandmoth-
er, it can be quite delicate talking 
of sex matters to teenagers.

Depression.

Personal finances.

Never feeling good enough, or 
adequate.

Everyone getting a fair share — 
how do you make that happen for 
your kids?

Drug use.

Dissatisfaction in my current job.
I think parents should discuss 

more money, budgeting and 
financial things with their kids.

Feelings. Real feelings. Not what 
we think others want to hear. It’s 
hard to be assertive about this and 
not have it backfire.

As a community, we should talk 
more about alcoholism.

I wish we’d talk more about the 
silliness of trying to fit in, and really, 
how stupid it is. We were made dif-
ferent for a damn good reason, and 
we should pay attention to that.

That’s it for me, friends! I’ll be 

back in October… I’ll miss your scan-
dalous adoration and the never-end-
ing fan mail (that I dream you send 
me). Until then, you can follow me on 
my blog at www.postcardsneverwrit-
ten.blogspot.com. I promise to keep 
you entertained.   †

Janita Van de Velde grew up on a farm 
near Mariapolis, Man. She holds a bachelor 
of science degree in agricultural econom-
ics from the University of Manitoba, and 
has worked for a financial institution since 
graduating. She lives in Regina, Sask., with 
her husband Roddy and their children Jack, 
Isla and James. Her first novel, Postcards 
Never Written, was the recipient of the 
Saskatchewan Reader’s Choice Award and 
also listed by CBC as one of the top funny 
books in 2009. She donates a portion of 
proceeds from the sale of her book to World 
Vision to help those less fortunate. For more 
information, or to order her book, visit her 
website at www.janita.ca.

BY TERRA WEAVER

My husband Ron 
and I are new at 
beekeeping and 
this has been our 

first winter of keeping honey-
bees on the farm. As with the 
rest of our first year, there has 
been a lot to learn, and the 
bees’ resiliency never ceases to 
amaze us.

We started preparing them for 
winter by leaving approximate-
ly 40 lbs. of honey in the brood 
boxes to feed them. Along with 
those 40 lbs of honey, we also 
filled a frame feeder with sugar 
syrup to help supplement the 
bees’ feed source. Next we need-
ed to consider a way to keep 
them warm.

We found that very few bee-
keepers in our area move their 
bees indoors for the winter. 
Studies show that even when it 
is -40 C outside, a bee colony will 
cluster around its queen, and the 
middle of that cluster will be +35 
C, definitely warm enough to 
keep the colony healthy.

After buying Styrofoam insu-
lation to cut to the exact specifi-
cations of the hive, winter snuck 
up on us quickly, so we had 
to improvise to something that 
would work temporarily until we 
had time to cut the Styrofoam.

We wrapped the hive with 
silver bubble wrap insulation, 
cutting holes to keep the top 
and bottom entrances open. It is 
very important to keep the top 
entrance open to prevent the 
hive from getting too humid, as 
humidity is very dangerous to 
the health of a honeybee colony.

Our intention was to leave 
the bubble wrap insulation on 
until this premature October 
snowfall melted away, after 
which we would install our 
perfectly measured and cut 
Styrofoam. As those of us from 
the Lloydminster area know, 
that premature snow stayed… 
and stayed… and stayed…

The bubble wrap worked 
beautifully. We took the Ski-
Doo out to our bee site many 
times during the winter, and 
we were always happy to see a 
nicely wrapped hive with one 

or two dead bees lying outside 
the entrance. A few dead bees 
outside the hive must mean live 
bees inside, because bees clean 
up their hive and will carry any 
dead ones out.

We visited the bees on April 
7 and found that they were fly-
ing in and out of the hive for 
cleansing flights. It was very 
strange to be sitting in the snow 
in negative temperatures, listen-
ing to the buzz of bees flying 
overhead!

The hive appeared to be thriv-
ing. We would top up their sugar 
syrup feeder to make sure there 
would be enough food until the 
flowers start to bloom. What 
we found inside were bees that 
appeared to be healthy and clus-
tered in a swarm, presumably sur-
rounding the queen. We quickly 
topped up their frame feeder and 
closed the hive again to avoid 
getting them too chilled.

Our very quick hive check let 
us know a few things:

•  There are a lot of live bees 
in the hive.

• The bees are active.
•  They still have frames of 

capped honey in the hive 
that they haven’t eaten yet, 
so food supply isn’t a prob-
lem at this time. And…

•  My bee suit over my 
snowsuit makes me look fat.

We are very happy with the 
bees’ success over the winter, 
and looking forward to year two 
of beekeeping!   †
Terra Weaver writes from Lloydminster, 
Alberta.

Winter arrived so quickly that 
we had to use bubble wrap 
insulation.
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AVAILABLE BACHELORETTES

At 39, 5’6 138 
lbs I have my life 
in order, I have 
great girlfriends, 
a nice home, my 
wonderful canine 
c o m p a n i o n , 
and I am very 
successful at 

what I do. Money is 
no concern for me,  I am heathly in 

great shape, look good in blue jeans, I’ve 
been told I have a nice booty, but I have 
a personality & brains too. I love sports, I 
enjoy being out on the water on a summers 
day, with the sun shinning. I love chilling 
at bar with great food, watching a game 
too.  Love motors sports & motor cycles, 
I was previous a model for a major beer 
company, but now that I am older & wiser 
all that stuff is only fun once in while I 
am looking for my 
soulmate. I like to 
cook, I enjoy dancing 
& yes I do attend 
church. I give back 
to my community 
& believe love 
conquers all. 
Mirander Lambert 
is a lady I admire. 

At 39, 5’6 138 
lbs I have my life 
in order, I have 
great girlfriends, 
a nice home, my 
wonderful canine 
c o m p a n i o n , 
and I am very 
successful at 

what I do. Money is 

all that stuff is only fun once in while I 
am looking for my 
soulmate. I like to 
cook, I enjoy dancing 
& yes I do attend 
church. I give back 
to my community 
& believe love 
conquers all. 
Mirander Lambert 

Matchmakers Select
1-888-916-2824

www.selectintroductions.com
Customized Service, Guaranteed Membership, 

Thorough Screening Process

Single, Selective, Rural, Agriculture, 
Remote, Country Divorced, Widowed, 

Never Married, Separated

There are many 
reasons to rinse.
There are many 
reasons to rinse.
There are many 

No excuse not to!

Empty Pesticide Container Recycling Program

Now, take your empty fertilizer 
containers along for the ride!

cleanfarms.ca

Now, take your empty fertilizer 
containers along for the ride!

>

#3 Rinsing containers efficiently 
uses all of the chemicals 

Rinsing chemical residue into sprayer 
tanks is efficient and economical. 
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une is the month of Father’s 
Day. We are also into the 
high tide of summer weath-
er as daylight hours contin-
ue stretching to their limit. 

In the third week of this month 
we’ll experience the least hours 
of darkness and longest period of 
daylight for the entire year. Then 
a little further along comes that 
important day when we celebrate 
our nation’s 146th year since con-
federation. Here’s the first verse 
and refrain from “Happy First.” 
It has several additional verses 
that go on to tell when remaining 
provinces and territories joined 
the initial four.

Back in 1867,
Nova Scotia and N.B.,
With Ontario and Quebec,
A Dominion they would be.
Happy First, July first,
Let’s shout it out with 
joy and mirth,
Happy First, July first,
It’s Canada’s day of birth.

DOWSER, DIVINER, 
WITCHER, SWITCHER

The above four words are inter-
changeable but refer to the same 
subject. I, Ted, have discovered 
there’s a bunch of water dows-
ers scattered out there across 
the country and the interest is 
quite high. The balance of this 
Grainews column focuses on pic-
tures, perspective and personal 
experiences shared by one dowser 
named George McKenzie Box 3, 
Brownvale, Alta. T0H 0L0. He’s 
a pioneer and experimenter in 
this field. Also, a followup on 
Grimshaw Gravels Aquifer later 
on.

We’ve spoken via phone several 
times and George also writes: “I 
read your article about the lady 
who was witching and notice there 
is a lot of interest in the witching 
rod. When I hold a 10-inch or 

longer piece of metal or copper 
or brass in my left hand and go 
over some water or metal, nothing 
happens. If I put a piece of metal 
or copper or brass such as small 
pliers in my right hand and reach 
out over water or metal; the thing 
in my left hand will start going up 
and down. This motion will keep 
repeating as long as I hold the 
right hand over the object, water 
or metal. I assume that it would 
work if I switched hands.”

He continues, “When I put an 
old house broom in my left hand 
with metal in my right hand, the 
broom starts to go up and down 
when I hit on something. The 
broom finds the same things for 
me as does a metal rod. This is 
a fascinating gift and the way 
I found out was I do a lot of 
welding and I was carrying a 
pipe across the yard and the pipe 
was going up and down and my 
friend said we’re going over water 
and that was the start of it. I know 

others who do it but I don’t know 
anyone as active as I am.”  

Here are some of his discover-
ies. “I have found things such as 
a small gold ring in three feet of 
grass and buried animals. Also 
found out that a Y-shape willow 
stick will work; not any other 
kind of wood such as aspen. I 
went and cut a willow stick and 
the bark just peeled off when I hit 
water. I’ll have to get my battery 
tester out and see if I can find out 
more about this gift. I can hold 
the wrist of others who can’t do 
it and then it will work for them. 
Am I charging up their body? I 
don’t think it has anything to do 
with witchcraft. A new witcher 
will often let rods sag down mak-
ing them swing around so keep 
them level.” 

There’s more! George has tried 
using a lot of other things too, 
including a carpenter square bal-
anced on his second finger. “It 
would swing back and forth when 

over metal, brass, water, bones, 
gold rings etc. I can take my grand-
father’s gold watch and hold it by 
the chain. It will start swinging 
back and forth up to 90 degrees 
with a strong pull that might be 
close to 50 pounds.” George even 
plays with forks and knives at 
the dinner table. He calls them 
all “novelty things.” Seems his 
sensitivity is so sharp that almost 
anything he tries will react for him 
in some fashion. George extends 
good luck in finding water or gold 
or whatever to his fellow dowsers.

EXCERPT FROM AN EMAIL 

Geophysicist Gary Johnston 
who lives near Onoway, Alberta 
writes: Ted: I enjoy your column in 
Grainews. In the April 15 copy you 
had a picture of a trio holding large 
potatoes. The caption stated that 
they lived on the Grimshaw Gravels, 
the largest underground lake in the 
world. I hate to break their balloon. 

It is not the largest in Alberta. The 
Grimshaw Aquifer is 466 square 
kilometres. The Paskapoo Aquifer in 
Alberta is 150 times larger at 70,000 
square kilometres. The largest in 
the world is the Guarani Aquifer in 
South America at 1.2 million square 
kilometres. There are also very large 
aquifers in Australia and Africa. 
The Grimshaw Aquifer would not 
appear on the list of the 1,000 larg-
est aquifers in the world.

Ted’s response: Gary is correct 
and we thank him for bringing 
the above to the attention of our 
readers and the Grimshaw Gravels 
Committee agrees. Poof goes the 
balloon that Gary mentioned. Gary 
is 69 years old and still working. 
He has done environmental and 
mineral consulting work for the 
past 30 years and enjoys the chal-
lenge of finding something hid-
den underground. His work record 
includes well over 1,000 spill sites. 
It also appears Gary likes to grow 
tomatoes although he was not 
impressed with selection of toma-
to bedding plants he saw at four 
greenhouses. His solution: “Next 
year I need to plant my own from 
seed.”   †

This is Ted Meseyton the Singing Gardener 
and Grow-It Poet from Portage la Prairie, 
Man. With dowsing it seems you either 
have the gift or you don’t. About one person 
in a dozen possesses it but many don’t 
know it. The other 11 are sometimes quick 
to call the dowser a fake but in reality 
no trickery is involved. Wild animals can 
smell a waterhole miles away. Is there 
some natural instinct that descends from 
one generation to the next? Folklore says 
the power is inherited from mother to son 
and from father to daughter. Old-timers 
who desired a good, handy supply of water 
in their yard usually sought out a dowser 
known to be talented in this craft. Even 
Albert Einstein was interested in the whole 
phenomenon of dowsing. My email address 
is singinggardener@mts.net.

SINGING GARDENER

Interest is high in water dowsing
One man’s pictures, perspective and personal experiences

TED
MESEYTON

J

He’s on top of something and it could be water, metal, bones, gold, a lost object or whatever. When George 
McKenzie, 82, begins dowsing, he moves forward with concentration of thought while holding a pair of rods 
level in front of him about eight inches apart. George says, “The rods will swing to the outside 180 degrees 
apart (as shown in picture) and will continue to stay apart as long as you are over the thing. When you move off 
the object, the rods will return in front parallel to each other again.” George also mentioned when his hands are 
placed wider apart the rods will go right around and face each other in front of the belly button. Lots of times 
when rods are not held straight, they can cross in front of the dowser who doesn’t find anything; usually giving 
a phony or false result. George emphasizes, “It’s important that a dowser hang on and keep the rods level and 
not let them sag down. When the edge of the area is reached the rods return again to the original front position.

George uses a single rod to determine depth of water or any other object. Here’s his 
calculation method. He says, “You hold one rod tight and level in your hands. The rod will 
begin to go sideways for a moment then it will go up and down. That’s when you start to 
count the number of times it goes up and down. For example, if it goes up and down 34 
times, the water or object is 34 feet from the rod. Subtract three feet allowing the distance 
of the rod to the ground making it 31 feet to the water. The rod will then repeat this over 
and over again.”

To dowse with a metal crowbar, George McKenzie demonstrates how to hold and balance it on 
the middle fingers. For determining depth, hold the bar level when over the object you have 
located. As with the rod, George says, “The bar begins dipping up and down.” He explains it this 
way. “When you locate something the end of the bar will first dip down and as you pass over 
it the other end will dip up and down. When this happens begin counting. Each down and up 
movement counts for one foot of depth. There’s an amazing thing about this. It’s not in metric.” 
In George’s words: “Maybe it is because I was brought up in the imperial system.” 
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